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MR. LIVE-DEALER RESOLVES-- 


Yes, there are many reasons why I want io go to the 
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effects, color schemes and so forth. I also want to hear 














convention this year. There are going to be some very 
interesting discussions. There have been a lot of 
changes in the lumber business. I want to hear the 
boys tell how they are getting along without the NRA. 
SALES Many interesting things, too, are 


happening in lines other than ours. 
MANUALS I want to find out at first hand what 

the most alert and resourceful deal- 
ers are planning to do to increase their sales and prof- 
its in 1936. I’m quite sure that the secretary and his 
committee have fixed up an interesting program. For 
instance, I've seen a good deal of discussion about 
sales manuals. I wouldn't be surprised if there is on 
the program some live dealer who's built up a sales 

manual of his own. It will be in- 

SMALL teresting to hear him tell how 
HOMES 


he keeps his promo- 
and clean, 


tion literature nice 
always on 

hand when he needs 

it, so that when 

a customer 


comes in 

and asks for a 

barn plan or a house 

plan he'll know right 

where to put his hand on the 

particular piece of literature he 

wants, and how to present it in an inter- 

esting and attractive way. Then, too, I want 

to hear the discussions about the types of houses 
that are being built in the different localities. It's been 
difficult to find the right house plans. People want so 
many things when they build a house. 

NEW Some want more than they can get with 
IDE AS the money they have, but I notice that the 
trade papers are publishing some very in- 

teresting articles telling how some dealers have built 
very attractive small homes—dolled them up, so to 
speak, by making the kitchens attractive with the latest 
conveniences; and breakfast nooks, modern lighting 


more about how these dealers have been operating 
under the FHA mortgage plan. Some of the 
FH A stories I have read indicate that a number 
JOBS have been very successful. Quite a 
few houses have been built with 
deposits of only $800 or $1,000. Nice 
homes too. I'm sure there will be 
a discussion about that. 
Another subject I've 


been thinking 
about is 
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along the 

line of what 

might be conceived 

as a sort of intangible “an- 

nuity policy” in the lumber busi- 

ness—payable through the friendship 

and acquaintanceship built up with the 

young people. Some enterprising manufactur- 

ing and distributing concerns are interesting the boys 
and girls in their products through groups such as the 
4-H Clubs. I’ve seen a good deal in the 

4-H = AMERICAN LUMBERMAN about how some 
CLUBS 4-H Clubs are taking on the building of 
miniature model houses and barns, and 

about how communities have thus become interested 
in building. This thing seems to be taking hold in 
certain sections of the country. I wonder what I could 
do with it in my community. I'd like to know more 
about that, and I have no doubt that there will be 
someone at the convention to speak on the subject. I'd 
like to know how to go about getting 

SHOW the plans, and interesting county 
WINDOWS gents and the manual training 
teachers in the proposition. These 

boys will soon grow into men, and I want them to 
know their way to my yard. I want to cement their 
friendship. Some of them will be leading contractors 
one of these day;;. I call this “taking out an annuity 
policy.” It will pay dividends later on. [Turn to page 29] 
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THE TIRE THAT 
OWN ROAD 


Tuis tire will take your equipment through — road or no road 
—regardless of weather. It is especially designed to give you super- 
traction in mud, snow, sand, loose earth, crushed rock, or over any 
unimproved roads. The tread will not ball up and spin—since the 
scientifically designed bars of tougher rubber are so placed as to be 
self-cleaning, and they will not bump when used on paved roads. 


Firestone patented construction features have made it possible 
to build this tire. Gum-Dipped cords give extra strength to the tire 
body, enabling it to withstand the stresses and strains of tremendous 
pulling power. There are two extra layers of Gum-Dipped cords 
under the tread, locking it inseparably to the Gum-Dipped cord body. 


Equip now with Firestone Ground Grip Tires—for lower 
operating costs and more dependable service. The nearby Firestone 
Auto Supply and Service Store or Firestone Tire Dealer is ready to 
serve you. When ordering new equipment, be sure to specify Firestone 
Ground Grip—the greatest traction tire ever built. 

e ee 


Listen to the Voice of Firestone featuring Richard Crooks or Nelson Eddy—with 
Margaret Speaks, Monday evenings over Nationwide N.B.C.—WEAF Network 


© 1936, F. T. & R. Co. 
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AMERICAN LUMBERMAN 


The New Year Brings Hope and With 


lt Serious 


ITH CONGRESS again in ses- 
WV sion, the National election 

approaching, and the Brain 
Trusters more alert and eager than ever, 
business and industry generally — the 
lumber industry particularly — need to 
keep their eyes on Washington, and more 
than ever members of the industries need 
to counsel freely and often with their rep- 
resentatives in Congress, to the end that 
proper legislation may be expedited and 
unwise legislation avoided. 

One of the matters of supreme impor- 
tance not only to the lumber industry but 
‘to all industries affected in any way by 
building, is to secure congressional action 
extending the life of Title I of the Na- 
tional Housing Act, which otherwise will 
expire by limitation on April 1 next. 
Under Title I, this Act has revived the 
building industry tremendously through 
the large amount of remodeling and re- 
pair work it has developed. The building 
industry has been stimulated, unemploy- 
ment decreased, and business generally 
helped through the repair and remodeling 
work that has been done in all sections 
of the country. While the volume of this 
type of building has been sufficient to 
stimulate business in’ almost every line 
and to lay the groundwork for the be- 
ginning of a building revival, the surface 
really has hardly been scratched. It would 
be unfortunate, indeed, if this beneficial 
law should be permitted to lapse; and 
every person interested in building should 
urge his congressman to support the ex- 
tension of this part of the National 
Housing Act. 

Wisdom, patience, consideration and 
co-operation in the highest degree will be 
required in connection with forestry 
legislation and administration. Urged as 
a measure of “social security” by repre- 
sentatives of the Government, ambitious 
plans are proposed for the taking over 
by the Government not only of cutover 
lands, but of virgin timberlands, in order 
to permit a conservation and reforesta- 
tion program that will stabilize the forest 
industries. The lumber industry is show- 
ing a commendable willingness to co- 
operate with the Government in a prac- 
tical conservation and _ sustained-yield 
program; but it does not want undue 
encroachment of Government either in 
ownership or control. Col. W. B. Greeley 
has sugyested a sound slogan in connec- 
tion with the proposed forestry program: 
“Social security must be based upon eco- 
nomic security.” This point was devel- 
oped by him in an address before the 
recent meeting of the Western Forestry 
& Conservation Association, and brief 
extracts from his address will be found 
elsewhere in this issue. 

Wholesale lumbermen have been con- 
siderably perturbed over reports of a 
proposed regulation by the Customs Bu- 


Problems 


reau of the United States Treasury De- 
partment that would require collectors of 
customs at ports of entry to send copies 

f the customs entries to ultimate con- 
signees. This would cause confusion and 
place another obstacle in the path of the 
wholesaler. It would be difficult to con- 
ceive of any particular benefit such a 
regulation would be to anybody, and lum- 
bermen should not fail to let the Secre- 
tary of the Treasury know how they feel 
about such a regulation. Of course, rep- 
resentatives of the Treasury Department 
have said that it is not believed that such 
a regulation will be made, but neverthe- 
less it behooves lumbermen to be alert 
and watchful to see that nothing of this 
kind is made effective. 

Despite the unqualified refusal of the 
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major industries to participate in any 
conference looking to the continuation of 
any sort of NRA, Major G. L. Berry 
has called another conference, to be held 
in Washington, Jan. 6. An invitation 
extended to the National Lumber Manu- 
facturers’ Association to participate in 
this conference has been respectfully but 
firmly declined, and the lumber industry 
will not be officially represented. 

The new year has opened with prom- 
ise of better things for the lumber indus- 
try and for business in general. If not 
unduly hampered by unwise legislation, 
this dawn of a new hope for business 
will blossom into its full effulgence. Long 
ago it was said that “Eternal vigilance 
is the price of liberty.” Never has that 
been more apparent than now. 

Business is better. Prospects for the 
new year are bright. Let us hope that 
no untoward event will occur to divert 
this march of progress, and let us work 
to make this hope a reality. 


Increased Residence Construction In 


Cards For the New Year 


HE OPENING YEAR carries an 
authentic promise of greatly in- 
creased residence construction. 

Certain factors usually mentioned in 
this connection have a bearing upon this 
swelling market. But they are only in- 
directly helpful; they are not actually 
loosening the key log. 

Among them is the generally increased 
buying power, created in part by the dis- 
tribution of Federal funds through the 
AAA, public works and relief. This 
money soon finds its way into general 
channels of trade, pays many bills and 
makes possible many deferred purchases. 
But this money, after it passes through 
the hands of the original recipient, is as a 
rule spent for consumption goods. No 
doubt in time it helps create capital re- 
serves which are available for investment 
in houses; but this takes time and also 
depends upon other contingencies. 

The definite house shortage is often 
mentiened ; and of course the pressure for 
shelter is becoming greater. While this 
pressure has been present for several 
years, in lesser deorees, to be sure, the 
motive power to get a building campaign 
in motion has been lacking. 

The factor that is directly instrumental 
in making possible a large increase in 
house building this year is the apparent 
readiness of the American people at long 
last to begin making capital investments. 
This new readiness to invest capital funds 
may have its origin in part in the factors 
named above. Earning power is return- 
ing, which will make possible the amor- 
tization of house loans and the payment of 
adequate rents. But in addition to this 
there is a rising desire to put capital to 
work and to invest it in secure places. 

The traditional security of real estate is 


being remembered. And while not so 
much is said of late about inflation, there 
remains a certain urge to invest money 
in lasting property as an insurance against 
possible rising prices. This is already 
being felt; and the very considerable in- 
crease in construction during 1935 over 
1934 was in privately owned buildings, 
largely in dwelling houses. This gain is 
quite certain to be multiplied. 

The retail dealer’s chief field of expan- 
sion is likely to be in the small-house 
field; and while this is not a new field, it 
is certain to have some features which 
will be accentuated. A generation ago the 
small house was the simplest of affairs; 
without central heat, without plumbing 
and without architectural distinetion. The 
small house of 1936 will be a structure 
involving all these features. It will be in- 
sulated, it will make the fullest use of 
space and it will be handsome in appear- 
ance. It will also be economical in price. 
There is little virtue in saying that these 
things can not be done; for almost exactly 
the same thing has been done in the small- 
car field. There are few factors in the 
costly car that have not been duplicated 
on a smaller scale in the machines which 
sell at popular prices. 

Much knowledge has been developed 
in the making of these modern small 
houses; and no retailer is well advised if 
he does not take very great pains in gath- 
ering this available knowledge. It has 
been created or assembled by manufactur- 
ers who have a direct stake in the house- 
building field ; and certainly a retailer can 
not make more profitable use of his time 
than in getting this information and in 
making it available to his customers. 
Manufacturers are more than glad to co- 
operate to this end. 
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way MONG the happy surprises of the holiday season none was more 
ap,’ appreciated by the members of the AMERICAN LUMBERMAN staff 
than the beautiful card which brought the greetings of “John and 
Bernice Alexander and Walter.’’ No finer expression of loyalty 
to the great lumber industry with which their family has been so long 
and so prominently identified, and, incidentally, no greater compliment 
to the AMERICAN LUMBERMAN as its exponent, could possibly have 
been paid by Mr. and Mrs. John Alexander, Jr., of Aurora, Ill., than by 
thus—through the photographer's art—making their adorable little son 
Walter the bearer of those greetings. 


‘ 


She 


John Stewart, the great-grandfather of this little lad, and his brother 
Alexander Stewart, together with Walter Alexander, organized the 
Alexander-Stewart Lumber Co., in Wausau, Wis., in 1870, and they con- 
tinued in this connection all the rest of their lives. 


The grandfather, John Alexander, Sr., in 1890 organized the Alex- 
ander Lumber Co. line of retail yards. 


The Sumter Lumber Co., at Electric Mills, Miss., of which John Alex- 
ander, Sr., is president, was organized in 1899, and its affiliate, the Pio- 
neer Lumber Co., at Elrod, Ala., was organized in 1900. Both companies 
are large southern pine producers. 


It may not be out of place, in view of the studious pose of the young 
scion of the house of Alexander, to state that his apparent interest is 
justified by the fact that the Alexander-Stewart Lumber Co. was one of 
the earliest subscribers to the AMERICAN LUMBERMAN; while the 
Alexander Lumber Co. has been a subscriber since its organization. 
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The Convention Season 
and a Look Into 
the Future 


HE CONVENTION season is with 
us again, loaded with a number of 
immediately pressing problems. But 

because these immediate questions will be 
fully dealt with by able secretaries and 
competent speakers we pass them over 
for the moment and look forward to a 
matter that may seem remote. 

We are thinking of a period possibly 
five years in the future. Already there is 
apparent a rising tide of house building. 
Capital funds are seeking investment, and 
in the nature of things they are turning 
toward the field of domestic construction ; 
a field that always carried a high rela- 
tive security when investments were made 
with care. There is an enormous de- 
ferred market for homes, and _ right 
through the depression there was much 
idle money whose owners feared to invest 
it. The fear at present is swinging over 
to the other side; the fear of not investing 
it. Without much question, even if we 
can not set exact dates and volume fig- 
ures, a great campaign of building is im- 
minent. The country must meet current 
needs and at the same time must catch up 
with this deferred market which began 
accumulating even before the stock mar- 
ket crash of 1929. 

Should this occur, as it seems certain 
to occur, the retail field will be faced with 
a temptation hard to resist, with results 
hard to control. Suppose the industry 
during the next five years cares for nor- 
mal needs and catches up the slack of the 
past six or eight years. Possibly part of 
the lost trade of the slack years is gone 
forever ; but suppose there is a deferred 
market equal to two and a half years’ con- 
struction, surely a conservative estimate. 
Over a five-year period this would mean 
a volume fifty percent above normal. How, 
then, is the industry to meet these trade 
demands without expanding itself to the 
point that will mean serious over-capitali- 
zation and over-equipment when the de- 
ferred market is fully met? All of us 
have painful memories of retail service 
far in excess of depression demands and 
of the disastrous efforts to capture vol- 
ume by cut prices. These matters are 
relative ; and with normal trade and super- 
normal yard investments, the results 
would be quite as painful. 


The lumber industry has definitely set 
its face against any kind of governmental 
control of its business operations. Hence 
if it is not to have repetition of its ills 
a few years in the future it must find its 
own means of control through education 
and voluntary association. This points 
directly to the retail trade associations, 
for no other possible agency is in sight. 

It is not too soon to begin thinking of 
these matters. Should it seem ludicrous 
in a time of hunger to plan against in- 


(Continued on Page 45) 
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Specifications for 48 U. S. Subsistence 
Homesteads Call for Lumber 


Decatur, Inp., Dec. 30.—The Christ- 
inas season was especially joyous and the 
coming year holds great promise for 
forty-eight former Decatur families who 
recently became modern homesteaders on 
the subsistence project launched by the 
United States Government at the edge of 
this little Hoosier city. The four dozen 
wooden houses, each on its acre or more 
of ground, form an 80-acre settlement 
that is attractive and inviting in appear- 
ance. J. Edwin Quinn, of McNally & 


Quinn, Chicago architects, who drew the 
plans for the houses, specified that lum- 





ber be used in their construction because 
“it is the best building material in my 
architectural opinion.’ Shown with this 
story are the four types of residences 
that were built, with the purchasers given 
their choice of design before construction. 
Mr. Quinn also specified that the dwell- 
ings on a_ subsistence project near 
Granger, lowa, which is just now being 
completed, be built of wood. 

The local subsistence project was al- 
most the first to be carried out in the 
country, and is considered by authorities 
as one of the finest. The initial applica- 
tion for a homestead program in Decatur 
was made in December, 1933, and a com- 





Twelve families chose this type of bungalow when given their 
choice at the Decatur, Ind., subsistence homestead project. It 
is neat, compact and roomy 


mittee formed of local Chamber of Com- 
merce members and other interested 
citizens to promote the plan. Following 
preliminary arrangements, an option was 
taken on several tracts of property, and 
an 80-acre plat on the corporation’s south 
limits finally purchased at $100 an acre. 
The land was selected upon the recom- 
mendation of R. B. Hall, extension horti- 
culturist and landscaper of Purdue Uni- 
versity. The rectangular site was laid 
out with the homesteads irregularly 
spaced around its border, and with streets 
in front of them. Between the two drives 


are fifteen acres in park that will serve for 
recreational purposes. Thirteen hundred 
dollars were appropriated by the local 
General Electric plant for seeding the 
park, and planting pines, elms, maples 
and other species of trees. The one and 
three-quarter miles of asphalt streets were 
built by the county. Water and electric 
lines were extended into the district by 
Decatur, and the gas company laid gas 
mains. 

With this detailed work accomplished, 
a meeting was held for the selected appli- 
cants at which they drew lots for home- 
stead locations. Two types of bungalows, 
and two kinds of double-story houses 


The double-sto 


house with the twin dormer windows was pon 
by seventeen families. The owner of this house has a 
added a garage to his lot 


were offered the group. All of the houses 
have five rooms and a bath, a basement 
with a furnace, and each was constructed 
of wood. The two-floor residence with 
two dormer windows in the roof was the 
most popular, being selected by seventeen 
families. Twelve families each chose the 
long bungalow type, and the single- 
dormer style of two-story house. The re- 
maining seven houses are cut-roof bunga- 
lows. Slight variations were made in a 
few instances in the exterior architecture. 

The Government took bids on the con- 
struction project, and a New York City 





Due to the size of the 
project subdivision, it 
is impossible to show 
all of the houses in a 
picture. This view 
taken near an en- 
trance shows part of 
the layout 





firm submitted the lowest figure and re- 
ceived the contract in September, 1934. 
A local contractor was employed to exca- 
vate all the basements, and as they were 
dug the building began. The material, 
which was bought on the open market by 
the contractor, was shipped to the.site 
and billed through Decatur lumber yards. 
Millwork was purchased in Cincinnati, 
Ohio, and carpenters and other tradesmen 
were hired from this vicinity and nearby 
Ft. Wayne. 

A good, solid frame forms the skeleton 
of all the houses as their basic construc- 
tion. Five of the homesteaders chose to 
have red cedar shingles on the exteriors 
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of their residences, thirty-nine selected 
redwood bevel siding, and the other four 
picked drop siding. The eight-inch red- 
wood siding was put on over semi-rigid 
insulation board, while the shingle ex- 
teriors were applied over a heavy metal 


paper insulation material. In all cases 
the roofs were shingles, which were laid 
over the same metal paper. All forty- 
eight houses are thus encased securely 
against weather conditions with insula- 
tion. The homes are painted various col- 
ors so there is no monotony on that score. 
All the redwood used in this project was 
supplied by the Pacific Coast Lumber Co. 
of Illinois, in co-operation with local 
dealers. 

Plywood was used as inside walls, 
which look neat and clean with their 
coats -of paint. Oak floors are another 
note of quality in the dwellings. South- 
ern pine and Douglas fir were used for 
woodwork. The bungalows were inter- 
esting to the representative of the AMER- 
ICAN LUMBERMAN due to the three dif- 
ferent floor levels incorporated in their 
styling. On the first floor is a good-sized 
living room and a 9 x 12 kitchen, which 
likewise serves as a dinette. Four steps 
up from a corner of the living room is 
a small hall off which open two bedrooms 
and the bath. A few steps more lead 
from the hall to the third bedroom under 
the eaves. This last named room could 
be made into an ideal study, recreation 
quarters, boy’s room, or master’s den. It 
is large, and, unlike many under-the-roof 
rooms, has plenty of head clearance for 
comfort. Although the dimensions of 
the rooms in the four different types of 
homes vary, the total floor area is ap- 
proximately identical. 

After all of this discussion about the 
homesteads, one naturally wants to know 
how much they cost. The houses, com- 
plete with fixtures and ready to move 
into, and the large lot cost but $3,100. 
This figure included the overhead ex- 
penses of the project. They were sold 
at cost, and the buyers have thirty years 
in which to pay for them. The monthly 
payments range from about $12.65 to not 
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LEFT—AII 
landscaped, is this 
subsistence home- 
stead. A dozen houses 
of this type are scat- 
tered over the eighty- 
acre development 


RIGHT—This broken- 
roof style of bunga- 
low, while least pop- 
ular of the four de- 
signs, makes a most 
attractive small home, 
and is laid out the 
same as the other 
bungalow 


over $13, and in thirty years both the 
principal and the three percent interest 
are paid off. All of the heads of families 
were required to be employed and present 
letters from their superiors to the effect 
that their jobs were secure, before their 
applications were accepted. The men 
work in Decatur. Most of the home- 
steaders have a farm background, and 
consequently know the ins and outs of 
gardening. It is expected by the major- 
ity of them that they will be able to 
reduce their yearly food bill by a large 
percentage through practical cropping of 
their acres, and raising their own chick- 
ens for meat and eggs. Although the 
families moved in a bit too late last sum- 
mer to work their lots to the fullest ca- 
pacity, many profitable gardens dotted 
the subdivision. The county farm agent 
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will give assistance to anyone seeking in- 
formation on particular problems. The 
Government furnished each lot with two 
apple and two cherry trees, a pear tree 
and some shrubbery. 

It is good to see the strong feeling of 
hope and cheer which pervades the home- 


steads. The people are happy, proud of 
their new homes, and optimistic over the 
future. Already there is a strong com- 
munity spirit, and plans are discussed 
for a natural amphitheater, tennis courts, 
a baseball diamond and other beneficial 
improvements for the center park plat. 
Many garages have been erected, and in 
some cases combination tool sheds and 
garages. There will not be a possibility 
of any unsightly out buildings going up 
since all future building will be super- 
vised and regulated on a quality basis. 


Radio Conference of Building Industry 
Will Be National Event 


The first National Radio Conference 
of the entire building industry to occur 
on Jan. 13 will be an outstanding event 
in industrial history. To be broadcast 
over fifty-one radio stations, blanketing 
the entire country East of the Rocky 
Mountains, this conference will bring to 
dealers, builders and home owners, pres- 
ent and prospective, information of vital 
interest and value. With Edwin C. Hill, 
famous radio news commentator as mas- 
ter of ceremonies, the program will in- 
clude representatives of all the important 
factors connected with the building in- 
dustry. 

George W. LaPointe, Jr., president of 
the National Retail Lumber Dealers’ 
Association, will tell how national co- 
operation with architects, bankers, build- 
ers and manufacturers will benefit 
dealers. 

Stephen F. Voorhees, president Amer- 
ican Institute of Architects, will point 
out the need for sound quality in building 
future homes and show how architects 


will co-operate on a national scale. 

Stewart MacDonald, Federal Housing 
Administrator, will explain the objectives 
of the Housing Act and outline the spe- 
cific help offered to prospective home 
owners by the Government. 

Robert V. Fleming, president Ameri- 
can Bankers’ Association, will show how 
the banks are bringing valuable financial 
aid to home builders who look forward 
to complete ownership. 

Lewis H. Brown, president Johns- 
Manville Corporation, which is sponsor- 
ing this great radio conference, will em- 
phasize the need for quality building 
standards and stress the responsibility of 
the manufacturer in co-operating with 
architect, builder and dealer. 

Some of the headliners in radio will 
provide the entertainment features. These 
will include Edwin Franko Goldman and 
his band playing an original march writ- 
ten especially for this program, as well 
as others of Goldman’s most famous com- 

(Continued on Page 65) 
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How big is a small lumber yard? 
During the past weeks the Realm has 
been out on the assignment of visiting 


such yards. But how do you tell when 
you see one? Do you measure it by the 
acreage in the plant, or by the size of the 
stock? Do you use the volume of sales 
as a yardstick, or the volume of net profit? 
And while you’re measuring a lumber 
yard (a lumber yard, mind you) by net 
profit, do you add in the gains made from 
selling washing machines, refrigerators, 
work harness and farm tractors? And do 
you count, as the lumber profits, the net 
accumulated on the sale of paint, wall- 
paper, nails and lightning rods? 

The department has been more or less 
stumped by these questions. We’ve seen 
places in whistle stops that have been 
making out well enough to generate ‘envy 
in city bosoms. And everybody knows 
of yards in big cities that have had their 
hands full keeping ahead of the sheriff 
and the wolf. Measured by net profits, 
in big towns and little, there are yards 
with sizable warehouses and the habit of 
carrying big stocks, that during the past 
five or six years have been small pota- 
toes. Fortunately many of these places 
are coming back toward their earlier 
stature. And we’ve found village yards, 
one of which we'll mention in a moment, 
that claim the depression has hardly 
touched them. So it seems that the way 
to measure the size of a lumber yard is, 
first, to measure the energy and ability 
of the dealer and, second, the size, re- 
sources and progress of the community. 

The Realm has mentioned, in earlier 
articles, the bold diversification of lines in 
these yards located in smaller places. 
Much has been said the last few years, 
some of it in these environs, about the 
idea of diversified stock. Dealers in 


larger places have to worry about the way 
other merchants are going to take such 





AMERICAN LUMBERMAN 


REA 


A stock of con- 
crete piers, 
used in building 
southern houses 





a move. If Lumberman Smith takes on 
a line of nails and hinge butts and door 
track, will Hardwareman Jones get his 
back up and put in a line of roofing and 
screens? And will a stock of paint in the 
yard inspire the drugstore to get in a 
stock of glass? These things have to be 
considered at the same time the prob- 
able market for new lines is surveyed. 
Wrong answers have caused grief. 


The Boss Man 
in the Small Town 


But the dealer in the small place has 
less of this to consider. Except for the 
general store, which runs largely to gro- 
ceries, cooking and eating tobacco, garden 
seeds, rock salt, overalls, and horse col- 
lars, the lumberman in the whistle stop is 
monarch of all he surveys. About all he 
has to consider, and that’s plenty, is 
whether he can sell the new line to the 
customers. The resulting stock would 
often surprise the big town dealer. 

On this trip we found a sideline that 
was a new one to us. We thought we had 
seen every possible combination of mer- 
chandise and services; but it seems that 
every day we learn, or should learn, some- 
thing new. This dealer sold caskets and 
had a hearse in the garage with his trucks. 
This is a fairly amazing plant in every 
way. It is the Koetting Lumber Yard, 
operated by Philip J. Lock, in Bonnots 
Mill, Mo. The village is located on the 
banks of the Missouri River, in the cen- 
tral part of the State. It is six miles off a 
paved highway and is reached by a good 
gravel road that winds along the top of 
a ridge and comes to an end at the town. 
The road doesn’t go anywhere else. A 
couple of tributary rivers cut in a few 
miles away, one on either side. The road 
comes out on a high bluff, and here is 
Bonnots Mill below, looking almost like 
a toy village; very spruce and well kept, 





Note wallpaper sign. 
Especially in commu- 
nities where custom- 
ers expect to “hang 
their own," village 
yards frequently 
carry wallpaper 
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in its pocket or cove on the river bank. 

Mr. Lock has a surprising yard; carries 
a big and well diversified stock of lum- 
ber. He tells us he hardly knows there’s 
been a depression; that during 1935 he 
sold the material for forty buildings of 
considerable size, in addition to the usual 
repair work. When we asked how he 
could sell so many buildings, hemmed in 
as he was by three rivers, he said that 
customers came from great distances. He 
immediately anticipated our next but un- 
asked question by stating that he solicited 
no business in other trade territories ; that 
in fact he could hardly be said to solicit 
business at all. Customers just came to 
him, whereupon he dealt faithfully with 
them. This yard has a fleet of four trucks ; 
two or three of them big ones. Mr. Lock 
was much disappointed that the afternoon 
freight had not brought two cars of lum- 
ber for which he had been writing and 
wiring and which he needed at once. He 
tells us his worst difficulty has been in 
keeping his stock up. 


A Complete 
Building Service 


His warehouses contained a big and 
diversified stock of sash and doors. He 
handles paint in large quantities and, .1 
believe, wallpaper. He sells work harness 
and farm machinery; has already sold 
four farm tractors for delivery next 
spring. There is no special difficulty about 
loans for new buildings or repair work, 
and very little work has been done on Fed- 
eral loans. He sells all big-mill lumber 
but is a little troubled by the coming in of 
native lumber from local mills. “I tell 
you frankly,” he said, “that this trucking 
business is going to hurt us all eventually. 
I’d rather not truck my own lumber; but 
you can’t settle that question by selling 
your trucks. It’s got to be worked out 
collectively. Unless the whole industry 
finds a way to use the machines only in 
those ways that come within the limits of 
their cost of operation, they’re likely to 
change the whole set-up of the retail lum- 
ber business for the worse.” Lumber is 
Mr. Lock’s big item; but he wouldn’t 
think of dropping his various sidelines, 
including the undertaking business. 

In Dickson, Tenn., we found another 
yard that sells a good many things in ad- 
dition to yard lumber. Dickson is quite 
a town, with a main street lined with 
specialized stores; so in that place the 
general-store idea is out as a lumber yard 
policy. But J. Max Cowan, of the Cowan 
Lumber & Planing Mill Co., tells us that 
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when he started in business some fifteen 
years ago he had the idea of a complete 
building service. It was his belief that 
anything used in the erection of a build- 
ing could and should be sold in a lumber 
yard. He has carried all these lines, and 
in addition he has done extensive con- 
tracting. However, he rather backed 
away from contracting when Government 
building loans came in. In the first place, 
a job done on a Government loan involves 
more blueprints, material lists and speci- 
fications than seemed useful; and in the 
second place the Federal men seem un- 
duly suspicious of contractor bids. Mr. 
Cowan mentioned a group of contractors 
in a neighboring city who were being 
threatened with legal action on the charge 
of collusion in making bids. Even if the 
charge isn’t substantiated, it isn’t going to 
do these men any good. Mr. Cowan men- 
tioned the fact that if half a dozen contract- 
ors bid on a job carrying exact specifica- 
tions, and if they get their labor from the 
same market and have any skill in figur- 
ing costs, their bids are likely to be about 
the same. Builders have been encouraged 
in general terms and by various laws and 
agencies to avoid cut prices. Anyway, 
under the circumstances, Mr. Cowan isn’t 
interested to excess in bidding on con- 
tracts financed by Government loans. 

He started in 1928 a building and loan 
association that was a highly useful thing 
as long as there was enough surplus 
money in the community to keep it oper- 
ating. At the time of our call he was 
engaged in organizing a Federal building 
and loan association. 

But to get back to diversified lines of 
merchandise; Mr. Cowan handles the 
usual building materials, including paint. 
And in addition to that he handles elec- 
trical goods, radios, washing machines, 
automobiles and trucks. “I’d much rather 
stick to lumber and handle nothing else,” 
he said. “I like the lumber business. 
Maybe I could make a living that way. 
3ut if a man wants to get more than a 
bare living in a small town in these parts, 
he has to branch out. These other things 
happen not to upset mercantile conditions 
in the town.” 

While we were talking about handling 
lumber, Mr. Cowan pointed out a very 
long, thin man in overalls who was talk- 
ing with the bookkeeper. “There’s an ex- 
hibit in the troubles of lumber sales,” Mr. 
Cowan said. “That man is a kind of self- 
made contractor. For ten years he traded 
here, and I just naturally financed his 
business with long and ample credits. A 
short time ago he started-a planing mill 
a few miles from here, and now he’s a 
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‘lumber dealer.’ He may not last; prob- 
ably will not ; but in the meantime he sells 
a few jobs, and naturally what he sells I 
don’t get. Maybe that’ll help explain why 
I sell radios and motor cars.” 

Mr. Cowan’s place of business is on the 
main street; right next the line of retail 
stores. F. W. Stewart has a yard on the 
outskirts of Dickson; and his sidelines 
consist largely if not exclusively of coal 
and cordwood. He had piles of wood a 
block long, assembled for winter trade. 


Lumber as a 
General-Store Item 


In several places we saw lumber yards 
which were little more than addenda to 
general stores. In Belgrade, Mo., for ex- 
ample, which is a very small village in the 
southeastern part of the State, the L. C. 
Crommer general store carries the usual 
assortment of stock; groceries, clothes, 
household hardware and the like. But it 
also has a small stock of lumber under a 
shed in the back yard. Lumber sales are 
important enough, in the sense that 
they’re made when opportunity offers. 
But the store itself and the “indoor stock” 
are the mercantile factors of importance. 
The Blodgett Mercantile Co., of Blodgett, 
Mo., has a bigger store and a larger stock 
of lumber; but here again lumber is dis- 
tinctly a sideline. And in Oran, Mo., we 
saw a general store of wonder and amaze- 
ment. It is operated by T. S. Heisserer 
& Co. It’s really a full-fledged depart- 
ment store in a village; occupies a big 
floor space, is departmentized, has modern 
and handsome fixtures, employs a big 
staff of clerks and is evidently the Mar- 
shall-Field establishment of the commu- 
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nity. The company has a lumber yard on 
an adjoining block; a plant with open 
sheds around an inner square. It carries 
an adequate stock of lumber; but here 
again lumber is evidently a side line. 

J. P. McCarty has a good lumber yard 
in Oran. Mr. McCarty has been ill for 
two or three years; and two daughters 
operate the yard. They are charming and 
businesslike young women who are doing 
an excellent piece of work. This company 
deals only in lumber and building ma- 
terials, and has a well diversified and well 
kept stock. The young ladies say that 
trade is somewhat slack, due to poor 
crops. Oran is noted for a huge grist 
mill, a near neighbor of the McCarty yard. 

The McNab Lumber Co., of Waverly, 
Tenn., is another concern that has gone 
outside the boundaries of the building- 
material business. Mr. McNab told us 
the weather and some other factors didn’t 
do right by agriculture. As a result money 
got plentifully scarce. This is a peanut 
country and lies near but just outside the 
area where they raise the high-potential 
tobacco that is made into snuff. Farming 
is rather diversified; corn, hay, livestock 
and the like in addition to peanuts. But 
farmers haven’t made many barrels of 
money, and Mr. McNab tells us that 
while going bust has not been exactly a 
popular pastime, it has been rather over- 
worked. He himself has avoided engag- 
ing in it, as a person with such a Scotch 
name should ; and he has done this in part 
by holding on to his real estate invest- 
ments and in part by diversifying his 
business. There has been, he asserts, no 
new building for three years. But people 
have made some repairs, using allied 
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building materials, and they have bought 
some hardware and farm machinery. To 
encourage this habit he has opened a 
hardware and implement store down- 
town. His lumber yard is a little outside 
the Waverly retail district. 

“It may sound funny,” he said, “but a 
lot of people are practically living in au- 
tomobiles. They get hold of some kind 
of a car and have their pleasures that way. 
It doesn’t take much of a place to sleep. 
The hard times, too, have produced a kind 
of hoarding. In the easier times, every- 
body made some money; and when hard 
times came along they just up and held 
on to it. There’s a lot of money in this 
country, if it were all totaled up, and it’s 
in the hands of relatively poor people. It 
may range from a few dollars to several 
hundreds; but it just isn’t spent. So far 
as business is concerned, it simply doesn’t 
exist. Things will get better, in fact are 
getting better. But I couldn’t have pulled 
through these years in a business way 
without the farm machinery and the side- 
lines of building material.” 
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In White Bluffs, Tenn., the department 
found still another combination. J. W. 
Brown & Sons operate a general store a 
little off the main highway, and sell the 
usual line ranging from groceries to candy 
bars and flynets. Outside of town they 
have a sawmill. A rather important part 
of the sawmill business is the custom saw- 
ing of logs which farmers bring in. A 
farmer aims to build him a barn; so he 
cuts some oak trees and has the framing 
lumber sawed out of them. I don’t know 
that oak is used for siding boards, but it 
may be, at that. The sawmill cuts some 
lumber on its own which it sells in the 
usual way. 

Up in Ladora, lowa, F. M. Rogers, of 
the Ladora Lumber & Grain Co., told us 
that business was much better and that 
his diversity of lines had been useful in 
pulling him through the lean years. There 
are good crops this year; but last year 
saw a serious drouth—something very un- 
usual for the Hawkeye State. Among the 
Ladora sidelines are such things as coal 
and grain; and in 34 these things kept 
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Mr. Rogers going when he didn’t turn 
his lumber stock even once; the like of 
which no one in these parts could remem- 
ber. Mr. Rogers didn’t declare his basic 
political faith, but he had a good word 
for the AAA. “The agricultural pro- 
gram,” he said, “saved this State.” 

O. R. Beard, of the Sharen Lumber 
Co., Sharon, Tenn., said with a smile 
that he didn’t sell much in town unless 
there happened to be a “nice fire.” His 
is mostly farm business, and his clients 
raise cotton and tobacco. Across the 
street from the Sharon yard we saw a huge 
team of white mules hitched to a wagon 
that had begun life as a Model-T Ford. 
I believe it was Mark Twain who said 
nobody ever saw a dead white mule; and 
he guessed they were translated directly 
to the same Valhalla where old river pilots 
go. We don’t know about that; but we’ve 
seen plenty of live white mules in these 
parts. They’re even more grim and dis- 
appointed looking misanthropes than their 
darker brethren ; but they seem to deliver 
amazing power at the drawbar. 





Well-Equipped 


for Business 


OKLAHOMA City, OKLA., Dec. .30.— 
In its recent remodeling, the Kiowa Lum- 
ber Co., here, sought the objective of 
making the modernized structure a com- 
bination store, salesroom and office. That 
this has been well accomplished is the 
opinion of all who inspected the improved 
premises. Before remodeling the office 





and salesroom, situated just north of the 
main shed, was 20x60 feet, whereas now 
it measures 20x120 feet. 

The office part houses the business 





Office and Salesroom of Kiowa Lumber Co., Oklahoma City 


site 





Henry E. Leonhardt, 

secretary - treasurer 

and general manager 

of the Kiowa Lumber 

Co., Oklahoma City, 

Okla., is seen seated 
at his desk 





headquarters of the Kiowa Lumber Co., 
which operates four other yards inside 
the city limits, plus two more outside, 
making a total of seven yards in Okla- 


Panoramic view of Kiowa Lumber Co. yard at Oklahoma City, Okla. 
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homa County. Besides these, branches 
also are maintained at Tulsa and Enid, 
Okla. Just by way of recording an in- 
teresting bit of lumber history, it may be 
noted that this concern was founded in 
Kiowa, Kan., in 1907, removing to Okla- 
homa City in 1919, where a yard was es- 
tablished at a site on North Western 
Avenue. During the last seventeen years 
the company has expanded and made 
many improvements until now it occu- 
pies a full city block of frontage on West- 
ern Avenue. Except for some space used 
for the storage of items not subject to 
damage by exposure to the weather, the 





Showing molding rack and portion of unloading dock 
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entire property is under cover—and the 
uncovered portion is completely enclosed 
by a 7-foot chain link fence. 

The offices and the salesroom are ad- 
mirably equipped for convenient handling 
of business, and the display of many of 
the numerous lines of merchandise which 
this company carries regularly in stock. 

The Kiowa Lumber Co. was founded 
by Henry E. Leonhardt, who has been 
secretary-treasurer and general manager 
since its incorporation. To Mr. Leon- 
hardt’s energy and acumen is very largely 
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due the credit for the remarkable growth 
and the fine reputation which this com- 
pany enjoys throughout its trade area. 





Insulation Is Good Seller 


“For a good all-year-around seller we 
have found rock wool insulation a very 
satisfactory line,” says the manager of the 
Baker Lumber Co., Worcester, Mass. 
“It is a somewhat unusual line, and be- 
cause we have stressed it so constantly 
we find demand increasing steadily. It 


Combined Record Saves 


Here’s a combined check and invoice 
record form which, by eliminating the 
need for posting accounts paid on the 
tenth of the month saves about 50 per- 
cent in accounting time for the Klicka 
Lumber Co., San Diego, Calif. The sys- 
tem also makes it possible to detect any 
error which might occur between the 


accounts payable” column and in the debit 


column. The last two columns are rou- 
tine—account number and _— general 
ledger. 


The first and second examples on the 
accompanying combined check and in- 
voice record show the usual procedure. 
The third one shows what happens when 
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makes the house 8 to 15 degrees warmer 
in winter, and cooler in summer. With 
the modernization idea so strongly to the 
front during the past few months we find 
more people are paying attention to in- 
sulation than ever before. We use news- 
paper advertising to call attention to our 
insulating material, with attention-getting 
text such as ‘This room is like an ice- 
berg!’ showing the cut of a shivering 
woman, and beneath it, ‘Easy to make it 
comfortable—Use Rock-Wool Insula- 
tion.’ It produces good results.” 


Much Time 


developed by the same man who worked 
out the check and invoice record, A. E. 
Grigsby, auditor of the company, is a 
weekly payroll form. At the left of this 
form is a tabulation of hours worked by 
each man according to days of the week. 
Then comes the hour total, the rate, and 
the amount of salary for each man for 
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Combined check and invoice record which saves time for the Klicka Lumber Co., San Diego, Calif. 


check and the account payable column. 
The discount is given in the first col- 
umn of the form. In the second column 
the bank is credited the net amount of the 
check. Next come the check number, the 
day and the invoice date. Just before the 
name of the creditor is a column for 
“credit accounts payable.” On the right- 
hand side of the description column the 
total amount is shown both in the “debit 


a bill isn’t paid in full. Here, it is neces- 
sary to post the balance. The figure is 
checked when the posting is done. Note 
that the figures in the “credit bank net 
amount of check” column and those in 
the “debit accounts payable” column cor- 
respond, and those in the “credit accounts 
payable” and the debit column likewise 
correspond. 

Another highly efficient record form 


the period. The distribution section 
breaks down wages according to depart- 
ments or classes of work. The figures are 
a code. The same is true of the compen- 
sation insurance column. 

This form gives a valuable permanent 
record of labor overhead, and shows in 
detail how expenses are apportioned ac- 
cording to individuals, departments and 
types of work. ‘ 


KLICKA LUMBER COMPANY—PAY ROLL FOR WEEK ENDING 





DISTRIBUTION 


COMPENSATION 
322-9 2731 6232 28603 e610 6742 


Weekly pay-roll form developed for use of the Klicka Lumber Co., San Diego, Calif. 
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Why "Five Minutes’ Was 
Stretched to Two Hours 


A salesman for an outstandingly suc- 
cessful metropolitan retail lumber and ma- 
terial firm called recently at a large in- 
dustrial plant and sent in his card. He 
had never been in that office before, knew 
nobody there; his firm had never sold the 
company. The girl came back with the 
message that “Mr. Jones is terrifically 
busy this morning, but he says he will al- 
low you five minutes. Step right in, 
please.” 

So in he stepped, and after shaking 
hands with Mr. Jones he pulled his watch 
out of his pocket and laid it on the desk. 
. “IT realize you’re in a hurry, and I won't 
try to stretch that five minutes you were 
so kind enough to give me. I didn’t 
come here to try to sell you anything. I 
just want to tell you about a new product 
we now have to offer you.” 

The new product was treated lumber, 
and the salesman started to rapidly de- 
scribe what it is and what its advantages 
are. He talked fast, for he had a big 
subject and only five minutes. But after 
about three minutes Mr. Jones inter- 
rupted. 

“Forget about that five minutes,” he 
exclaimed; “start at the beginning again 
and go over it slowly. I want to get 
this.” 

Five minutes? “The salesman stayed 
in there two hours, telling facts and an- 


swering questions, and this buyer, who 
has several men under him, was intensely 
interested,” an executive of the retail lum- 
ber firm told an AMERICAN LUMBERMAN 
representative, adding, “we’re going to 
get some real business out of that.” 





What Do You Apportion for 
* e 
Advertising? 

A summary of replies to a question- 
naire recently sent out by Allan T. Flint, 
secretary Mountain States Lumber Deal- 
ers Association, Denver, Colo., is printed 
in the association’s bulletin, headed “Ad- 
vertising Suggestions.” The summary in- 
dicates 1 percent of sales as an average 
expenditure for advertising. Some yards 
spend 114, 1% and 2 percent, with a few 
going as high as 2% percent. By far the 
largest share goes to newspapers, with 
direct mail second. 

One dealer shows 9 percent of his ad- 
vertising expense under the heading 
“Racket!” Probably a large part of pro- 
gram and similar advertising could prop- 
erly be listed under the same heading. 

Considerable interest has been ex- 
pressed in methods of improving lumber- 
yard advertising—particularly as to “sell- 
ing appeal.” There is much difference of 
opinion as to just what constitutes selling 
appeal, but one writer says “selling ap- 
peal” copy emphasizes the uses of a prod- 
uct, its beauty, convenience, comfort and 
economy. It also appeals to pride. 











Are you utilizing the advertising talent that may be “lying around 
loose” right in your own office? The inquiry is prompted by looking over 
a batch of advertisements sent, in response to invitation of the retail 
editor, by E. S. Hammond, president Hammond-Olsen Lumber Co. (re- 
tailer), Rice Lake, Wis. The ads are pretty good—some of them, in fact, 
very good; but what caught the editor’s first attention was notations pen- 
cilled on the margins of several. Mr. Hammond, personally, writes most 
of the company’s ads—and they bear the stamp of a unique and interest- 
ing personality—but he also utilizes the good ideas of others. 
stance, one of the best ads of the lot is marked: “Our stenographer out- 
lined this ad, with Mr. A. V. Olsen’s assistance.” 
is secretary and manager of the company.) 
veying the season’s greetings, was marked: “Outlined by the office force.” 
That looks like real teamwork. Why not get out of the rut and give your 
1936 advertising a new flavor by inviting your employees to contribute 
their ideas—perhaps offering a prize for the best suggestion made each 
month, with some special recognition at end of the year for the best one 
contributed during the entire period? 


For in- 


(The gentleman named 
Another advertisement, con- 








1936 WILL REWARD 
THE DEALER 


WHO plans and prepares to give better 
service. 

WHO lifts his advertising out of the rut. 

WHO merits the respect of his commu- 
nity. 

WHO believes in the square deal for 
his competitors as well as for himself. 

WHO tries to give his customers a little 
more value than he really needs to. 

WHO cleans up his yard; repairs and 
paints the buildings. 

WHO inspires his employees to give 
their best; and accords recognition to 
honest effort. 

WHO had rather make one new friend 
than satisfy a dozen old grudges. 
WHO reads his trade journals for new 

and better methods. 

WHO attends the dealers’ conventions 
with ready note-book and pencil. 
WHO reads and uses the manufactur- 

ers’ sales helps. 

WHO keeps posted on new building 
products. 

WHO is thoroughly informed on all his 
lines. 

WHO stocks good lumber and takes 
proper care of it. 

WHO displays side-lines and special- 
ties attractively. 

WHO sells, rather than merely takes 
orders. 

WHO knows the needs of his commu- 
nity. 

WHO is a friend of the young as well 
as the adults. 

WHO is not too busy to sell or give the 
kids a little wood for their work or 
play. 

WHO tries to improve his community. 

WHO preaches and practices moderni- 
zation. 

WHO had rather be a lumberman than 
anything else. 





Leap Year Suggests Sales Pro- 
motion Opportunities 


The month of February is short on 
days but is long—this year—on selling 
opportunities, for this is Leap Year, and 
that extra day (Feb. 29) can be made to 
count for something. Four years ago— 
when last Leap Year rolled around, a live 
lumber merchant decided to cash in on 
this event. So he offered a prize for any 
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baby born in the community on Leap 
Year Day. This idea offered an excellent 
talking point for newspaper advertising. 
His advertising also told the public 
about the origin of Leap Year, what fa- 
mous men and women were born on the 
extra day, what important events had 
been recorded in the world’s history on 
that particular day, and how many leap 
years this lumber merchant had served 
the public. There are many interesting 
angles which can be developed. And now 
is the time to think up your plan—it will 
be four years before you have another 
opportunity of the same sort. 





Yard Maintains “Cheap Lum- 
ber" Department 


“Cheap Lumber Department:” That 
sign, appearing in large letters on one cor- 
ner of the yard of the C. S. Pierce Lum- 
ber Co., Fresno, Calif., besides calling 
attention to the lower-priced items, has 


sold a lot of first-grade lumber. How 
come? Well, it’s this way. There are 


many small farmers and truck gardeners 
around Fresno who use inexpensive lum- 
ber for various purposes—home-made 
jobs. They won't buy anything else for 
that particular kind of work. A simi- 
lar demand for low-grade, low-priced 
lumber exists, in lesser degree, in 
almost every community. 

The Pierce yard has always been 
known as being high class, and many peo- 
ple gained the idea one couldn’t buy any- 
thing but expensive lumber there. When 
the sign went up, new customers imme- 
diately started coming in. The first few 
times they would buy nothing but cheap 
stock, but through indirect suggestion 
many of them have been lifted into the 
higher brackets. And others, of their 
own accord, have bought quality stock for 
their better-class work. 

Another advantage of the plan, accord- 
ing to Manager Frank Minard, is that 
of sales efficiency. If a man wants cheap 
lumber, he gets it all in one spot. The 
yard man doesn’t have to waste time 
going from one corner to the other to get 
various items which are mixed in with 


similar goods in the higher ranges. The 
customer likes the quicker service. Be- 
sides, it is easier to control stock. It is 


a simple matter to check quantities in the 
lower lines and to keep on hand only what 
moves readily in response to demand. 
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Attic Display in Window Helps 
Sell Insulation 


A skeleton attic built in the main dis- 
play window of the Kelley Lumber Co., 
Racine, Wis., has proved a big help to 
that company in its campaign to impress 
upon the people of the community the 
value of insulation. In this attic display 
the spaces between the rafters are filled 
with samples of various insulating ma- 
terials handled by the firm. The price of 


each is shown on a display card. The 
entire display is about 9 feet long and 5 





helps Wisconsin dealer 


How attic ~—_ 
Il insulation 


se 


feet wide, occupying practically all the 
space in the window. A large sign at bot- 
tom of the display, reading “Insulate 
Your Home,” can be easily seen from 
across the street. 

Considerable insulation has been sold 
as a result of this display. The company 
officials consider the showing of three 
types of insulation, instead of only one— 
as has been the case in many other dis- 
plays of this character—a distinct advan- 
tage, as it offers a choice, and shows the 
public that the company is urging the im- 
portance of insulation as such, rather than 
pushing any one brand of that material. 
It is apparent that a display of this kind, 
showing insulation actually installed, is 
much more effective than merely showing 
the material. 

A similar demonstration idea has been 
carried out with regard to roofings. Four 
sample roofs, each showing a different 
type of material, have been built out in 


Four roofs, built out in front, "show the goods” 


a 
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front of the shed, as seen in one of the 
accompanying pictures. This demonstra- 
tion also has proved an effective selling 
aid in this line of merchandise. 





Honeymoon Trail Leads To 
Lumber Yard 


SEATTLE, WasH., Dec. 30.—How the 
Honeymoon Trail ultimately leads to the 
lumber yard is clearly demonstrated in 
the model Honeymoon Home to which a 
number of Seattle lumber companies con- 
tributed. This concerted sales promotion 
project was made possible through co- 
operation of the Farrell Lumber Co., 
Elliott Bay Mill Co., Boleom-Canal Lum- 
ber Co., Western Lumber & Supply Co., 
Stimson Mill Co., and the Nettleton 
Lumber Co. The contributing companies 
together point out that— 

“From rooftop to basement stairs in 
this handsome new model home North- 
west lumber demonstrates its superiority 
as a building material; its beauty, in 
flooring, woodwork and paneling; its du- 
rability against weather, in shingles and 
siding ; its adaptability and ease of work- 
ing, throughout the home.” 

The Honeymoon Trail Home, daily 
visited by thousands and ceremoniously 
awarded to Mr. and Mrs. Frank Shaw 
by the Seattle Chamber of Commerce at 
the close of the city-wide honeymoon con- 
test, is stimulating the imagination of the 
people, being visited by 3,324 persons the 
first day of the opening and house-warm- 
ing. 
Thus the Honeymoon Trail Home 
serves as a most inspiring model ior the 
modern use of lumber, and is a concrete 
suggestion to all young honeymooners 
and those preparing to take the leap. 





"Scarcity Appeal" Brings Many 
Shingle Buyers 


Add to principles of lumber-yard win- 
dow display this new one—‘scarcity ap- 
peal”—recently demonstrated by Ross 
Vaughn, manager of the Boise-Payette 
Lumber Co. unit at Longmont, Colo. 
When a temporary shortage of shingles 
recently developed in his town, Mr. 
Vaughn—who had a good supply—put 
three bundles of a favorite brand in his 
display windows. The bundles were 
placed on end, singly. The yard is located 
on Longmont’s principal business street, 
with heavy sidewalk and street traffic. 
“The response was immediate,” related 
Mr. Vaughn. “That window display sold 
a lot of shingles that we might not other- 
wise have moved for some little time.” 

Mr. Vaughn, who assumed the man- 
ugership at Longmont only a few months 
ago, coming from Greeley, where he was 
connected with the same company, has 
rearranged the office and retail sales 
room. The ceiling now samples a well 
known composition material. He has in- 
creased the store lighting. Inside the 
yard a garage soon will be built to dem- 
onstrate overhead door-opening equip- 
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ment. Incidentally, a new truck was re- 
cently added. 

The display windows are eight feet 
wide and 32 inches deep, 27 inches from 
floor. Compact and convenient storage 
and display of paint is secured by two 
shelves beneath each display window, one 
with clearance of nine inches, the other 
of ten inches. 





Dealer tohen: 
"Bond" Idea 


Mass., Dec. 30.—As the 
march back to prosperity gains momentum 
one of the nearby retail dealers steps on 
the accelerator with a novel plan for de- 
veloping orders for material for new con- 
struction in the form of new homes, re- 


30STON, 
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modeling or repair work. The G. Fuller 
& Son Lumber Co., operating three “lum- 
ber stores” in metropolitan Boston, with 
main yard and office in Brighton, has sent 
out to its customers and friends several 
thousand “$5 Prosperity Postcard 
Bonds.” 

The card is the size of an ordinary 
post-card, and is addressed to the home 
office of the lumber company. On reverse 
side the bond is printed, in colored ink, 
and numbered serially. The recipient is 
invited to insert the name and address of 
any prospect who contemplates repairs, or 
erection of a new home or garage. 

This bond for $5 will be honored by 
the lumber company upon completion of 
any job using materials to amount of fifty 
dollars or more. 


January 4, 1986 


Additional ‘Prosperity Bond” cards 
may be had upon request, and it goes 
without saying that there is no limit to 
the number that will be cheerfully cashed 
by the lumber company at the rate of one 
bond for each job, where all requirements 


are carried out. 
—_—— 


House-Organ Is Plainly Printed 
But Packs a Punch 


The Bethalto Hardware & Paint Co., 
located at Bethalto, Ill., issues a well- 
edited house-organ, in the form of a multi- 
graphed pamphlet with title “Prehn’s 
Community Advertiser.” This little pub- 
lication has been issued for some time— 
current issue being No. 12 of volume 10 
—though the editor of this department 


Co-operation Puts Over’ Big Home Show 


GreAt Farts, Mont., Dec. 27—When 
twenty-five of a community’s leading lum- 
ber and material dealers, and merchants 
in other lines allied with the building, im- 
proving and furnishing of homes get to- 
gether with a determination to concen- 
trate on the idea of better homes, results 
may be expected. That was exactly what 
took place at Great Falls, a city of about 
30,000 population, in a movement which 
culminated in a big housing show held 
Dec. 2 to 7, during which period more 
than 18,000 visitors were made home- 
conscious, by passing through the expo- 
sition and studying the many exhibits. 

This big enterprise was successfully put 
over by a strong Better Housing commit- 
tee headed by Warren Toole, as chair- 
man, with Claude L. Briggs, sales mana- 
ger of the Monarch Lumber Co., whose 
headquarters are in this city, as chairman 
of the group which arranged the show. 

Did it pay? Well, here is a statement 
by Mr. Briggs made to the AMERICAN 
IL.UMBERMAN, on that point: 


“It is the consensus of all of the ex- 
hibitors that this was the most profitable 
investment they could have made for the 
purpose of promoting interest in home 
building and creating demand for build- 
ing materials. As sales manager of the 
Monarch Lumber Co. I feel that the many 
home-conscious people whom we were 
able to interview during that week, and 
the many leads that we secured, will bring 
us very satisfactory returns on our in- 
vestment.” 

The Monarch concern was represented 
by an exceedingly attractive display, a 
photograph of which is reproduced here- 
with. This showed the front portion of a 
beautiful modern home, completely fin- 
ished, even to curtains in the windows and 
trees in the front yard, the setting being 
further embellished by a white-painted 
picket fence. 

To convey the impression of winter, ar- 
tificial snow on the roof, window sills etc., 
was provided by use of Johns-Manville 
Rock-wool insulation. Many comments as 


to the realistic appearance were heard. 
Another interesting thing about this par- 
ticular display was that it was built in 
sections in order to pass it through the 





bermen, plumbers, dealers in electrical 
supplies and gas appliances, decorators, 
contractors, power companies etc., and 
these concerns vied with one another to 


Attention-compelling exhibit of the Monarch Lumber Co. at recent Housing Show 


door of the building. No single piece 
used in constructing this house display 
was too large to get through an ordinary 
front door. The company expects to use 
this display in several other building 
shows in Montana. 

The committee planned and carried out 
the enterprise along broad lines. A con- 
veniently located structure known as the 
Metropolitan Building was secured for 
the exposition. A suitable amount of 
space was prepared, and divided into 
thirty-five equal parts. Each exhibitor 
took as many of these units as he re- 
quired. Only firms identified with the 
building, improving and equipping of 
homes were invited to exhibit at the show. 
Thus the exhibitors included retail lum- 


see which could arrange the most attrac- 
tive display. Admission to the show was 
free, and as stated, the public responded 
in great numbers. Various exhibitors 
stated that the success of the show ex- 
ceeded their highest expectations. It cer- 
tainly created an interest in better homes, 
and is bound to be reflected in increased 
building activity, and business in all lines 
connected with the home, during the com- 
ing months. 

The show was splendidly publicized, a 
striking feature of this phase of the cam- 
paign being the issuance of a special il- 
lustrated “modernization section” of 
twenty-four pages in the Sunday edition 
of the Great Falls Tribune, just preceding 
opening of the show. 
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does not recall having seen it until re- 
cently. 

The physical form of this little paper is 
rather striking, in that it is multigraphed 
on regular letter-sized sheets (8%x11 
inches), which when folded (after print- 
ing) down the middle and wire-stapled in 
the center, make a pamphlet 414 inches 
wide and 11 inches long ; very convenient 
to slip into the coat pocket, and easy to 
read. 

Each number is illustrated with outline 
sketches, and the pages are interspersed 
with small illustrated booklets (manufac- 
turers’ sales literature) telling of some of 
the specialties carried in stock. These 
manufacturers’ booklets are pasted on the 
pages of the house-organ itself. 

The editorial content is largely made up 
of personal mention (introducing names 
of customers), mention of special lines 
and seasonable bargains, well selected 
jokes that are really funny and, most im- 
portant of all, many small advertisements 
of almost everything under the sun, in- 
cluding articles and live-stock for sale, 
and “‘wants’”’ of various kinds, which are 
run free for customers and friends—thus 
creating valuable good will. It is from 


Here’s Data 


|Through the courtesy of the Sterling Lum- 
ber & Investment Co., which operates 26 yards 
from its headquarters in Denver, Colo., Allan 
T. Flint, secretary of the Mountain States Lum- 
ber Dealers Association, has been enabled to 
give his constituency some very timely data 
relating to budgeting of sales and expenses. Mr. 
Flint, on behalf of above association, has kindly 
granted the AMERICAN LUMBERMAN special per- 
mission to pass along to its wider circle of 
readers the data referred to, which first ap- 
peared in the Mountain States association’s 
“Idea Circulator.”—Eprror. } 


Through the courtesy of the Sterling Lum- 
ber & Investment Co., line-yard concern with 
general offices in Denver, Colo., we are able to 
present a copy of its budget figures covering 
sales and expenses at one of its yards for the 
year ending Nov. 30, 1935, together with actual 
sales and expenses to October 30, 1935. The 
November sales figures ($2100.00) under 
“Actual Sales” are estimated in order to com- 
plete the year. The same is true for November 
actual expenses ($375.00). 

The budgeted figures were determined Jan. 
2, 1935, hence the figures for the first month 
(December, 1934) are actual. Note that the 
gross margins are estimated as follows: Hard- 
ware 20 percent, Coal 16% percent, Paint 
33% percent, Lumber and Building Materials 


AMERICAN LUMBERMAN 


the latter feature that the little publication 
takes its name of “Community Adver- 
tiser.” 

The Bethalto Hardware & Paint Co. is 
owned, we understand, by T. H. and L. 
E. Prehn, who also own the Bethalto 
Lumber Co. The house organ is cir- 
culated by both concerns and brings very 
good results to each. This goes to show 
that originality and personality in a 
house-organ may be more important than 
fancy printing. 





Mr. Live-Dealer Resolves— 


(Continued from front page) 

[ wish some fellow would tell me how 
to rearrange my show window. In fact, 
I don’t know that it now deserves to be 
called a “show” window. I wish some- 
body would tell me how to make a real 
window display. I’m sort of ashamed of 
mine. Maybe there’ll be somebody there 
with some suggestions. In a trip I made 
across the country this summer I saw a 
number of changes in sheds. A good 
many concerns seem to be rearranging 
their yards, and making more of their 
display rooms; using materials that they 


334% percent. Total expenses were estimated 
at $4,101.68, while the actual will be about 3% 
percent higher. Likewise the budgeted sales 
will be exceeded about 8 percent. To members 
interested in budgeting the association office 
will furnish forms on request, without charge. 

Expenses can be estimated pretty closely. 
However, the difficulty of projecting or fore- 
casting sales causes many dealers to disregard 
budgeting entirely. But because one can not 
work to the pattern one hundred percent is no 
reason for losing the benefits that budgeting 
affords and allowing the business to drift. By 
looking at the picture of the future, and noting 
the low sales figures in certain departments 
during certain months, steps can be taken in 
ee to remedy the situation, at least par- 
tially. 

Do not budget your sales and expenses sim- 
ply because you want to see how near the actual 
will come to the estimated, or to prove (what 
you may have suspected) that the fellow who 
suggested budgeting needs a keeper. Save 
yourself the trouble unless you visualize the 
budget as a tool, a definite plan, to help you 
show a better statement at the end of the year. 
Not only that, but be prepared to do some real 
honest-to-goodness planning and working to 
make it come true. It is no tool for a man 
who has completed his business education or 
for one who is satisfied with things as they are. 


SALES AND EXPENSE BUDGET—YEAR ENDING NOVEMBER 30, 1935, 


together ve actual sales and actual expenses 





UDGETED SALES ACTUAL 
Hardware Coal Paint Lbr.& B.M. Total SALES 

December, 1934 (actual)...... 2.99 615.24 83.23 891.7 1653.25 1653.25 
Sy. i«kncexnkse noe e 75.00 450.00 65.00 850.00 1440.00 895.63 
CE 2c eadetoe ease a been 100.00 450.00 75.00 800.00 1425.00 1891.55 
March pink ae DH eee bebe bee e aw 150.00 550.00 150.00 1000.00 1850.00 1607.92 
SD. dscaectb a aban eseeadawes 200.00 300.00 150.00 1000.00 1650.00 1819.02 
ERT An ee eae mee YS 200.00 100.00 200.00 1000.00 1500.00 1571.33 
PE ch be Welew a bas beeen ears 150.00 75.00 250.00 1000.00 1475.00 1960.59 
SEE stim wkd oh s0 wk bale eeead arene 150.00 75.00 200.00 1200.00 1625.00 1940.98 
PE encinh o6 BOG ORS HON me Sun 150.00 400.00 250.00 1200.00 2000.00 2587.23 
I, ai winded. oie race eoataih 200.00 800.00 250.00 1500.00 2750.00 3015.86 
EERE TNE SS REE ane eepenS 200.00 500.00 150.00 1500.00 2350.00 2519.18 
DE -ebevavenvecneanate 200.00 500.00 150.00 1200.00 2050.00 2100.00 (est.) 

EPs EE 3 irre snseres 1837.99 4815.24 1973.23 13141.79 21768.25 23562.54 
Est. percent gr. margin...... 20% 16% % 33%% 33% % 
Total gr. margin in dollars.. 367.60 786.49 657.75 4380.60 6192.44 
i I 6666 codes aba chu arkeod enn CREREMOSK Vc uceeenekeeey aah kok 200.00 
ee 45s nici 6 Ws a ean Orne Sa yr Gael Sada Bee Sea elee eb epatee ae 150.00 

ee SE oad nken eden enue heed whe ak ee wk ewe eee Rae eke eee ee 6542.44 
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sell to finish some of their show rooms. 
I hope there will be discussion on that 
subject. I must do something about these 
old sheds of mine. 

I read an interesting article the other 
day in which a leading manufacturer said 
that the successful merchant of the future 
would be the one who did the uncommon 
thing. That is to say, he must do some- 
thing differently from the usual run. And 
so I’m looking for some uncommon de- 
velopments in this lumber business of 
ours, and I have no doubt that the pro- 
gram committee has provided for some 
interesting proposals that will get entirely 
away from the cut-and-dried kind of pro- 
gram. No doubt we shall have some 
snappy discussion on new subjects pro- 
jected into the meeting. So I think it will 
be well worth while to attend. 

Of course, I’m interested in distribu- 
tion, and I believe that every dealer is 
going to see to it that he covers his terri- 
tory fairly so that nobody else will be dis- 
tributing anything there, and to that end 
he will have to be alive and up on his 
toes. 

Yes, I surely think I'll go to the con- 
vention ! 


on Sales, Expense Budgets 


BUDGETED EXPENSE . 
Monthly 





Yearly 

Gon. office SAIAPY. 22 cceces 240.00 20.00 
Baiaey FE. MB. ceo ccvcvcss 1500.00 125.00 
Salary yd. man 
DOS TE ic ccsdvnsidanevnes 150.00 12.50 

Total sals. and wages.... 1890.00 157.50 
Wel we Bee. 6 cickeeee cases 95.00 7.92 
Light, water, pow., heat... 68.00 5.67 
Supplies, stps., dues & subs. 150.00 12.50 
LOMO, GUBTE 2c accccceceves 75.00 6.25 
Auto MICAS ....ccccesess 50.00 4.17 
PEE. 66 6.0050 02's 0 088-9 15.00 1.25 
pS eee 75.00 6.25 
ROVRIFS .cccccceserscecsers 10.00 83 
Unclassified expense ...... 50.00 4.17 
1% of est. sales res. for 

doubtful accounts ..... 217.68 18.14 
EMSGPEMCE oc cccccceneveces 100.00 8.33 
Taxes, F&F, mach. & trucks165.00 13.75 
errr 900.00 75.00 
Depreciation ......--.eceee. 91.00 7.58 
SO ear 150.00 12.50 





TOTAL EXPENSE 4101.68 341.81 
EXPENSE COMPARISON 


Budget Actual 
i: «semee 341.81 re a 269.19 
ee 341.81 ME. © x0.00 00 357.41 
DS an knee 341.81 ee 350.45 
March ..... 341.81 March ..... 363.32 
a, eee 341.81 NT eee 315.02 
MP sis wane 341.81 OS ae 316.87 
ee 341.81 oO See 335.58 
a 341.81 CS eee 374.27 
Aug. 341.81 BME, oscouce 378.59 
eee 341.81 ™ = 371.76 
OE. ceevews 341.81 Seer 409.12 
WOR. wiescs 341.81 Ws saves 375.00 (est.) 

4101.72 4216.58 
NET PROFIT FOR YEAR, BUD- e 
GETEED cccccecocvecesesvccesesecese 2440.76 





Sets Final Date for Claims 


Under Reorganization 


Kansas City, Mo., Dec. 27.—Judge Albert 
L. Reeves last week set Jan. 13 as date for 
a hearing on compensation claims in connec- 
tion with the reorganization of the Dierks Lum- 
ber & Coal Co., and its subsidiaries, the Pine 
Valley Lumber Co. and the Choctaw Lumber 
Co. A hearing also was set for Jan. 25 on 
the matter of the final decree approving reor- 
ganization plans for the company. 
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Housing Research Project Now Under Way 


An Interesting Experiment in 
Low-Cost Homes 


West Larayette, INp., Dec. 30.—The first 
attempt by private industry to make a critical, 
comprehensive study of building construction 
methods, materials, planning and costs of sin- 
gle family houses is under way here as the 
“housing research project” of Purdue Univer- 
sity. The costs of construction are being paid 
by the Purdue Research Foundation, which as- 
sures its freedom from commercial interests 
or bias. The two aims of the project, accord- 
ing to Frank Watson, director, are: to make 
a critical analysis of today’s building methods 
and costs of houses, and to find an answer to 
the need for adequate, substantial dwellings at 
a cost which will permit the average family to 
own a home it can afford. 

The Purdue housing project has been ap- 
proached practically, and in the manner of an 
individual owner. A brief requirement specifi- 
cation was established covering nine houses in 
the first group, and plans with specifications for 
each prepared by architects. Bids are obtained 
from several contractors, and general contract- 
ors do the building. Preliminary cost studies 
made indicated that, although $5,000 houses are 
beyond the economic reach of most families, it 
would not be practical to build a substantial 
house under present conditions for much less. 

Specifications for the houses call for their 
adaptation to two parents, a son, and a daughter. 
Kach structure must demonstrate the use of a 
hasic building material, equipment or planning 
not duplicated in another house in the group. 
Associations and individuals interested in vari- 
ous structural materials were consulted about 
efficient, economical designs, but no discounts 
have been permitted on any goods purchased. 
The housing project is to learn actual consumer 
The first group of houses demonstrates 
the use of wood, brick, steel, reinforced con- 
crete, prefabricated units, Haydite block, wood 
frame and stucco, steel frame and Rostone. In 
size and equipment they show what can be built 
for under $5,000. Six of the structures are in 
varied stages of final design, now, while con- 
tracts have been let and work begun on three 
houses. A thumbnail sketch of the residences 
under construction follows. Each has a com- 
bined living-dining room, kitchen, three bed- 
rooms, bath, and a garage. 

(1) Prefabricated house built of steel studs 
and glued-up plywood wall panels. It is one 
story, has a flat roof, no basement and a de- 
tached garage. The heating system is forced 
warm air with oil burner. The contract cost is 
$4,236, and it is the first house built by this 
structural system, 

(2) Wood frame and stucco house using 
wood studs, metal lath and stucco on the ex- 
terior, and plywood inside. It is two story, 
with a flat roof, is without a basement, and has 
an attached garage. Forced warm air with an 
oil burner supplies the heat. The contract cost 
is $4,681. The design of this dwelling took 
first prize in the Small House Competition con- 
ducted by the New York Chapter of the Amer- 
ican Institute of Architects. 

(3) Reinforced concrete house using poured 
outside walls and foundation, precast concrete 
floor joist, and concrete floor slabs. There are 
two floors, topped with a flat roof. There is a 
basement, built-in garage, and a_ coal-fired, 
gravity warm air heating plant. It is being 
built at a cost of $4,997. 

A superintendent will act as an observer of 
construction methods, and of the labor and 
material costs for each house during the build- 
ing. The facts collected will become the basis 
for a detailed cost analysis of the nine different 
houses discussed above. Upon their completion, 
the residences will be occupied by members of 
the scientific staff of Purdue University, who 
will observe the operating and niaintenance 
costs, equipment performance, and the degree 


costs. 


to which the plans meet family requirements. 
The houses are on the Purdue Housing Re- 
search campus which comprises 143 acres. 
Sponsors of the project consider it an excel- 
lent opportunity to study and report actual costs 
and performance of building structures under 
scientific observation and practical working con- 
ditions. The study may be a basis for the im- 
provement and broadening of antiquated build- 
ing codes, and lead to more economical building 
without the loss of safety or durability. The 
research is expected to furnish architects, mate- 
rial producers, contractors, and the public with 
authoritative information long needed. 


Figures Show That Banks Are 
Doing Their Part 


WasuHincton, D. C., Jan. 2.—Attention of 
the members of the National Retail Lumber 
Dealers’ Association is being called by Secre- 
tary Frank Carnahan to the fact that claim has 
been made that over the period of the past nine 
months or more the banks did very little on 
FHA mortgages. He states that some inter- 
esting figures have just reached him in this 
connection, showing the percentage of FHA 








Low Fuel Bills Prove Value of 
Good Construction 


Biurrton, Inp., Dec. 30.—A model, six-room, 
wooden house, which measures 30x50 feet on 
its corner lot and so thoroughly constructed 
that only one and a half tons of fuel have 
been used since the furnace was started in 
September, is pointed to with pride by the 
Cline Lumber Co., its builders. The English 
styled, story-and-a-half residence, whose 
beauty can be seen in the accompanying pic- 
tures, is the most ideally built house viewed 
by a representative of the AMERICAN LuM- 
BERMAN. It has proved a real stimulant for 
repairing and.remodeling in this city of 5,000 
inhabitants as borne out by sales of tile for 
bath rooms and kitchens, and cabinetwork 
such as used in the model homie, it was re- 
ported. Most of these sales of materials re- 
sulted from the public inspection of the 
dwelling which was held for two days after 
its completion. Over 2,000 interested persons 
visited the house during the opening. It was 
the first new house built in five years at 
Bluffton, which was hit very hard indus- 
trially by the shutdown of a factory that had 


employed about 1,500 
workers. 

Lloyd Cline and his 
assistant, C. K. Reid, 


planned the house for 
about six months before 
work was begun on it. 
They took ideas from 
various house blue- 
prints, introduced many 
of their own, and even- 











tually had charted a 








course for construction. 





Since there was ample 
room in the basement, 
it was decided to make 
quarters at the back of 
it for an automobile and 
save the expense of 








erecting a garage. The 








A front view of the Bluffton, Ind., thoroughly weather-conditioned home which 
is paying the owner dividends the first winter by low cost of heating 


mortgages taken by various financial institu- 
tions, indicating that there is no foundation 
for the statement that the banks are not doing 
their part in handling FHA loans. Following 
is the percentage of mortgages acepted for in- 
surance by the Federal Housing Administra- 
tion : 


TITLE II LOANS 

Percent 
a ee 41 3/10 
SN ie ce ok ei ate al aw ae 27 2/10 
Savings & Loan associations.......... 16 8/10 
INSUFANCES COMPANIES .....cccccccecces 6 3/10 
C. vecbacreeecaneasnkes 5 5/10 
PESTER RRO GCOMIPOMIED 2 occ ciccccccceses 2 2/10 
PINANCE COMPANIES ....cccscccccccces 1/10 
PE cS ciavshuchad ere séerndatwnadeans 1/10 


TITLE I LOANS 


National banks have also led in the amount 
of modernization credit extended to borrowers 
as follows: 


Percent 
Ee Pe eT eT ee 40.88 
po ee ee Te 27.59 
State banks and trust companies....... 24.63 
Building and Loan associations......... -74 
Ravine PONG 2ccccecctcssoacsvsivecne .66 
Cee WEEE ip cccsertwvarreesscaneness .04 
CN. ck weda nea ecdnedebeneveeeneeKes .05 





cellar still offered suffi- 
cient space for a good 
recreation room, which 
boasts a fireplace, and 
an efficient and fully 
complete heating plant. 
Overhead garage doors 
were installed, and are 
expected to help the 
company sell other sets 
of this equipment. 

On the well arranged first floor of the 
house is a large living room with an attrac- 
tive fireplace, a dining room, kitchen with 
breakfast alcove, three bedrooms, and a bath 
room. With all of these rooms provided, it 
was decided not to finish the gabled attic at 
present. If more space should ever be de- 
sired, it would be a comparatively simple mat- 
ter to provide at least two more nice rooms. 
The interior walls are of textured plaster, 
which drew enthusiastic comment from the 
throng that inspected the house and brought 
sales to the Cline Lumber Co. on later re- 
modeling jobs. All of the floors are hard- 
wood, and doors are birch. The woodwork 
is gum finish. As would be imagined in such 
a modern home, nearly everything is elec- 
trified, and the lighting throughout is indi- 
rect. 

Now, a paragraph on the house’s construc- 
tion to show how sound building in the first 
place has proved economical of fuel, and 
will continue to bear rich dividends during 
the many years to come. One-by-eight inch 
sheathing was used and covered with three- 
quarters inch-by-eight inch red cedar bevel 
siding. As an initial step to weather-condi- 
tioning the dwelling, Sisalkraft paper envel- 
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oped the roof, floors, and siding. A good 
brand of insulation material was next applied 
to the walls, roof, and both floors. Every 
window and door was thoroughly weather- 
stripped, and equipped with storm sash or 
doors. It would be impossible for a draft to 
sneak into this house! 

The house was finished about August 1, 
and Mr. Reid had grown to like it so well 
that he bought it. The place cost approxi- 
mately $6,500, it was said. It is felt by the 
Cline concern that building the house dur- 
ing a slack period has instilled confidence in 
Bluffton citizens, and had a beneficial psy- 
chological effect upon them. Residents of 
the town were heard to comment that con- 
ditions must honestly be getting better when 
a company was willing to put so much ma- 
terial and money into a project. Their pur- 
chases of, supplies to improve their homes 
in recent months indicate the improved 
public morale that was implanted by a pro- 
gressive lumber dealer. 





betion Home is Built of 
Petrified Wood 


A story which appeared in Nov. 9 issue of 
the AMERICAN LUMBERMAN telling of a filling 
station at Lamar, Colo., that was built with 
petrified wood has brought an interesting letter 
from Charles P. Norris, president Standard 
Fence & Manufacturing Co., Lufkin, Tex., tell- 
ing of a house just completed in that city which 
also was constructed entirely of petrified wood. 

The house was described in a recent issue of 





One hundred tons of pet- 
rified wood were required 
for construction of this 
unique residence at Luf- 
kin, Tex. 
and is modern throughout 


It has ten rooms 





the Lufkin Daily News, and the paper repro- 
duced a photograph of it, concerning which Mr. 
Norris makes the following interesting com- 
ment: 

“You will note in the picture a large split log 
standing upright in the chimney. This log 
plainly shows tool marks, and if it is true that 
this petrified wood is millions of years old it 
would be interesting to know what tools were 
used, and what use was made of the other half 
of this log.” 

That, doubtless, is a riddle that will never be 
answered ! 


The unique structure referred to is a home of 
attractive modern design and appearance, lo- 
cated on the Houston Highway just outside the 
city limits, and is occupied by Mr. and Mrs. 
E. E. Read. The following interesting facts 
are gleaned from the newspaper story referred 
to: 

One hundred tons of this petrified wood 
was used in the structure and 375 sacks of 
cement hold it together. This is about twice 
as much cement as would be used in a brick 
house the same size, contractors said. 

“It was more or less of a dream house 
when we first started,” Mr. Read said. “I 
had the idea for a number of years, but it 
seemed an impossible job to gather enough 
of the wood to build a house.” 

The wood was gathered in five counties— 
Trinity, Polk, Angelina, Nacogdoches and 
Houston. A few of the pieces came from 
near San Antonio. 

Mr. Read said that every spare moment 
during two years was used in gathering the 
wood. On hunting trips he would neglect 
the game in search of the material. The quest 
became so interesting that even the little 
son of the Reads searched diligently for the 
wood and often made valuable discoveries. 
The work required in this search is shown 
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by the fact that practically every piece of the 
wood had to be dug from the ground. 

One of the largest pieces in the house was 
given by Jim Townsend, local attorney. It 
was a petrified oak log, 32 inches in width, 
nine inches thick and 16 feet high. This 
was used in the chimney. 

Even the mail box on the front porch is 
of petrified wood. Hollow on the inside and 
making a perfect box, this addition was 
sent to the Reads from Chicago by a relative. 


As a piece was found especially adapted for 
a certain part of the house it was placed into 
position immediately. For example two 
small petrified logs were placed at the front 
step entrance—this was the first piece of 
stone wood laid—and it stood some 12 
months before work on the house actually 
started. 

On sunshiny days the exterior of the house 
fairly glistens as the rays of the sun strike 
the petrified rosin and sap in the wood. 
Every color of the rainbow then can be seen. 


One of the most unique sights of the house 
is the fireplace and mantel in the living 
room. Each stone was carefully selected. 
Crevices were left for small mantel lights, a 
large clock and niches in which are inlaid 


mosaics. 
The house has 10 rooms—three bedrooins, 
two living rooms, dining room, kitchen, 


breakfast room and two bathrooms. It is 
equipped with all of the latest improvements 
and the interior presents as beautiful an as- 
pect as the unique exterior. 

The roof of the home is of a red Spanish 
tile composition. It weighs 38,000 pounds 
and blends nicely with the rest of the struc- 
ture. 

But the job is not yet finished. The Reads 
have yet to hunt out enough petrified wood 
for the double-garage that is already under 





construction. 
jo» to find the stone now—with five counties 


And it’s going to be quite a 


already raked clean! 





District FHA Reports Results for 
First Year 


The Federal Housing Administration, in its 
first full year of activity in the northern IIli- 
nois district, has insured a total of 799 loans, 
amounting to $4,283,035, under the mutual 
mortgage insurance provisions known as Title 
II of the National Housing Act; and 3,009 
loans totaling $7,972,321 under the moderniza- 
tion credit plan known as Title I. 

Of = 799 Title II loans, 592 amounting to 
$2,787,700 were for refinancing loans on exist- 
ing seeentin. while the remaining 207, for 
$1,496,135, were for new home construction. 

At the same time the northern Illinois dis- 
trict office accepted for insurance a total of 
595 mortgages with a loan value of $3,228,210. 

These figures were announced by John R. 
O’Connor, district director, in a brief resumé 
of FHA accomplishment daring 1935. 





Make Display at Home Show 


BaLtimore, Mp., Dec. 31.—In addition to 
the model house which is being erected as 
a feature of the National Home Show to be 
held Jan. 4-11 in the Fifth Regiment Armory 
here, the Forest Products Association is get- 
ting up a booth to occupy space 12 by 20 feet. 
It will display forest products from knotty 
pine to skeleton house construction, and will 
also have on hand ample supplies of literature 
designed to stimulate building business. 
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The background of the booth will be a screen 
of knotty pine, which will serve as a sort of 
billboard for the exhibition of impressive post- 
ers. From the background will emerge a fence 
of redwood palings, also arranged to serve 
the purpose of display. Inside and flanking 
the entrance gate will be tables stacked with 
literature to encourage use of lumber, in house 
building especially. 

The place of honor will be given to a poster 
bearing the name of the Maryland Forest 
Products Association at its head, followed by a 
list of the members. To this list will be ap- 
pended various trade maxims pointing out that 
quality is more important than cheapness, and 
the dangers of false economy. 

Those who have been active in promoting the 
projected display include J. Hammond Geis, of 
John H. Geis & Co., (Inc.) and Bruce Hel- 
frich, of a | Helfrich & Sons, (Inc.). 





Says Aim Is to Encourage 
Private Enterprise 


WasuHIncton, D. C., Dec. 30.—Frank Car- 
nahan, secretary National Retail Lumber Deal- 
ers Association, has received a letter from 
President Roosevelt j in connection with the gen- 
eral housing program in which the President 
Says: 

It is encouraging to note that your widely 
distributed membership concurs with the 
view; first, that there is a great and grow- 
ing need for additional homes; and second, 
that the responsibility for meeting the need 
rests chiefly upon private enterprise. 

The emergency housing activities of the 
Federal Government are rapidly approaching 
completion. While a permanent program now 
under consideration to encourage home con- 
struction should include provision for families 
unable to afford housing of minimum accept- 
able quality, such provision can and should 
be made in such a way as to encourage 
rather than discourage the large amount of 
needed home construction properly within the 
exclusive sphere of private enterprise. 

I want your membership to know that I 
am keenly aware of the consideration which 
moves its Executive Committee to adopt the 
resolution which you forwarded to me. 





Awarded County Contract for 
1936 Bridge Lumber 


Kansas City, Mo., Dec. 27.—The Wheeler 
Lumber, Bridge & Supply Co., of Des Moines, 
Iowa, last week was awarded the contract for 
furnishing the supply of bridge lumber next 
year for Pottawattamie County, Iowa, on its 
total bid of $44,128.83. The contract calls for 
679,733 board feet of untreated Douglas fir, 
29,333 board feet of creosoted southern pine, 
and 25,425 lineal feet of creosoted southern 
pine piling. The contract was sought by five 
other firms. 





Agree on Correct Use of Name 
"Walnut" 


Wasuincton, D. C., Dec. 30.—The United 
States Plywood Co., New York City, selling 
and distributing plywoods or wood veneers, has 
entered into an agreement with the Federal 
Trade Commission to stop using the word 
“walnut,” either independently or in connection 
with the word “Oriental” or with other words 
so as to have a tendency to deceive buyers into 
believing the product to be made of wood de- 
rived from trees of the walnut family, when 
the same is not true. 

Also the Williamson Co., Baltimore, Md., 
engaged in the manufacture of veneers, has 
agreed with the commission to discontinue the 
use of the words “African walnut” in its 
printed matter or as a trade designation for 
its products so as to imply that its products 
are made of wood derived from trees of African 
origin and of the botanical walnut family, when 
this is not true. 
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Associations’ Plans and Activities 


COMING CONVENTIONS 


Jan. 12-15—Associated General 
America, Miami, Fla. 


Jan. 14—Roofer Manufacturers’ Association, Ral- 
ston Hotel, Columbus, Ga. Annual. 


14-1446—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 


Jan. 16-17—Carolina Retail Lumber & Building 
Supply Dealers’ Association, Poinsett Hotel, 
Greenville, 8. C. Annual. 

Jan. 16-18—Mountain States’ Lumber Dealers’ As- 
sociation, Denver, Colorado. Annual. 


Jan. 21-23—Middle Atlantic Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, 
Pa. Annual. 


Jan. 22-24—Indiana Lumber and Builders’ Supply 
ye Claypool Hotel, Indianapolis, Ind. 
nnual. 


Jan. 23-24—West Virginia Lumber & Builders’ Sup- 
ly Dealers’ Association, White Sulphur Springs, 
est Va. Annual, 


Jan. 24—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis. Annual. 


Contractogs of 


Jan. 


Jan. 28-30—Northeastern Retail Lumbermen’s Asso- 


a Hotel Penmusylvania, New York. An- 
nua 
Jan. 29-31—Southwestern Lumbermen’s Associa- 


tion. 
nual, 


Feb. 4-5—Canadian Lumbermen’s Association, Mount 
Royal Hotel, Montreal, Canada. Annual. 

Feb. 4-7—Michigan Retail Lumber Dealers As- 
sociation, Book-Cadillac Hotel, Detroit, Mich. 
Annual. 

Feb. 5—Lumbermen’s Old Guard of Michigan, Book- 
Cadillac Hotel, Detroit. Annual. 

Feb. 6—Michigan Association of sravetiog Lumber 
& Sash & Door Salesmen, Book-Cadillac Hotel, 
Detroit. Annual. 

Feb. 6-7—Retaii Lumber Dealers’ Association of 
Western Pennsylvania, Webster Hall Hotel, 
Pittsburgh, Pa. Annual. 

Feb. 11-12—North Dakota Retail Lumbermen’s As- 

sociation, Bismarck, N. D. Annual. 

Feb. 11-13—Illinois Lumber & Material Dealers’ As- 
sociation, Stevens Hotel, Chicago. Annual. 

Feb. 12-14—Ontario Retail Lumber Dealers’ Asso- 


ciation, Royal York Hotel, Toronto, Ont. 
Annual, 


New Auditorium, Kansas City, Mo. An- 


Feb. 12-14—Kentuoky Retail Lumber Dealers As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 
Feb. 18-20—Wisconsin Retail Lumbermen’s Asso- 
ciation, Milwaukee Auditorium, Milwaukee, 
is. Annual. 
Feb. 19-20—Tennessee Lumber, Millwork & Supply 
Dealers’ Association, Andrew Jackson Hotel, 
Nashville, Tenn. Annual. 


Feb. 19-21—Nebraska Lumber Merchants’ Associa- 
tion, Lincoln Hotel, Lincoln, Neb. Annual. 
Feb. 20-22—Western Retail Lumbermen’s Associa- 

tion, Multnomah Hotel, Portland, Ore. Annual. 

Feb. 20-22—Virginia Lumber & Building Supply 
Dealers’ Association, Hotel John Marshall, 
Richmond, Va. Annual. 

Feb. 26-26—Iowa Association of Lumber & Build- 
ing Material Dealers, Hotel Fort Des Moines, 
Des Moines, Iowa. Annual. 

Feb. 26-28—Ohio Association of Retail Lumber 
Deoiera, Netherland-Plaza Hotel, Cincinnati, 

0. 


March 11-12—South Dakota Retail Lumibermen’s 
> ee, Marvin Hughitt Hotel, Huron, 8. D. 
nnua 


March 13-14—Florida Lumber & Millwork Associa- 
tion, San Juan Hotel, Orlando, Fla. Annual. 





Middle Atlantic Dealers Plan for 
"Biggest and Best'’ Annual 


PHILADELPHIA, Pa., Dec. 30.—The forthcom- 
ing annual convention of the Middle Atlantic 
Lumbermen’s Association, to be held in the 
Bellevue-Stratford Hotel, this city, Jan. 21- 
23, is an event that no dealer in this territory 
who wants to make 1936 a profitable year 
can afford to miss. The program has been 
arranged with a special view to that end. 
The dealer will be shown how he must mark 
up his goods in view of increased taxes and 
expenses; how to keep his operating costs 
down to the minimum, and how to do a bet- 
ter merchandising job than he has ever done 
before, according to announcements made. 

Moreover, an “ace” is promised in the 
person of Gen. Hugh S. Johnson, dynamic 
mainspring of the now defunct NRA, and 
present keen critic of certain of the New 
Deal policies. Besides his set address the 
general will conduct a forum, answering 
many questions that are in the minds of 
everyone. Another headliner is Robert 
Fleming, president of the American Bankers’ 
Association. It would be a fine thing if deal- 
ers would invite their local bankers to attend 
and hear this speaker. 

J. T. Eliason, Jr., well known retailer of 

Newcastle, Del., will conduct a session de- 
voted to “How to Do It in '36.” This dis- 
cussion is expected to bring out many help- 
ful ideas. 
_There will be no lack of entertainment. 
Features planned in that line are such as to 
afford enjoyment for both masculine and 
feminine delegates and guests. 





All Set for Northwestern's Biggest 


and Best Convention 


MINNEAPOLIS, MINN., Dec. 30.—The pro- 
gram for opening session of the Northwest- 
ern Lumbermen’s Association annual conven- 
tion, to be held at the auditorium here Jan. 
14-16, will include music by the Old Heidel- 
berg Octette from Chicago; address of welcome 
by H. J. Miller, president Minneapolis Civic 
& Commerce Association; president’s annual 
message by Roger S. Finkbine, Des Moines, 
Ia.; a message from the National Retail Lum- 
ber Dealers’ Association by President George 
W. La Pointe, Jr., Menomonie, Wis.; talk by 
W. W. Woodbridge, manager Red Cedar 
Shingle Bureau, Seattle; keynote address, J. 
ie Burt, Wausau, Wis., president Wisconsin 
Retail Lumbermen’s association; talk by Harry 
T. Kendall, of the Weyerhaeuser Sales Co. 

A round-table breakfast session at the Curtis 
Hotel is scheduled for Wednesday morning, 
after which a sketch, “The Harmon Lumber 
Co. Rejuvenated,” will be presented. That 
afternoon H. J. Mehren, president Portland 
Cement Association, Chicago, and Karl Haus- 


child of the Retail Lumbermen’s Inter-Insur- 
ance Exchange, will speak, and there will be 
an address by Douglas Malloch, of Chicago, 
who conducts “The Lumberman Poet” page 
in AMERICAN LUMBERMAN. Arthur Koehler, 
of the Forest Products Laboratory, Madison, 
Wis., will speak on “Identification of Wood.” 
His talk, which will be illustrated by lantern 
slides, is expected to touch on the ladder testi- 
mony he gave at the Hauptmann trial. 

“The Lumbermen’s Follies of 1936,” will be 
presented by the WCCO Artists’ Bureau at 
the auditorium on Wednesday evening. 

The annual stag banquet, given by the Twin 
Cities Hoo-Hoo club and the Salesmen’s as- 





MR. LIVE-DEALER 
SAYS 


Getting to the Convention may 
be UP-HILL work (see cartoon, front 
cover) but anyhow—fly, roll or walk 
—I'll be therel 

I've jotted down just a few of the 
reasons why you'll find me up in the 
front row when the gavel falls. 

Read ‘em, and join me there. I'll 
be seein’ youl 





sociation, will be held in the Nicollet Hotel 
ballroom on Tuesday evening. Wednesday 
afternoon there will be a ladies’ bridge party 
at the Curtis hotel with Mrs. P. W. Phillips in 
charge. 

Secretary Ormie C. Lance points out that 
this convention will primarily be an “all-indus- 
try conference.” For the first time since 1930 
all exhibit space available in the basement floor 
of the auditorium has been rented—a guaranty 
of a building material exposition larger, more 
colorful, and presenting more new features 
than any previously held. 





LISA to Join Northeast Salesmen 


Freeport, L. I., Dec. 30.—At a special meet- 
ing of the Long Island Salesmen’s Association, 
held here Dec. 17, it was voted to join the 
Northeastern Salesmen’s Federation and a com- 
mittee was appointed to study the proposed 
constitution and by-laws and report at the Janu- 
ary meeting. This will be held Jan. 14 at the 
Elks Club in this city. It also was voted to 
have a Long Island room at the Northeastern 
Retail Lumbermen’s convention, to be held in 
New York City in January. 


Mountain Dealers Change 
Headquarters 


Denver, Coto., Dec. 30.—In line with the new 
general policy of the Mountain States Lumber 
Dealers’ Association to reduce expense and to 
increase efficiency, Secretary Allan T. Flint has 
announced that hereafter the offices will be lo- 
cated in the Tramway Building, 14th and 
Arapahoe Streets. At this new location, the 
association has larger quarters, more convenient 
and efficient arrangement, with a considerable 
reduction in office rent. In announcing the 
change of location, Secretary Flint said: 

Provision is being made for a special desk 
and telephone service for use by out-of-town 
members when in Denver. Such members are 
invited to have mail addressed to them in our 
eare, and to make the association offices their 
headquarters when here. A really fine col- 
lection of plan books, especially those cover- 
ing small homes, is gradually being accumu- 
lated here. You will have free access to them 
in your new association offices. 





Fine Program Is Planned for Michigan 
Retailers’ Annual 


LansInGc, Micu., Dec. 31—A splendid pro- 
gram of instruction, inspiration and entertain- 
ment has been prepared for the annual 
convention of the Michigan Retail Lumber 
Dealers’ Association, to be held in the Book- 
Cadillac Hotel, Detroit, Feb. 4-7. 

The extensive array of . exhibits will be 
opened to the public Feb. 4, and the convention 
proper will open Wednesday, Feb. 5, with 
President C. C. Wescott presiding. Mayor 
Frank Couzens will welcome the delegates and 
Secretary Hunter M. Gaines and Treasurer 
Frank H. Mather will present their reports 
at the opening session. 

Some other highlights of the three days’ 
program include presentation of the feature 
film “The Home of the Wooden Soldier,” 
under the supervision of W. W. Woodbridge, 
manager Red Cedar Shingle Bureau, Seattle; 
address “Dollars and Sense of the National 
Housing Act,” by former Governor A. O. 
Eberhart, of Minnesota; “Modernization 
Loans,” by A. G. Ropp, Detroit banker; “Your 
Duty to Yourself and Your Association,” by 
J. L. Burt, Wausau, Wis., president Wisconsin 
Retail Lumbermen’s Association; an illustrated 
talk by Don Critchfield, New York, represent- 
ing the Forest Products—“Better Paint Cam- 
paign”; “The National Association and Its 
Objectives,” by George W. LaPointe, Jr., Me- 
nomonie, Wis., president National Retail Lum- 
ber Dealers’ Association; “The Dealer’s Part 
in an Adequate Farm Program,” by Prof. 
R. C. Miller, of the Farm Structures division, 
Ohio State University. 
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In lighter vein will be an address “The | 


Etiquet of a Lumber Yard,” by James H. 


Kimball, of George E. Kimball & Son Co., 
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Hingham, Mass. This speaker knows the 
lumber business thoroughly and also knows 
how to present his points with keen humor. 

Arthur Koehler, of the Forest Products Lab- 
oratory, Madison, Wis., will give an_ illus- 


trated talk on “Wood Science in Crime 
Detection.” Mr. Koehler’s testimony at the 
Hauptmann trial, it will be remembered, 


attracted nationwide attention. 

The entertainment program is packed full, 
including the big annual banquet, dance and 
entertainment; the traditional dinner of the 
Old Guard Lumbermen; the luncheon and 
entertainment given by the Michigan Associa- 
tion of Traveling Lumber, Sash & Door Sales- 
men, and a special program for the ladies, this 
including reception-luncheon, theater party, 
bridge tea, and probably a fashion show and 
shopping tour. 


———_—_—_—_— 
Sash and Door Salesmen Elect 
MINNEAPOLIS, MINN., Dec. 27.—At_ the 


annual meeting of the Mississippi Valley Lumber 
& Sash & Door Salesmen’s Association, held at 
the West Hotel here today, John L. Westrum 
of the Red River Lumber Co. was elected pres- 
ident. Sam L. Boyd of the B. C. Spruce Mills 
was elected vice-president to succeed Mr. West- 
rum; T. M. Partridge, T. M. Partridge Lumber 
Co., Minneapolis, was re-elected treasurer, and 
J. F. Hayden was re-elected secretary. M. 
K. Moulton and F. L. Flateau were named new 
members of the executive committee. 

Mr. Partridge, who has been treasurer of the 
organization for 35 years, and Mr. Hayden, 
secretary for 24 years, were voted life mem- 
berships. W. C. Morley, Shevlin Pine Sales 
Co., was accepted as a new member. 

The club voted to co-operate as usual with 
the Twin Cities Hoo-Hoo club in staging 
an annual banquet and entertainment during 
the Northwestern retailers’ convention. Named 
as a committee on arrangements were R. A. 
Gore, O. O. Bye and H. F. Partridge. 


Quebec, Ontario Lumber Yards On 
Gain Late in 1935 


MonTREAL, QueE., Dec. 30.—Wth indications 
pointing to a revival in building, and favor- 
able reactions likely to ensue from the con- 
trol of production in European countries and 
the recent trade agreement negotiated with 
the United States, lively optimism permeated 
the annual meeting of the Montreal Whole- 
sale Lumber Dealers’ Association, held in 
the Queen’s Hotel, here, on Dec. 19. 

A. Roland Bock was elected president for 
1936, in succession to T. C. Le Boutillier, 
who was appointed honorary president, and 
who presided at the dinner held subsequent 
to the meeting. S. C. Thompson was elected 
vice-president and the new directors ap- 
pointed were: Arthur H. Campbell, C. Vil- 
liers, J. Albert Daigle, G. F. Marshall and 
Harry B. Wood; Gordon D. Grimshaw was 
reappointed secretary-treasurer. 

Commenting upon the trying year through 
which the trade had passed as being “per- 
haps the hardest the lumber industry has 
known in several decades,” Mr. Le Boutillier 
in his annual report, was pleased to say that 
there had appeared a break in the dark 
clouds. “I dare prophesy,” he said, “an early 
change for the better, both in volume of 
business and prices.” That statement was 
based on his knowledge that every lumber 
yard in Quebec and Ontario was reporting 
increased business during October and No- 
vember. He went on to say that stocks in 
retail yards were very low, and would soon 
have to be renewed, and that with any kind 
of a demand good and steady business dur- 
ing 1936 might be expected. No wholesale 
firm was carrying heavy stocks, and as log- 
ging in Quebec and New Brunswick would 
be far less this winter than in previous years, 
it appeared quite certain that a shortage both 
in white pine and spruce would result, and 


| with it a considerable advance in prices. 
Son Co., | 


“All indications point to a revival of build- 
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ing activities,” the retiring president contin- 
ued, “which means prosperity not only for 
lumbermen but for all branches of industry. 

Mr. Le Boutillier referred to the loss the 
association had suffered in the death of W. 
H. Barron, and to the departure from Mon- 
treal of Col. T. F. Elmitt, the vice-president. 
Pointing out the benefits the association had 
received from the activities of the credit bu- 
reau, Mr. Le Boutillier finally reported that 
the finances of the association were in excel- 
lent condition. 

At the dinner held in the evening, the new 
president thanked the members for the con- 
fidence shown in him. He also expressed 
optimism as to the outlook, and promised 
that the affairs of the credit bureau would 
receive close attention, adding that the asso- 
ciation would work in co-operation with the 
retailers. 
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Blythe Maxwell, representing the retailers, 
congratulated Mr. Bock on his election and 
the association upon the choice of its direc- 
tors, assuring the members of his support in 
the interests of the industry. Joseph Paquette 
also addressed the gathering. 





Hardwood Producers About to Start 
Promotion Program 


New Orveans, La., Dec. 30.—The trade 
promotion program of Southern Hardwood 
Producers (Inc.) will be formally inaugurated 
within a few days, according to Ed. R. Linn, 
secretary-manager, who stated that copies of 
literature and trade announcements, now in 
the printers’ hands, will soon be sent hard- 
wood manufacturers. General mailings will be 
made on Jan. 15. 


Montreal Lumbermen Optimistic 


MonTREAL, QueE., Dec. 30.—Claude Villiers, 
president of the Montreal Lumber Associa- 
tion of the Montreal Board of Trade, gave 
his report at the annual meeting held in the 
Board of Trade, Dec. 19, saying in part: 


This annual meeting will record an im- 
provement in the lumber business as com- 
pared with last year. Moreover a spirit of 
optimism prevails. Improvement in general 
business has been definite. Farm income 
throughout the Dominion has increased over 
10 percent; building contracts awarded in 
Canada for the first 10 months of this year 
numbered 16,764 with a value of $147,649,300, 
as compared with $109,297,800 in 1934, and 
$78,445,000 the year before that. Mining goes 
on apace and trade agreements are being ne- 
gotiated. 

The principal reason for enthusiasm in 
the lumber trade, however, is the trade 
agreement between Canada and the United 
States which becomes effective Jan. 1. 

Already sizeable contracts have been made 
with the United States by Canadian firms. 
The most significant feature in my opinion, 
however, is found in the influence the agree- 
ment will have upon the price structure of 
lumber throughout Canada. The possibility 
of being able to ship reasonably large quan- 
tities to the United States will tend to 
change that which for so long has been a 
purely buyers’ market to a condition more 
favorable to the seller and producer. 

There are, however, some difficulties which 
will not be altogether erased by the agree- 
ment. I suppose the lumber trade is anx- 
ious to give a reasonable wage to as many 
people as is humanly possible, particularly 
in these trying times. The various govern- 
ments by different laws tell lumber oper- 
ators what to pay in wages, the hours they 
can work, and extract from them a certain 
percentage of the payroll to pay for the 
workmen’s compensation insurance. 

I sometimes doubt whether such legisla- 
tion is in the long run beneficial to the peo- 
ple whom it is intended to assist. The 
practical effects in times of depression seem 
to work to the disadvantage of the worker 
and to increase unemployment. Many cases 
come to my notice in which lumber oper- 
ators, large and small, by reason of this re- 
striction have refrained from undertaking 
more extensive work. Would it not be much 
better to spread the payroll over a greater 
number, rather than to pay the few a higher 
wage? 

Another annoying feature of the lumber 
business, which perhaps is localized in Mon- 
treal and adjacent district, is that of prices. 
This is a cause for grave concern to 
thoughtful lumber’ merchants. Unfortu- 
nately, price-cutting in this area is continu- 
ing without abatement. One of the con- 
tributory causes may be found in the easy 
method of transporting small lots of lumber 
to the retail yards by trucks. In many 
cases the price received does not pay the 
cost of manufacturing. It seems strange 
that transportation companies, which are 
suffering perhaps more than any other class 
of business, should be the cause of such 
grief to our business. This is not confined 
to trucks, as the coastal boats, being short 
of freight, are carrying lumber at rates which 
in normal times would not be considered. 


Shipments of white pine from Montreal 
during the past season have been well main- 
tained. Most of the suitable grades, in dry 
stock, have moved out of the yards in the 
Ottawa Valley and the Georgian Bay dis- 
trict. Much of the fresh ‘cut also has gone 
forward. There is prospect that with a 
better demand locally, and increase in vol- 
ume shipped to the United States, the con- 
sumption of the lower grades of white pine 
will relieve the manufacturers of their most 
serious problem. If this proves true we may 
look for steady increase in the production 
of white pine during the next few years. 


Shipments of birch lumber have been very 
steady, and compare favorably with those 
of last year. Selling prices held up well, 
but a weakening tendency developed in the 
autumn. The export this year has been well 
maintained, mostly in tramp steamers as 
part cargo, the balance being made up with 
spruce. 

Selling prices for spruce in the United 
Kingdom have been lower than last year. 
Timber Distributors, the association of lum- 
ber importers that for the past year or two 
has made a contract to underwrite and dis- 
tribute all the Russian lumber, found con- 
siderable difficulty in disposing of the last 
100,000 standards. Therefore, they revised 
prices downward, in an effort to clean up 
the unsold balance. 


It will be interesting to see what effect 
the new trade agreement between Canada 
and the United States has on the export 
trade to the United Kingdom. White pine 
exports may not be affected, as any improve- 
ment in the disposal of low-grade pine 
should help to give manufacturers a better 
return on their whole production. Graded 
birch might be affected to some extent but 
many of the smaller manufacturers have 
not the necessary equipment, or the quali- 
fied help that can produce and take proper 
care of graded hardwoods. These mills and 
others that are not situated conveniently 
for rail shipment to the United States, and 
are better situated for water shipment, may 
be expected to continue manufacturing for 
the United Kingdom. As to spruce, there 
are doubtless many mills that originally 
supplied the United States market, but when 
that failed, turned to cutting deals. Some 
of these will change back again and cut 
stock suitable for selling locally and to the 
United States. Any advance in prices will 
tend to reduce the volume of exports to the 
United Kingdom next season. 

The total consumption of lumber in the 
United Kingdom is still maintained at a 
high level, and a steady though not very 
great improvement is shown in its export 
trade, while the building trades are doing 
very well indeed. There is no reason to 
doubt continuance of these conditions, pro- 
vided the sphere of war is not enlarged. 


Officers were elected as follows: C. A. 
Govan, president; J. E. Green, vice-presi- 
dent; George W. Grier, J. W. Harding, S. F. 
Rutherford and Arthur H. Campbell, di- 
rectors. 

Batsa, the lightest wood in the world, is ideal 
for life-rafts, surf-boards, stream-lining for air- 
planes etc. 
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Needed Co-operation Between Public and 
Industry in a Forest Conservation Program 


At the annual meeting of the Western For- 
estry & Conservation Association, a report of 
which was published in the Dec. 21 issue of 
AMERICAN LUMBERMAN, Col. W. B. Greeley, 
secretary-manager West Coast Lumbermen’s 
Association, led an interesting discussion on 
public and private co-operation. Col. Greeley’s 
remarks were largely a reply to the statements 
made the previous day by Chief Forester F. A. 
Silcox and others. For the Douglas fir sec- 
tion, Col. Greeley said: “Our operators today 
accept responsibility for leaving their lands in 
good growing condition. We undertook that 
under the Code; we have tried it out for two 
years; we are carrying it on as an industrial 
activity ; and we propose to carry on.” Among 
other things, Col. Greeley said: 


Social Must Base on Economic Security 


Mr. Silcox has said in effect that it is his 
purpose to bring all forest lands in the coun- 
try upon the sustained-yield basis and to 
contribute to that broad term of social secur- 
ity, which comprehends in a single phrase 
everything that is implied in sustained-yield. 
Speaking for the Douglas fir region, I may 
say that our industry is ready to accept sus- 
tained-yield as the reasonable and proper 
objective towards which our efforts should 
be headed, but that we must accept it, and 
Mr. Silcox and his associates must set it be- 
fore us, with full recognition of all of the 
economic factors that are involved. I would 
like to suggest a slogan or principle that 
social security must be based upon economic 
security. We can not construct these ideas 
of social security without a solid underlying 
foundation of economic security, and that is 
the fundamental situation we must face 
when we undertake to discuss with practical 
men this new objective of sustained-yield as 
a broad national forestry program. It opens 
up to us a new field of co-operation, and I 
think that the industry should seriously re- 
gard it as such, and that we should seek as 
far as we can, in co-operation with the 
public agencies—Federal and State—to assist 
in creating those conditions that will make 
possible, just as widely as practicable, the 
objective of sustained-yield or sustained 
production which Mr. Silcox has so clearly 
placed before us. The previous discussion 
on forest taxation is the clearest kind of 
illustration of the necessity for a much 
larger degree of economic security for the 
forest industries of the Pacific Northwest 
before sustained-yield will become practic- 
able on any general scale. 


Balance Private and Public Ownership 


Answering the question of what can be done 
toward creating the desired economic security, 
Col. Greeley said he wished to deal particularly 
with the question of acquisition as one of the 
practical things that can be done, because “I 
think that, of all the many possibilities before 
this meeting, that is one that offers the best 
possibilities of doing something within a rea- 
sonable time.” Continuing, he said: 

Our president yesterday morning rather 
questioned the wisdom of large scale acquisi- 
tion of forest land by public agencies. We 
know of concrete conditions in the Pacific 
Northwest that indicate that to attain the 
economic security we need, to remove the 
Douglas fir industry from its present basis 
of timber liquidation to some form of long- 
term production, there evidently must be 
a more effective balance between the lands 
in private ownership and the lands in public 
ownership. 


Rapid Liquidation Is Root of Troubles 


Referring to a survey made by the Forest 
Service in 1930, Col. Greeley gave some fig- 
ures with reference to the amount of standing 
timber available throughout the Douglas fir 


{From Address of 
COL. W. B. GREELEY} 


region. These figures indicated that in the 
Columbia River district, the backing of stump- 
age represents about 17 years of installed log- 
ging capacity at the normal rate; in Wash- 
ington, 17 to 20 years; in Oregon south of the 
Columbia River, 45 years; and if O. and C. 
lands are included, 65 to 75 years of log pro- 
duction at the normal rate of fully installed 
capacity, “not at the rate of one-third of nor- 
mal during the depression.” The speaker said: 

I can see no answer to this problem of 
staying the end of forest liquidation of 
Douglas fir timber, which is at the bottom of 
the ills of our industry, which is the basis 
of the chronic overproduction; trees forced 
upon the market, forced upon the mills, 
lumber forced upon the market; losses forced 
back against the stumpage—that vicious 
circle in which we keep going round and 
round with different degrees of emphasis, de- 
pending upon the general economic situation 
of the country. 


Public Acquisition Necessary to Stability 


Propounding the question, “How can we stay 
the process of liquidation and put our industry 
upon a basis of sufficient security to bring this 
sustained-yield principle out of the clouds, and 
make it something that you and I, as foresters 
or economists, can practically recommend to 
the timber owners ?”—Col. Greeley said: 


I see no answer but large scale public ac- 
quisition, and while it sounds rather theor- 
etical to state it in this form, I would say 
that there should be a program of public 
acquisition—State and Federal acquisition 
correlated each with the other—that will go 
far enough to give the lands that still re- 
main in private ownership a stability in 
timber values and the stability in current 
production that will make it possible for 
their owners to undertake permanency of 
forest management. For the Douglas fir 
region I think the program of acquisition 
should be directed primarily toward placing 
in public ownership a sufficient part of this 
vast surplus of undeveloped timber land 
pressing for liquidation, so that it may be 
taken off the market; so that its overburden 
upon timber values, lumber values, upon cur- 
rent production; so that its threat of con- 
stantly being forced onto the lumber market 

may be lifted from this industry and the in- 
dustry put into position to stabilize its opera- 
tion. Men conserve that which has value; 
men do not conserve things which have no 
value; and with our long period behind us of 
stationary or declining stumpage values— 
values frequently demoralized; stumpage 
offered on the market at 10 cents to 25 cents 
per $1 of practical value—it is simply beyond 
accomplishment to expect this industry to 
stabilize itself and adopt sustained-yield until 
sufficiently rectified. I would recommend in 
Oregon and Washington that State efforts 
should be correlated with those of the Fed- 
eral Government, worked out in a way that 
would take out of this market picture our 
sorest parts of undeveloped timberland that 
is seeking to find outlet. 


Second-Growth Demoralizes Market 


Col. Greeley referred to the increasing quan- 
tity of second-growth timber being cut, which 
in 1934 represented 10 percent of the total 
production of Douglas fir, and said: 


That situation not only means the prema- 
ture cutting of timber that is now in its 
most rapidly growing stage, of timber that 
ought to come in to fill the gap as our old 
growth disappears, it also is a demoralizing 
factor because it puts inferior quality lumber 


on our market and tends to drag down the 
whole situation of our industry. It is de- 
sirable, as part of the acquisition program, 
to extend co-operative units where private 
lands and public lands may be combined on 
the basis of long-time, sustained-yield man- 
agement. I do not think that public acquisi- 
tion should seek to displace well-managed 
private ownership. I think that the role of 
public forest lands should be to supplement, 
to secure, to make possible continuous pro- 
duction on private lands, rather than to 
crowd private forestry out of the picture and 
lead us on to 100 percent or to an indefinite 
percentage of public forest ownership. I see 
no reason why we can not bring more public 
ownership into our picture to assist and en- 
courage private forest management of the 
kind that the Government now has set before 
us as our objective. 


Expects Prepared Roofing Sales 


to Increase 


New York City, Dec. 30.—Herbert Abraham, 
president, the Ruberoid Co., has announced that 
full time operation throughout the winter, elimi- 
nating the usual seasonal shutdown of approxi- 
mately two months, has been ordered at the 
plants of the company at St. Louis, Mo., and 
South Bound Brook, N. J. This company manu- 
factures asphalt and asbestos roofing and build- 
ing products. This order will affect approxi- 
mately 800 men, with monthly wages totalling 
more than $70,000, chiefly engaged in the pro- 
duction of asbestos cement roofing and siding 
for use in the construction, repair and moderni- 
zation of homes and apartment buildings. In 
making the announcement, President Abraham 
said: 


The decision to run these plants full speed 
ahead throughout the winter months was 
based on two considerations: The desire of 
the company to respond as fully as possible 
to President Roosevelt’s recent appeal to 
industry to help absorb unemployment; and 
our conviction that within a short time such 
a course will be amply justified on strictly 
business grounds. 

The growing general improvement in the 
building industry, particularly in residen- 
tial construction, is revealed by Department 
of Commerce reports, indicating that the 
number of squares of prepared roofing 
shipped by companies representing virtually 
the entire industry in this country will show 
an increase of around 12% percent in 1935 
over 1934. Total shipments of all products 
by our company alone will show a tonnage 
increase of approximately 30 percent this 
year over last, with a concurrent increase 
of around 42 percent in the dollar value of 
our sales. 

Reports obtained by salesmen from more 
than 8,000 distributors located in every sec- 
tion of the country indicate a steady in- 
crease in demand during 1936, particularly 
among home owners desiring to make long- 
delayed repairs or to modernize their prop- 
erties. Activity in this direction has been 
stimulated to a marked degree by the avail- 
ability to home owners of low-interest, 
monthly-payment loans under the Federal 
Housing Act which, it is hoped, may be ex- 
tended beyond April 1, 1936, the present ex- 
piration date. In addition, there is definite 
evidence of a strengthened demand for new 
construction. 

Everything considered, it is our opinion 
that 1936 will witness steadily improving 
conditions in residential construction, and 
that 1937 will mark the beginning of build- 
ing activity comparable to that of pre-de- 
pression days. 








One kauri tree in New Zealand contains 220,- 
000 feet board measure, enough to fill ten car- 
loads of sawn lumber. 
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AMERICAN 


American Lumberman 


BILL OF MATERIAL 


CONCRETE AND BRICK WORK 


140 cu. ft. concrete footings 

870 cu. ft. concrete walls and piers 

24 cu. ft. concrete steps 

1112 sq. ft. 3” concrete floor, basement 
1112 sq. ft. 1” cement top, basement 
29 lin. ft. brick chimney, furnace 

29 lin. ft. 8x12 tile flue lining 


PLASTER WORK 


452 sq. yds. plaster 

6800 %—xi'2” 4'0” lath 

TIN WORK 

3 lin. ft. 6” gutter 

lin. ft. 3” down pipe 
pes. 3” elbows 
lin. ft. 10” ridge roll 
lin. ft. 14” valley 

20 pes. 5x7” tin flashing 


ROUGH HARDWARE 


13 sets sash wts. and cord 
| coal chute 
| floor drain 
600 Ibs. nails 
ROUGH LUMBER 
4 pes. 6x6—7'0” posts 
204 lin. ft. 2x8 girders 
144 lin. ft. 2x8 box sill 
144 lin. ft. 2x10 box sill 
144 lin. ft. 2x6 box sill 
27 lin. ft 2x10 16'0” floor joist 
27 lin. ft. 2x10 9'0” floor joist 
19 lin. ft. 2x10 14'0” floor joist 
8 lin. ft. 2x10 10°0” floor joist 
27 lin. ft. 2x8 16'0” ceiling joist 
19 lin. ft. 2x8 9'0” ceiling joist 
8 lin. ft. 2x8 12'0” ceiling joist 

in. ft. 2x8 12°0” ceiling joist 

x ’ 0” front porch jvist 

” front porch joist 
" front porch plates 


in. ft. 2x6 26'0” front porch ceiling joist 
10 lin. ft. 2x6 8'0” rear porch ceiling joist 
10 tin, ft. 2x6 10°0” rear porch raite.s 
54 lin. ft. 2x6 20°0” rafters 
2x6 180” rafters 
collar beams 
0.S. studs 
” gable studs 
1.S. studs 
” plates and shoe 
1x8 storm sheathing 
1750’ b.m. 1x4 roof sheathing 
17 squares 16” shingles roof 
1400’ b.m. {x6 D&M sub-floor 
1560’ b.m. !x3 E.G. finish floor 
280’ b.m. 1x3 E.G. porch fioor 
20 pes. 2x4 7'0” studs. coal bin 
4 pes. 2x4 10'0” plates, coal bin 
336’ b.m. tx6 D&M walls, coal bin 
500 lin. ft. 1x4 bridging 
5 rolls building paper, floors 
1200’ b.m. {x4 floors, i : 
330’ b.m. 5ax4 B&B Y.P. ceiling, porches 
1800’ b.m. 34x8” bevel siding 
5 pes. 2x10 12'0’ O.S. basement steps 


1800’ b.m. 


MILLWORK 


0.S. door and sash 
1 O.S. door frame base- 


ment 

1 O.S. door 3/0x6/4 134” 3x panels and 
1 it. glazed D.S. 

| side 1.S. trim, plain 

6 sash frame 12 14 1%,” 2 L. basement 

6 sash 12,14 1%,” 2 L. glazed S.S. base- 

6 

i 


3 0x64 134” 


ment 
sides 1.8. 
0.S. door frame 
trance 

0.S. door 3/0x6,8 134” 9 L. glazed D.S. 
side 1.S. trim detail 

0.S. door frame 3/0x6/8 134” 
trance 

0.S. door 3 0x6 8—134” 3x panels and 
| L. glazed D.S. 

side 1.S. trim Y.P. detail 
twin window frames 26/30 
R. & D 


trim, plain 


3/0x6,8 134” front en- 


rear en- 


+" 2 Lt. LE. 


windows 26/30 1%,” 2 L. top 4 vert. Its. 
glazed S.S. 

sides 1.S. trim Y.P. detail, twin 
window frame 26 30 1394” 2 L. D. R. 
window 26/30 13%” 2 L. top 4 vert. Its. 
alazed S.S. 

side 1.S. trim Y.P. detail 

window frame 26/16 1%,” 2 L kitchen 
window 26/16 13,” 2 L. top 4 vert. Its. 
glazed S.S. 

side 1.S. trim Y.P. detail 

window frames 26 26 1%,” 2 L. 
rooms 


bed- 
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LUMBERMAN 


House Plan No. 209. 


ow 
wy 
+ 4 


window 26,26 
glazed S.S. 
sides 1.S. trim Y.P. detail 

window frame 26/20 1%,” 2 L. bathroom 
window 26/20 1%,” 2 L. top 4 vert. Its. 
gla. obscure 

side 1.S. trim Y.P. detail 
sash frames 30 16 1%” I L. 
rear gables 

sash 30/16 {3,” | 
glazed §S.S. 

sash frames 20 24 13,” | L. side gables 
—_ 20/24 15,” I L. div. 4 Its. glazed 
Ss 


13,” 2 L. top 4 vert. Its. 


front and 


L. div. 4 vert. Its. 


.S. doors 


1.S. door frame 3/0x6 4 1%%” 2x6 coal 
in 

1.S. door 30x64 1%,” 5x panels 

side 1.S. trim plain 
plaster arch form 5'0” L.R. to D.R 
D.A. door frame 2/8x6 8 13—” 5'4” 
to kitchen 

door 2 8x68 15%” 2 panel 

sides 1.S. trim detail 

1.S. door frames, 2/8x6 8 1%,” 5% 
to L.R. bedrooms, kitchen 

1.S. door 2, 8x68 13,” 2 panels 
sides 1.S. trim detail 

1.S. door frames 2/6x6 8 1°,” 5'4” bath- 
room, attic and basement 

1.8. door 2/6x6/8 13—” 2 panels 

sides 1.S. trim detail 

1.S. door frames 2/4x6.8 1%,” 
closets 


D.R. 


26420-2417 
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2 1.8. door 2/4x6,8 1%,” 2 panels 
4 sides 1.S. trim detail 
300 lin. ft. 59x454” base 
300 lin. ft. § ”" base mold 
300 lin. ft. %gx7%” base shoe 
ft. 34x134” picture mold. 
and D.R. 
i ft. 34x16” closet shelves 
14,” dia. closet hanging rod 
. %4x3%2” closet hook strip 
. cases, detail, kitchen 
set Y.P. book shelves | 6x68" 12” liv- 
ing room 
Y.P. case 2/6x8/6 12/20 bathroom 
Y.P. medicine case, detail, bathroom 
Y.P. fruit cabinet, detail, basement 
set box stairs, 3'0” 13 R. attic 
set mill stairs 3'0” 12 R. basement 
0. S. MILLWORK 


10 brackets 2/4x2'6 4” 
150 tin. ft. §%9x7"2”" verge boards 
150 lin. ft. 7x3” verge boards, mold 
240 lin. ft. 34x3” lattice under porch 
40 lin. ft. 34xl1'2” base 

2 box cols. 10x10 8'0” cap and base 
110 lin. ft. t%ex92” porch plate 

42 lin. ft. 1%x9'2” porch plate 

84 lin. ft. 34x2” ceiling mold porch 

36 lin. ft. 1Ygx72" rear pore 

5 pes. 1%gx3'/2” 


5 pes. I'¥ex4'2” 


L.R. 


face, gables 


10'0” corner boards 

10'0” corner boards 

10'0” angle bead 
3x72” frieze 

. 34x3” mold 

542” 8'0” W.P. rear porch 
basement door 3 6x6/0 


FINISH HARDWARE 

13 sash locks 

13 sash lifts 

4 sets casement sash fasteners 

6 sets basement sash fasteners 

10 prs. 3x3” L.P. butts and screws 

| front door lock 

{ rear door lock 

| basement door lock 

10 1.S. door locks 

| pair push plates 

! . floor hinge 

10 pair 3'2x3'2”" L.P. butts and serews 

4'2 pair 4x4 L.P. butts and screws 

9 door bumpers 

9 pair 2x2 L.P. butts and screws, cases 

3 elbow catches, cases 

6 cupboard turns, cases 

14 drawer pulls, cases 

4 pair 6” T hinges, fruit case 

2 2” hooks and eyes, fruit case 

2 4” hasps and staples, fruit case 

2 small locks, fruit case 

PLUMBING FIXTURES 

| set laundry trays, basement 

1 42” sink, kitchen 

| 60” bathtub, bathroom 

| stool complete, bathroom 

| lavatory, bathroom 

HEATING 

1 gas water heater, basement 

| warm air heating plant 
stalled 


complete, 
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American Lumberman 
Farm Building Suggestion 








PLAN FOR A STRAW-LOFT HOG HOUSE 


Pictured above is a gable roof hog house, 22x32 foot, with 
a straw loft. The construction shown here insures a warm dry 











farrowing house, or, with the partition between the pens re- 
moved, a satisfactory fattening pen for stock hogs. bedding, but as a means of keeping the building warm and 
dry. The loft flooring is laid tightly over the service alley, 
but, over the pens, a half-inch crack is left between the 
boards. The metal ventilator on the peak provides an outlet 
for the ventilation system. Doors are provided at each end 
of the loft for easy handling of the straw. 

All the windows are equipped with sheet-metal ventilation 
shields, to prevent drafts. The hog doors, which open verti- 
cally, can, if desired, be operated from the service alley by 
a rope and pulley. Fenders for the protection of the suckling 
The straw loft overhead serves not only as a storage for pigs are shown in each pen. 


The concrete foundation wall is carried up to a height of 
four feet above the floor. Above this the building is of frame 
construction. On the walls, 6-inch drop siding is used, and 
wood or asphalt shingles, or a good grade of 3-ply roll roof- 
ing, are suitable for the roof covering. 


A 4-foot service alley runs the full length of the building, 
with a door at each end. The feed room at one end has suffi- 
cient room for mixing and temporary storing of feed. 


MATERIAL LIST FOR A STRAW-LOFT HOG HOUSE 
MIDWEST PLAN NO. 72621 


LUMBER Crown Molding, 4 pes. 2”x14’ Trim, II pes. 1x2”x14’ 
Sills and plates, 6 pes. 2x6”x16’ Drop Siding, 63 pcs. 1x6”x16’ Ribband, 4 pes. Ix4”x16’ 
Sills and plates, | pc. 2x6”x12’ Window Frame, I! pes. Ix5”x14’ Bridging, 9? pes. x3" x16’ 
Sills and plates, 12 pcs. 2x4”x16’ Trim, Il pes. 1x4’’x18’ Doors, 3 pes. 1x12”x12’ 
Sills and plates, 2 pes. 2x4”x12’ Trim, 2 pes. 1x4’’x16’ Doors, 3 pes. Ix8 x10’ 
Studding, || pcs. 2x4”x16’ Trim, 2 pes. 1x4”x14’ es 2 pcs. ae Mend 
Studding, 18 pes. 2x4”x12’ oors, pes. Ix4”’x 
Studding. 2 pes. 2x4”x10’ RE ae ny mee Doors, 16 pcs. Ix4"x14’ 
Lintels, 14 pes. 2x4”x8’ SHEATHING @ Soc of — 2 aS. — 
Posts, 7 pcs. 4x4”x14 ee ee ee : artitions ates, pes. 2x6 xié’ 
Posts, 3 om 2x6" x8’ ee ee, Partitions & Gates, pes. 2x6”x14’ 
Joists, 17 pes. 2x8”x18’ at Partitions & Gates, pe. 2x6”x12’ 
Joists, 17 pes. 2x8”x6’ Partitions & Gates, pe. 2x6”x8’ 
Girders, 8 pes. 2x6"x16’ Partitions & Gates, pes. 2x4”x9’ 
& 
& 
& 





Rafters, 34 pcs. 2x4”x14’ Partitions & Gates, 4 pcs. Ixl0”xI0’ 
Ridge, 2 pes. Ix6”x16’ Partitions & Gates, pes. 1x8”x16’ 
Flooring, 64 pcs. 1x6”x16’ Partitions & Gates, pes. 1x8”x12’ 
Flooring, 14 pes. Ix8”x16’ 5 Partitions & Gates, 8 pes. Ix8”x10’ 
Sheathing, 135 pcs. Ix6”x16’ as i Partitions & Gates, 21 pcs. 1x6”x16’ 
Window Sills, 4 pes. 2x6”x16’ Partitions & Gates, 7 pes. Ix6”x12’ 
eo ay ; pcs. eee Partitions & Gates, 10 pcs. Ix5”x!0’ 
Window Sills, 2 pes. 2x6”x12’ Stops, 3 pcs. Ix3’x!0’ 

Window Sills, 3 pcs. 2x6”x10 Pres ee go 2x6” x8’ 

Fascia, 10 pcs. Ix4x12 bias Rags eee > Fender Bars, I! pes. 2x4”x10 

Crown Molding, 4 pes. 2”xl6 Roofing, || squares 




















a ae HARDWARE Nails, Roofing, 40 tb 3d 
Hemp Rope, 120 lin. ft. of /” Nails, Common, 30 Tb 10d 
C. |. Awning Pulleys, 14 pcs. 2” Nails, Common, 8 fb 20d 
diameter Nails, Common, 80 th 8d 
_— ates 26 ga. G. |., 22 pes. Paint, 2 gallons 
oof Vents, 26 ga. G. |. | pe. 16” 
Plate Staples, 4 pcs. . CONCRETE - 
Fasteners, 7 pes. >” Wall, Footings, Ramps, & 4” Floor, 
Latches, 7 pcs. 8” 25.5 cu. yds. 
Lags, 7 pes. '/4”x3” Gravel Fill, Bank run, 13 cu. yds. 
T-hinges, 20 pes. 8” 
Butts, Tight pin, 18 pr. 2” 
Buttons, Turn, 36 pes. 
Latches, Thumb, 2 pes. 6” 
Screw Hooks, Gate, 2 pes. 4” 
Anchor Bolts, Carriage, 114 pes 
¥yxb” 
Anchor Bolts, Carriage, 26 pes. 















































Vpn?” 5 
Fender Bolts, Carriage, 99 pes. 
x4” 
— Fenders, Strap Iron, 126 lin. ft. 
Orroe te 8:08 Vax l Ya" x1’ 
Ladder Rungs, Gas Pipe, 4 pes END ELEVATION 
Vox9” scarce Ya" = |'-0"* 
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Forward Looking 


We should be looking forward in 
These days, and not to what has been, 
For these are forward-looking days. 
The world is seeking for new ways, 
For shorter cuts and quicker means, 
For more, or maybe less, machines, 
But work without much work about it, 
In fact some way to do without it. 


A man ought not to have to slave 

Long days, long years, and pinch and save. 
He should be rich in his own right, 

Not work all day and plan all night. 

And each should have about the same 
Amount of fortune and of fame. 

The things it took a life acquiring, 

These should be ours by just desiring. 


We should be looking forward to 

An easier way to live and do. 

And yet I sometimes am inclined 

To wonder if a way we'll find. 

No fellow ever climbed a wall 

With all his looking, after all. 

Men better, while they’re forward looking, 
Keep right on working, women cooking. 


We See b’ the Papers 


The Christmas tie is the tie that blinds. 


The League of Nations is beginning to look 
a little bush. 


Congress goes to work again, or whatever it 
is Congress goes to. 


The trouble with peace is that you have to 
go to war to get it. 


About the only office that ever seeks the man 
is the assessor’s office. 


The pen is mightier than the sword, and the 
short pencil mightier than either. 

Sometimes criminals get impatient with the 
police and start killing each other. 


The banks have three billion dollars they 
would like to lend, but apparently not to us. 


The Republican party has paid off its $225,- 
000 deficit, and now would be glad to tackle 
another. 


If we can’t get the country out of the red, 


we at least ought to get the Reds out of the 
country. 


It’s all wrong to call us a lawless people. 
We have more laws than any other country 
in the world. 


Sometimes we wonder if it wouldn’t have 
been better to have had the tooth out in 1929 
and had it over with. 

Christmas is When you give a lot of things 
you particularly like to a lot of people you 
don’t like particularly. 

Governor Olson says the protection of strike 
property is secondary. And the kind of pro- 
tection is Londonderry. 

Chicago gets $1,993,000 of PWA funds for 
a yacht harbor, something the poor have 
needed for a long time. 

In Chicago wheat fell 5 cents, rose 5 and 
fell 434, all in one day. Wheat seems to have 
gotten out of the stabilization. 

Senator Borah is said to be a liberal Repub- 
lican candidate, but a lot of people think the 
Government is too liberal as it is. 

The President is getting after the grain 
exchanges for “bad practices.” Next we hope 
he will get after the guy with a flute. 

Our mothers put their pennies in a teapot, 
and their grand-daughters say they are willing 
to do the same, but it must be a silver teapot. 

How people change their minds. Al Smith 
has declined an invitation to the White House, 


although in 1928 he was just crazy to go there. 

The Republican convention will be held in a 
town named after a man named Cleveland 
whose first name was Moses, which seems 
appropriate. 

Washington reports that industrial production 
is only 2 percent below the 1923-25 average. 
And New York is only ten miles from Chi- 
cago if you figure from Newark. 


Between Trains 


GRAND Rapips, Micu .—The American peo- 
ple are famous “jiners.” They love to organize, 
associate and convench. Yet the only organiza- 
tions that have ever succeeded were those or- 
ganized for the purpose of mutual improvement. 
Every movement with any other motive has al- 
ways failed. We all remember the days thirty 
years ago when some people thought they could 
combine and control prices. Some others of us 
got so excited about it that we went and passed 
the Sherman Anti-trust Act, forgetting that the 
good old law of human nature was still working 
and would defeat a price-agreement, anyway. 

Tonight we talked to and with one of these 
mutual improvement organizations, the Grand 
Rapids Industrial Executives’ Club. That was 
one of the smartest moves of all, when the super- 
intendents and foremen of the industrial com- 
munities of the country organized for mutual 
improvement. They are the link between the 
employer and the employed, can do more for 
industrial peace than all the commissions ever 
created, can inspire the man and the manager 
—and if we were either one, owner or worker, 
we would certainly insist that the boss join. 


BurRLINGTON, Iowa.—Here to address the Ro- 
tary Club, Kiwanis Club and the Chamber of 
Commerce in two days, we feel like a candi- 
date, without imagining we are one. There is 
nothing as sad as to think you are a candidate 
and not to know you are not. We had a good 
Republican (if there is any such thing) in 
Muskegon County one time who hired a fellow 
to drive people to the polls all day in Sullivan 
township, and when the township returns came 
in he didn’t get a vote. Not even the fellow 
who worked for him voted for him. 


Wasuincton, D. C.—Made a flying trip 
down here to speak at the annual faculty dinner 
of Strayer College. We say flying, but would 
not have it understood that we took to the air. 
It’s all right for bats, butterflies and birds, but 
an airplane is no way for a fellow of our in- 
sufficient religious preparation to travel. Dis- 
tinguished representatives of the college and 
the Government were present, but we hope they 
will forgive us for saying that the most inter- 
esting man we met was the cab-driver who 
drove us up to the Mayflower. He said that, 
what with the housing shortage and 60-cent 
bacon, Washington wasn’t as hot as you think. 
But the professors were fine fellows, too, and 
the dinner a sumptuous success. 


No Man a Dog 


I met a man I used to know, 

Who didn’t seem to see me, though, 
Although he never missed me when 
I had the cash. I had it then, 

But that was quite a while ago. 


I met a dog who lived next door 

When I lived better and had more. 
He comes right up, his tail he wags, 
And never seems to see my rags, 
Though it was broadcloth once I wore. 


I may have lost my mill and logs, 
But by my side that collie jogs, 
And I resolved, resolved right then, 
I’d call no man a dog again— 
Because I think too much of dogs. 
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Arrow Brand 





YOU ONLY NEED 
TO “SELL” IT ONCE 


First-time users of Arrow Brand 
Tidewater Red Cypress don't have 
to be "sold" again. The service it 
gives takes care of that. Here is 
one lumber that assures lasting sat- 
isfaction. Lumber that creates 
goodwill wherever it goes. 


Don't overlook this advantage of 
selling trade and grade-marked 
Arrow Brand Tidewater Red Cy- 
press. Every foot you sell is a 
silent salesman for you. 


You can close tomorrow's sales 
with the sales you make today, if 
you sell Arrow Brand Tidewater 
Red Cypress, "The Wood Eternal." 


FLORIDA LOUISIANA 
RED CYPRESS COMPANY 
JACKSONVILLE, FLORIDA 


Drow Brand 














BURTON -SWARTZ 


CYPRESS CO. 
PERRY, FLA. 


TIDEWATER 
RED CYPRESS 


THE BEST 
OBTAINABLE 





The Largest Stock in the Entire Industry 
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LUMBER COMPAN>. 
JACKSONVILLE. FLA. 


TIDEWATER 
RED CYPRESS 


TANK- AND FACTORY GRADES 
FINISH-CASING-BASE-MOULDINGS 
No.1 800.2 Com-PeckK-LATH 
SAWN=0 HAND RIVED SHINGLES 








Protozoa in the intestinal fluid of a 
subterranean termite, with ingested 
wood particles undergoing digestion 


By JOHN G. KREER 


The termites and their works 
have been publicized to such an 
extent that architects generally 
are now aware of the menace 
they offer, and are seeking the 
best ways and means to safe- 
guard against them in designing 
new structures, 

Most of the publicity has dealt 
with details of the colony life of 
the termites, descriptions of the 
various castes occurring in a 
colony, emphasis on the fecund- 
ity of the reproductives and the 
tremendous consequent multipli- 
cation of numbers, as well as 
certain biologic intimacies and 
curiosities of their life and ways 
of living. These make interest- 
ing reading, but, in the absence 
of data from widespread observa- 
tion of their routine approach to, 
and operations in the woodwork 
of, a building, mistaken impres- 
sions about their activities, and 
about the correct methods for 
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Arsenic Compounds in 
Wood Preservation 
To Protect Against-- 


combating them, 
formed. 


Most Destructive Must 
Obtain Ground Moisture 


It would appear from 
well-known 


may easily be 


certain 
characteristics of 
termites that it might be quite 
sufficient to interpose a barrier 
of one sort or another between 
their nest or termitary down in 
the ground and the woodwork in 
a building. Investigations have 
clearly shown that these insects, 
or, at any rate, the more destruc- 
tive subterranean type, soon per- 
ish when cut off in a building 
from ground contact. To survive 
at all, they must have free pas- 
sage back and forth from the 
ground up to the woodwork, and 
at frequent regular intervals 
back to the ground where they 
secure the relatively large amount 
of water necessary to their exist- 
ence. While it is true that along 
the coastal fringe of the country, 
the dry wood termite, which does 
not nest in the ground, but can 
live permanently inside of a piece 
of wood independent of direct 
water supply, has to be dealt 
with, yet this variety of termite 
does not multiply like Reticulti- 
termes, are not so destructive and 
are much more easily noticed. Dr. 
Snyder, of the United States Bu- 
reau of Entomology, estimates 
that 95 percent of the damage 
done by termites is due to the 
subterranean species, and only 5 
percent to the dry wood termite 
—Kalotermes. It is, therefore, 
primarily against the subter- 
ranean termite that protection is 
necessary. 


Mechanical Barriers 
Are Not Effective 


To those of us that have had 
to deal extensively with either or 
both the prevention of, and cor- 
rection for, termite attack, it has 
become evident that mechanical 
barriers are not an effective so- 
lution of the problem. Far too 
often we find cases of severe 
damage in structures that would 





Workers within a colony, showing one of the allate forms developing from 
amongst the workers 


appear to present insurmount- 
able barriers to the approach of 
ground dwelling insects. Mono- 
lithic concrete structures like the 
Public Library in Louisville, 
where woodwork appears only in 
floors, trim and built-in furni- 
ture, have suffered severely. A 
silk hosiery mill of massive con- 
crete construction, with no wood- 
work in the basement, the first 
floor at a level several feet above 
the ground line, and all of the area 
around the building entirely cov- 
ered with concrete pavement, 
suffered serious damage to floors, 
door and window frames and trim 
on both the first and second floor 
levels. Residence buildings with 
high, dry and very well lighted 
basements, first-class masonry 
walls and concrete floors over the 
whole basement area have been 
found with oak flooring and 
bookcases of the first floor level 
badly injured, window frames 
and sills riddled, and studding 
back of the plastering almost cut 
away several feet up. In study- 
ing the means of approach used 
by the termites in a multiplicity 
of such instances, we are forced 
to recognize the high degree of 
ingenuity and secretive skill, as 
the extreme diversity of ap- 
proach that is employed. Make- 
shift methods of prevention, or 
of correction, are not at all likely 
to prove effective. It is not char- 
acteristic of a colony of termites, 
when their normal food supply 
is interfered with, to supinely 
starve to death. The highly effi- 
cient communistic organization 
of the colony, with very large 
numbers of disciplined workers 
at disposal, under skilled and re- 
sourceful directing forces, can 
not be readily defeated in their 
quest for food by purely negative 
methods. 


Active Element Needed 
for Protection 


The barriers to their attack 
should be such that if attacked, 
there will be an active element 
introduced, tending to destruc- 
tion of the colony. This can best 
be accomplished by the impreg- 
nation of all wood, exposed in 
its location to termite attack, with 
suitable chemicals. These chemi- 
cals must be specifically destruc- 
tive to termites and yet not liable, 
under any practical conditions 
that occur, to affect humans or 
domestic animals. The weak spot 
in the physiology of the termite 
is the peculiar workmanship of 
its digestive function; the culti- 
vation of protozoa to pre-digest 
cellulose and put it into assimil- 
able form for his own use, 

These protozoa are extremely 
sensitive to certain specific chem- 
icals that are highly destructive 
to such primitive forms of life in 
even the minutest quantities, 
while more advanced forms are 
left unaffected or only mildly 
stimulated by any dosage that 
might conceivably reach them 
from even the most extreme and 
unlikely occurrences in connec- 
tion with the use of chemically 
treated lumber. 

Many individuals engaged in 
the art of wood preservation 
have foreseen that it would be 
necessary to take some steps to 
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so treat lumber used in the build- 
ing of homes and other types of 
structures as well. They have 
been earnestly at work during 
the past decade or two, develop- 
ing the impregnation of wood so 
as to provide a material that 
would preserve all the high 
qualities naturally inherent in 
lumber as an element of con- 
struction, yet effectively remove 
the hazard of attack by fungi 
or termites, in order to provide 
in wood a satisfactory element of 
permanent construction. The most 
important progress has been made 
in the development of methods 
providing permanent fixation in 
the wood of waterborne toxic 
salts. The early conception of 
chemical treatment sought a 
single ingredient that would re- 
main the same in the wood as 
in the treating solution or the 
original dry salt from which the 
solutions were prepared. There 
was a generally believed doc- 
trine that only quite soluble ma- 
terials could be toxic. 


Chemicals Soluble by Fungi 
Secretions Considered 


As long ago as 1912, Wehmer 
published in Chemische Zeitung, 
Page 1106, the suggestion that 
highly toxic effects might be 
found in chemicals relatively in- 
soluble in water, provided they 
were soluble in the secretions de- 
livered by fungi to break down 
or dissolve cellulose so that it 
could be assimilated by them for 
food supply, Elfving, in 1918, 
further developed this idea in a 
Swedish publication “Tinska 
Velensk” Soc. Forhandl, Volume 
61, Efd. A., No. 15. With this 
guiding principle established, a 
great many practical investiga- 
tors have experimented with 
chemicals that, when dried out 
of water solution, in contact 
with wood fibres, would deposit 
such relatively insoluble com- 
pounds on the fibres that leach- 
ing of the preservative would be 
effectively prevented, but, on the 
other hand, would be soluble in 
the secretions within or de- 
posited outside of organisms 
capable of breaking down cellu- 
lose such as the fungi, certain 
types of bacteria, and the single 
celled organisms. used by the 
termite in his intestinal tract 
to pre-digest his food. Such 
toxins, intimately bound into the 
fibres of wood and put into solu- 
tion by the same secretions that 
broke down the cellulose into 
soluble form, would then be ab- 
sorbed along with the food sup- 
ply. As this principle was de- 
veloped, many earlier observa- 
tions took on new importance 
and the efficacy of certain chemi- 
cal combinations for which there 
had seemed to be no very clear 
explanation, found justification 
in a partial fixation that had un- 
wittingly been attained. 


No One Chemical Toxic 
to All Fungi 


Dr. ing. h.c. Karl] H. Wolman, 
many years ago, announced the 
principle that the variation in 
specific toxicity of any one chem- 
ical to different fungi was so 
great as to preclude the likeli- 
hood that a single chemical com- 
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TERMITE ATTACK 
AND DECAY 


pound could be depended upon 
for effective wood preservation. 
Each individual chemical of the 
very large number that he in- 
vestigated might prove highly 
toxic to most of fungi, but al- 
ways there seems to be some one 
species that proves to be an ex- 
ception and are not destroyed by 
even relatively large quantities. 
This led to the theory that a suc- 
cessful preservative to be really 
dependable under all sorts of 
conditions must be a complex of 
a number of different chemicals 
carefully selected to reenforce 
each other in toxic effect, and 
of sufficient variety to provide 
against all known classifications 
of fungal resistivity. 


Combination Protects, Has 
Other Desirable Effects 


Among the chemicals so chosen 
by Dr. Wolman, were certain 
salts of chromium, which, besides 
their toxic value, presented cer- 
tain worthwhile physical and 
chemical characteristics, includ- 
ing passivation of the treating 
solution and of the impregnated 
material against oxidation or 
rusting of contacting metals. 

Thirty years ago, these mix- 
tures came into use and have 
been employed in nearly every 
country of the world, with a very 
highly successful record of ac- 
complishment in protection 
against decay and termite at- 
tack. About ten years ago, in- 
tensified study of fibre fixation 
for preservative chemicals led to 
the discovery of the true prin- 
ciple of fixation of a group of 
chemicals by salts of chromium. 
A suspicion of the existence of 
some such action had bcen ex- 
pressed as far back as 1912, but 
it was not until some ten years 
ago that the work of Dr. Wolman 
in collaboration with Dr. Hans 
Pflug definitely established this 
functioning of chrome salts and 
the correct proportioning to ac- 
complish the desired purpose ad- 
vantageously. 


Not Easily Water Soluble 
When Precipitated 


Making use of water-soluble 
salts of fluorine, of arsenic, of 
chrome and of certain organics 
like nitrated phenol, treating so- 
lutions are formed which, as they 
concentrate during the drying 
period in intimate contact with 
wood fibre, are precipitated no 
longer as freely water soluble 
substances but as very difficulty 
soluble, or nearly insoluble, 
chemical compounds, tightly 
bound into the wood fibres. The 
discovery of a chemical complex 
that would so dry out of the 
evaporating solution, and yet re- 
tain its full toxic value, has 
proved to be a most important 
step in the art of wood preserva- 
tion, and makes available to 
architects and engineers a treated 
wood thoroughly safeguarded 
against premature destruction, 
while it does not impart any ob- 
jectionable characteristics at all 
to interfere with the use of such 
wolmanized lumber in building 
construction. It may be of gen- 
eral interest to consider the com- 
ponents of this modern wood 
preservative. A wood preserva- 


tive, of course, may be modern 
in spite of thirty years of serv- 
ice back of it. It does not begin 
to count as a wood preservative 
at all until a decade or more 
of successful service establishes 
its first claims to recognition. 
While exactly the same ingredi- 
ents are used, the modified pro- 
portioning of these ingredients 
that has brought about high fixa- 
tion of the chemicals within the 
treated wood marks a forward 
step of such importance as to 
justify the term “modern.” 


Toxic Fluorides and Arsenic 
Fixed Against Leaching 


The toxic value of fluorides has 
long been known. A large per- 
centage of the roach powders in 
common use everywhere consist 
wholly, or in large part, of 
fluoride. Since termites belong 
to the roach family, being a col- 
lateral branch that separated off 
perhaps one hundred _ million 
years ago, it is quite understand- 
able that the fluorides will prove 
destructive to them as they do 
to the roaches. On the other 
hand, fluoride solutions have been 
used as a preservative dip for 
meats. This service became quite 
extensive in the movement of 
beef from South American points 
to Europe prior to the develop- 
ment of refrigeration chambers 
on shipboard. While in the United 
States it has not been looked on 
favorably for treatment of food- 
stuffs, it is apparent that in the 
low concentrations in which it 
would be present, fluoride would 
not be poisonous to man. 


Properly Used Arsenic 
Found Safe 


Arsenic is so widely distributed 
in nature that it would be very 
difficult to secure absolutely 
arsenic-free food supplies. In 
small dosage it has been em- 
ployed in the treatment of 
malaria and other diseases. It 
is extensively used for spraying 
in orchards. Arsenic, in concen- 
trated form, is an active poison, 
and when presented in such shape 
as to be assimilable in the blood, 
is not readily eliminated, so that 
a certain cumulative effect de- 
velops. It is, of course, evident 
that to be effective in wood 
preservation any chemical must 
be toxic. Nevertheless, it is quite 
possible to have such toxic 
chemicals so deposited within 
wood that the resulting product 
is entirely safe for all contacts 
by human beings or domestic 
animals. The original powerful 
toxic effect must be retained, but 
released only when the preserva- 
tive and the wood fibres together 
are dissolved by the special di- 
gestive secretions of the attack- 
ing wood destroyers. And that is 
just what is accomplished with 
suitable chrome salts and arsenic 
salts, drying out in contact with 
wood fibres. “The resulting diffi- 
culty soluble chrome arsenate is 
so securely fixed that leaching or 
exudation no longer can occur.” 

About one hundred years ago, 
in an effort to obtain commercial 
advantage over a competitor, a 
theory of arsenic poisoning by 
arsene gas formed from arsenic 
treated wall-paper was first pro- 


mulgated. Based on half truths 
and guesswork, it ran its course 
in a political atmosphere where 
scientific facts were discounted 
or distorted. A vast amount of 
publicity was secured and seeds 
of distrust of arsenic in any form 
were broadcast to such an extent 
that the use of arsenic pigments 
in wall-paper was very nearly 
discontinued. Even today, with 
ample knowledge of the real 
facts readily available, the Gosio 
gas, or arsene gas scare is 
periodically invoked when it 
seems possible to make use of it 
to frighten the public away from 
some competing product that em- 
ploys arsenic. Now it happens 
that arsenic, in properly safe- 
guarded form, has been found to 
be the best material for protec- 
tion against termites—almost a 
specific poison to them. It may, 
therefore, be of interest to briefly 
cite some pertinent references on 
this subject: 

Article by Dr. Walther Haus- 
mann published in the Z.f. Hyg. 
u. Infek. 1906, 53-509, gives the 
results of his experiments as to 
possible poisonous effects of 
these gases. Hausmann exposed 
white mice in chambers contain- 
ing strong concentrations of the 
gas. After two months, no ill 
effects could be observed in the 
mice, but rather the reference: 
“They became stronger and 
livelier.” 

In Sweden in the year 1913, 
Harold Huss carried on experi- 
ments, the report of which is 
given in a 43-page article in the 
Z.f. Hyg. s. Infek, 1913, 76-361. 
Huss tried fifty different species 
of molds, ten different genera, 
and three of the more important 
wood-rotting fungi on arsenic 
culture media. He reports con- 
firmation of previously published 
findings, that only a very few 
molds, of which penicillium 
brevicaule is one, have any power 
of evolving these arsenic gases 
and that they are always very 
much more frail and perishable 
than other types of molds. He 
found none of the wood-rotting 
fungi that were studied capable 





Subterranean termite workers operat- 
ing in actual burrows within a timber 


of evolving such gas, and after 
various tests and experiments 
comes to the conclusion: These 
arsenical gases evolved by fungi 
possess only a negligibly poison- 
ous quality. . 


Gas Released by Molds 
Doesn't Affect Health 


Another rather exhaustive re- 
port of experiments made by 
Germund Wirgin in collaboration 
with Ivar Lagerberg is included 
in the official reports of a Swedish 
Commission for the study of this 
subject, in which tests of the 
possibly poisonous quality of 
arsenic mold gas were carried 
out on butterflies, gnats, flies, 
frogs, birds, mice, rats and rab- 
bits. During the year or more 
of tests on rabbits, observations 
were extended to blood tests and 
urine analyses. Mice lived eight 
months in highly concentrated 
atmosphere of these gases with 
their strong garlic-like smell, 
without any observable signs of 
poisoning. Seven rabbits lived 





A group of allate matured termites emerging, with their newly grown wings 
and eyes, for the courting flight preparatory to founding of new colonies 
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for ten months in such atmos- 
phere, without observable ill 
effects; then, after two and one- 
half months’ exposure to arsenic- 
free air, were again exposed to 
the arsenic gas atmosphere with- 
out noticeable effect. The urine 
analysis gave arsenic content up 
to 15mg. of metallic arsenic 
equivalent per day compared to 
the normal amount in rabbits 
not exposed to the gas, of 0.07 
mg. per day. Other insects ex- 
posed continuously for a year re- 
mained unaffected by these gases. 
Wirgin and Lagerberg further 
mentioned that for more than a 
year they themselves worked 
many hours daily in a laboratory 
air, reeking with this mold 
arsenic gas, without ever becom- 
ing aware of any sickening 
effects or symptoms of illness. 
There are a large number 
other laboratory investigations. 
In chemical laboratories where 
the chemistry of arsenic has been 
quite thoroughly investigated, it 
seems to be definitely established 
that the arsenic mold gas is not 
the arseniureted hydrogen, of 
virulently poisonous characteris- 
tic, that is represented to be 
formed by such mold action, 


of 


Poisoning from Mold Gas 
Is Impossible 


As Hausmann says, we are 
forced to conclude that the gases 
evolved by these molds are non- 


poisonous to mice, and while 
there is every reason to doubt 
such wallpaper poisoning ever 


having occurred, if it did occur, 
it was surely not due to gaseous 
arsenics evolved by molds, but 
would have to be attributed to 
finely divided powdered arsenic 
dusted from the walls by me- 
chanical means. Going back a 
little into the records that were 
established in connection with 
the arguments about possible 
formation of poisonous gas from 
wallpaper, we find C. F. Chand- 
ler, a chemist and sanitarian, at 
that time in charge of the Health 
Department of the City of New 
York, expressing the following 
opinions: 

That after consulting the best 
physicians in the city, he could 
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that was published and concluded 
there was nothing in it, for 
which reason, no action was ever 
taken by the authorities of New 
York. That in a search of Ger- 
man and French journals, alleged 
cases which had occurred in 1846, 
1866 and 1867, were based on very 
meager evidence. That in his 
opinion, based upon his study of 
the subject, it was impossible for 
such a thing to take place. 

Alfred Fletcher, in Ure’s Dic- 
tionary of Arts, Manufactures 
and Mines, says: “It is stated 
that in a medical work, an in- 
stance is noted in which injury 
had been received by those living 
in rooms decorated with these 
(arsenical) colors; surely, were 
the proximity of such materials 
injurious, it would not be neces- 
sary to search in recondite books 
for the registry of isolated cases. 
The fact of the large extent to 
which such materials have al- 
ways been employed is sufficient 
proof that there is no danger at- 
tending their use.” 


Hazard So Remote as to 
Be Negligible 


A trenchant summary of the 
effect produced by a study of the 
historic literature of this sub- 
ject is embodied in the following 
citation closing a report made by 
a careful investigator in 1928, as 
follows: “I wish to say that al- 
though I have never become sick 
from the biological effect of 
Gosio gas, that I have gotten 
pretty sick of the poor and dis- 
orderly, and ostentatious, work 
done by the majority of the in- 
vestigators, as revealed by the 
literature on the subject.” Many 
careful investigations led to the 
conclusion that any hazard which 
might conceivably be attributed 
to the use of arsenic in wood 
preservation is so remote as to 
be negligible. For example, it 
is incomparably less than the 
hazard of explosion from a gaso- 
line tank. It is quite possible to 
devise a set of artificial condi- 
tions by means of which the 
gasoline tank of an automobile 
might be exploded with disas- 
trous consequences to occupants 
of the car, but nobody thinks of 


partisan argument against the 
use of arsenic is that a fire might 
release arsenic fumes which 
would be dangerous, especially to 
firemen. In the first place, there 
is plenty of evidence that most 
of the arsenic contained in treated 
lumber would remain behind in 
the ash; but even assuming that 
all arsenic present could be 
volatilized and escape into the 
smoke, it must occur there as an 
inorganic oxide, most probably 
the arsenious oxide AseO.n and 
what hazard there might be 
would depend on the amount of 
arsenic in the smoke and the de- 
gree of exposure to inhalation of 
the smoke. In an average build- 
ing of treated lumber there might 
be present a total arsenic content 
in the impregnated salts to pro- 
duce some 200 grams of arseni- 
ous oxide. The combustion neces- 
sary would involve a volume of 
at least 20,000 cu. ft. of a rapidly 
rising mixture of air and smoke 
per second, in which there would 
be 0.0005 grams of the poison per 
eu. ft. Calculating the amount 
of air breathed in a full 30 min- 
utes exposure (far beyond what 
might occur since the amount of 
carbon monoxide in the smoke 
would render any person uncon- 
scious in a much shorter time) 
would provide 0.00075 grams of 
As2Oz in the smoke inhaled. Even 
of this amount of arsenical dust 
inhaled, certainly not more than 
half would be absorbed—the bal- 
ance being exhaled. The in- 
fluence of % of one milligram of 
As2O; would have no significance 
unless one were so exposed daily 
for a period of years. It is evi- 
dent that this hazard is even less 
worthy of consideration than the 
previously discussed arsene gas 
scare. 


Chrome Salts Toxic, 
Prevent Rust 


The salts of chrome by them- 
selves evidence an appreciable 
degree of toxicity. As has al- 
ready been mentioned, their strik- 
ing value lies in a remarkable 
effect on other toxic materials, 
to produce difficultly soluble 
forms without breaking down 
toxic values and fixing such 
precipitated insolubles onto wood 
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vide peculiarly water-resistant 
leather. They have long been 
known for passivating effect 


against corrosion and are em- | 


ployed in the chemical industry 
for lining autoclaves and other 
apparatus exposed to oxidizing 
effects. Chrome-plating of metals 


ing rust, and a suitable propor- 
tioning of chrome as an ingre- 


tz 


if 
is a familiar method of prevent- 7 


dient in the manufacture of steel 7 


has lately been developed to pro- 
vide a rust-resisting metal. Dr. 
Wolman’s discovery of the true 
effects producing fixation and the 
proper proportioning to bring 
about such fixation of otherwise 
water-soluble wood preservatives 
is one of the noteworthy contri- 
butions to the art of wood pres- 
ervation. 


Phenol Increases Effect of 
Other Chemicals 


Phenol is more commonly 
known in its commercial form as 
earbolic acid and its extremely 
toxic value is well established. 
It is one of the principal toxic 
ingredients of creosote. When 
nitrated, or chlorinated as a 
sodium salt, it becomes water- 
soluble and at the same time 
shows a striking increase of 
toxicity. As used in Wolman 
Salts, it forms complex molecules 
with some of the other ingre- 
dients, and besides the additive 
value of the individual toxicities, 
there is found a striking supple- 
mentary increase in the efficacy 
of the resulting compound to 
inhibit the growth or kill various 
wood destroying fungi. These 
phenol compounds are particu- 
larly effective against all forms 
of molds and with a strong ten- 
dency to concentrate in that por- 
tion of the treated wood near the 


surface, establish a barrier 
against mold attack ever, by any 
possibility, reaching the sub- 
strata. 


For thirty years, plants have 
been treated with Wolman Salts. 
Millions and millions of feet of 
wolmanized lumber has been 
handled in loading and unloading 
and erection. Barns, cattle sheds, 
chicken coops, dwellings, factory 
buildings and structures of all 
kinds have been in use, all with 





not find any case of arsenical 
wallpaper poisoning ever having 
occurred in New York City. That 
he had carefully considered the 
whole subject, read everything 


on this 


refusing to ride in an automobile 
account, 
legislation forbidding the use of 
automobiles with gas tanks. 

Another hazard advanced 


fibres. 
nor to propose 
ter; and they 
as a 


In the dye industry, 
chrome salts have long been used 
as mordants to fix coloring mat- 
are found 
in the tanning of hides, to pro- 


a clear record, without one case 
of reported injury or damage of 
any kind, and a brilliant record 
of efficacy in the prevention of 
decay and termite attack. 


in use 





An Ox-Team Start in 1893; 
Now Railroads, Ships 


ABERDEEN, WASH., Dec. 27.—A 40-year-old 
logging contract on foolscap paper hangs in a 
frame in the office of Peter Schafer, one of 
the brother-partners of Schafer Bros., pioneer 
logging firm that plans to log 852,000,000 feet 
of Federal timber in the Satsop-Wynooche 
watershed near here. It recalls some inter- 
esting history connected with this pioneer con- 
cern. The contract reads: 

An agreement was made on the 27th day 
of September, 1895, between Peter Schafer 
and Howard Williamson, both living in 
Chehalis County, as follows: 

(1)—Peter Schafer promised to come down 
with four yoke of oxen and log for Howard 
Williamson. 

(2)—Howard Williamson promised to fur- 
nish feed and board and pay $6 for every 
day’s work when logs are run. 

(3)—If logs are too heavy for the 
Williamson will furnish more oxen. 

In witness whereof the parties have set 
their hand and seal. 


team, 


The four yoke of oxen and standing timber 
on the Schafer farm in the Satsop Valley 
started the three Schafer brothers, Peter, Albert 
and Hubert, the latter now dead, into the log- 
ging business in 1893. They hired three log- 
gers, who lived with them on the farm. The 


loggers and the three brothers arose at 5 a. m. 
each day, grabbed pails and went to the barn 
to milk four or five cows apiece before break- 
fast. Then they went to the woods. In 1901 
they bought their first donkey engine; in 1913 
their first logging railroad, and in 1921 their 
first mill. Now they have three ships that 
carry lumber to coastal markets, a shingle mill 
at Montesano, and a sawmill here. 





Western Oregon-Washington 
Pulpwood Surveyed 


PorTLAND, OreE., Dec. 28.—Anyone interested 
in the pulpwood resources of western Oregon 
and western Washington will find a wealth of 
material in a pamphlet just issued by the Pa- 
cific Northwest Forest Experiment Station 
here, of which T. T. Munger is director. The 
material is taken from the inventory and growth 
phase of a forest survey, and the reports are 
the work of H. J. Andrews, R. W. Cowlin, 
F. L. Moravets and W. H. Meyer. The work 
contains many charts and tables. Species 
covered are western hemlock, Sitka spruce, sil- 
ver fir, Noble fir, Shasta red fir, lowland white 
fir, white fir, Alpine fir, mountain hemlock, 
Engelmann spruce and northern black cotton- 
wood. Western hemlock and Sitka spruce are 
the region’s most important pulp-timber species. 


Flooring Company Installs Diesel 
To Make Own Power 


Bismarck, Mo., Dec. 30.—The Ozark Oak 
Flooring Co. (Inc.) has been busy installing 
a new 187% horsepower Buckeye Diesel engine, 
connected directly to a 156 Kv. A. General 
Electric generator, so that the firm can gener- 
ate its own power. It has bought its power 
for many years, but finds that the new equip- 
ment will effect a saving of from 50 to 60 per- 
cent compared with cost of purchased power. 

This company produces the popular Ozark 
brand oak flooring. All of this flooring is 
manufactured from native timber from the 
Ozark hills of Missouri. The oak from this 
district is noted for its soft texture and uniform 
color. The business was organized in July, 
1927, and operated as a co-partnership until 
Nov. 30, 1930, when it was incorporated. Clyde 
Ruble, president, and Flynn Ruble, secretary- 
treasurer, are active in the management of the 
concern, succeeding their father, David Ruble, 
at his death April 29, 1930. M. E. Ruble is 
vice president. 





THE mango, a native of the tropics, is the 
most important food tree in the world. It is 
the mainstay of the colored population in the 
West Indies, and they eat little else. 
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Active Building and Industrial 
Demand Forecast 


New Orteans, La., Dec. 30.—Reviewing 
progress by the industry in the past twelve 
months, and considering prospects for 1936, 
H. C. Berckes, secretary-manager Southern 
Pine Association, said: 

During 1935, especially since abandonment 
of the NRA and the Lumber Code, the south- 
ern pine industry appears to have come back 
a long part of the way from the doleful 
depths of economic and financial chaos in 
which it struggled for several years, and 
today there are most hopeful indications that 
the coming year will witness further strides 
by the industry toward a larger portion of 
business recovery. 


Industry in Strong Statistical Position 


Mr. Berckes mentioned that the southern pine 
industry is employing about 12,000 more men 
than it did a year ago when the Code was in 
effect, and that the pay checks of the workers 


have been increased about $1,000,000 a month 
since the hampering influence of the Code was 
removed. Continuing, Mr. Berckes said: 


ry 


ne southern pine industry enters the new 
year in a strong statistical position. Stocks 
of lumber at the mills at the end of this year 
appear not to be excessive, aggregating 
about 1,640,000,000 feet, having been reduced 
18 percent during 1935. Supply of a number 
of standard southern pine items is short at 
the mills, and production ig proceeding on a 
fairly well balanced level with consumption. 
Stocks of southern pine in the hands of re- 
tail yards, other distributors and consumers 
are reported to be quite low. 

Southern pine producers have cause for 
optimism, and increase in business and em- 
ployment are confidently predicted for the 
industry. Many officials and economists fore- 
cast that 1936 will witness the beginning of 
an actual boom in residential construction. 
There are signs that a start is being made 
in many rural sections to catch up with the 
long deferred needs for farm building. Rail- 
roads are reported to be preparing to enter 
upon extensive programs of new car building 
and repair of old rolling stock, other equip- 
ment, right-of-way improvements, bridge 
building etc. Many industrial concerns are 
expected to come into the market shortly 
for lumber for rehabilitation and expansion 
of plants, and there is said to be developing 
an important demand for new, and repair of 
old, commercial structures in many communi- 
ties. Manufacturers of automobiles, furni- 
ture, farm implements and other large users 
of wood products plan to step up produc- 
tion during 1936. To all this is added the 
extensive public works program of Federal, 
State and municipal agencies already pro- 
jected and which will be under way this com- 
ing year. Manufacturers of southern pine 


have reason to feel optimistic, for there are 
many signs to justify their hopes that the 
new year will bring a greatly increased vol- 
ume of orders, 


augmented production and 
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employment, and financial rewards more 
nearly commensurate with a fair price for 
their products and a just return on their im- 
mense investment in plant, equipment, timber, 
communities and other holdings. 





Interior Decoration Ideas 


Can Be Tested Here 


New Organs, LaA., Dec. 30.—A display room 
that is considered at once both novel and 
attractive has been built in the offices of the 
Southern Pine Association here. This room 
was especially designed and built for public use 
in testing color schemes, display products, and 
also to suggest ideas for interior finish for 
offices and homes. 

Business organizations, professional men and 
others are invited by the association to make 
use of this room for setting up office arrange- 
ments and displays of their products for photo- 
graphing or experimental purposes. Home 
owners are welcome to bring fabrics or drapery 
material or other ob- 
jects to this room, to 
test color harmonies and 





Display room in the offices 
of the Southern Pine As- 
sociation, New Orleans, 
La., built entirely of 
southern pine. This room 
was especially designed 
and built for use by the 
public testing color 
schemes, to display prod- 
ucts, and to suggest ideas 
interior finish for 
offices and homes 


for 





arrangements or to ob- 
tain suggestions for pan- 
eling and finish of rooms 
in their homes. 

The modern simplicity in the design of this 
room is accentuated by the horizontal lines of 
the wall panels, louvres and shelves. A strik- 
ing, harmonious color scheme is formed by the 
natural finish of the southern pine walls, shelves 
and floor, together with red leather upholstery 
and white ceiling, louvres and upper wall pan- 
els. All of the woodwork is of southern pine 
in bright natural color, which brings out the 
beautiful grain and texture and attractive figures 
of the wood to excellent advantage. 

In the accompanying photograph, the room is 
shown converted into an office for the Bay West 
Paper Co., Green Bay, Wis., manufacturer of 
Bay West Mosinee Towels. The built-in seats 
on either wall are upholstered with red Rus- 
sialoid, manufactured by the Pantasote Co. 
(Inc.), Passaic, N. J., which is in splendid 
color harmony with the natural yellow pine 
background. The Valley Forge walnut desk 
and chairs are by the Sikes Co., Buffalo, N. Y. 





France Increases Some Duties; 
Sets Import Quotas 


Wasuincton, D. C., Dec. 30.—Various 
woods—including magnolia, yellow poplar, red 
gum and redwood—have been made subject to 
import quota restrictions and higher duties by 
France, as a result of a change of tariff classi- 
fication made in a decision published in the 
Journal Officiel of Dec. 7, presumably effective 
Dec. 9, according to a radiogram received by 
the Department of Commerce from Commercial 
Attache H. C. MacLean, Paris. At the same 
time, a supplementary lumber quota for 1,450 
tons, to be used only for woods affected by the 
change, was established for the period ending 
Dec. 31, the report states. 


41 





Dont 
Overlook 


The Farm 
Market... 


Farmers have the 


funds for needed re- 
and 


pairs improve- 


ments. 


Wier Long Leaf ap- 
peals to the thrifty 
rural buyers who want 
sturdy, long-lived, 
buildings. 


WIER LONG LEAF LUMBER CO. 


HOUSTON, TEXAS 
MILLS—WIERGATE, TEX. 


Get Acquainted ! 


Ozark Brand Oak Floor- 
ing is building a reputa- 
tion for satisfaction. Qual- 
ity with economy never 
fails to build trade. Sam- 


ples and prices will con- 
vince you. 








Ozark Oak Flooring Co. Inc. 


BISMARCK, MO. 

















OU’LL MAKE NO 

MISTAKE in putting 
your Longleaf require- 
ments up to us—quality 
timber—quality manufae- 
ture, careful loading and 
prompt shipments on all 


house bill items. 
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. H an addition to the grade-marking licensing : : 4 
Southern Pine Grading Rule eae ction oe aan miting forfeiture Maps States in Their Native C 
Changes Adopted of grade- ee ares he ma | 3 Woods SAD 
tion insignia to the association subscribers in 
_New Orteans, La., Dec. 30.—Recommenda- —ypon a of the licensing ‘aan PrymoutH, CAtir., Dec. 28.—In 1930 the poe 
tions previously made by the grading commit- then seventh and eighth grades of the Plymouth | npn 
tee of the Southern Pine Association for cer- Elementary School began making a map of the : 
tain minor changes in the 1932 standard speci- United States, each State to be made from a 
fications for grades of southern pine Jumber Buys Arkansas Cypress Stand piece of its own native wood. The girls wrote — 
and timber, have been approved by the board to each State for a piece of wood and at odd Shipe 
of directors and issued in supplement form, to Lirtte Rock, Arx., Dec. 30.—At a hearing time intervals since 1930 the boys shaped the Plant 
be effective Jan. 1, 1936. covering bids for timber rights to several wood. During the last school term, the map Orde! 
Included in the changes as published in the thousand acres in the Big Lake area of drain- was completed and during the fall was ex- a 
supplement is a substitute for the 1915 defini- age district No. 17 of Mississippi County, Fed- hibited at the California State Fair in Sacra- Stock 
tion of the density rule, as adopted by the eral Judge Martineau entered an order award- mento. For this excellent exhibit the school ; 
American Society for Testing Materials in ing the contract to the Chapman- -Dewey Lum- received as a trophy a walnut shield bearing 
1933. The change embodies a newer and more ber Co., of Memphis, which filed the high bid in bronze a replica of the seal of the State Nortl 
satisfactory definition of density, the committee of $5.75 per one thousand feet. Most of the of California. In its issue of May 10, 1930, the a 
mentioned, being slightly broader than the old timber is on 15,000 acres of former lake bot- AMERICAN LUMBERMAN quoted one of the pu- Baste 
definition, although making no change respect- tom, about 75 percent of it being cypress. pils in reference to this project, as follows: Forei 
ing ring count or the amount of summerwood. Much of this timber will be rafted down Little We have several States cut out and have ma- ae 
Wherever reference is made to the application River to the Chapman-Dewey mill at Marked terial on hand and dressed down for a num- om 
of the density rule in the 1932 standard specifi- Tree. ber of others. After we have the States sawed enn | 
cations, the 1933 ASTM definition of density -_ fe: Aen | eo oo ee of Say +W 
asi e nt shall be used. ° : “ i 
gg el lly ag er | = a canine 4 Reports Second Biggest Year material. There will be a brass screw in each tA 


rearrangement of the tables of unit working 
stresses, showing the figures under the classi- 
fications of posts and columns, beams and string- 
ers, and joists and plank. No changes are 
made in the actual unit working stresses, but 


MINNEAPOLIS, MINN Dec. 28. — The 
Reserve Supply Co., warehousing institution 
owned and operated ‘by northwest lumbermen, 
enjoyed its second all-high sales record during 


State to mark the location of the capital.” It 
was expected then that the map would be com- 
pleted by June 1 of that year. However, it 
has required practically five years to complete. 

The States and the kind of wood represent- 


W 


[: 


es 1935, it was reported at its annual stock- ino each are listed as follows: W 
the rearrangement was made to facilitate the holders meeting here this week. ee ene tel i diaiacial, Berr 
determination by engineers and specifiers of R. Randall was re-elected president, ical of Alabama): Arizona—yellow pine (from Meas 
stresses applicable to the particular uses of treasurer and general manager. Others elected what is claimed to be the most extensive dustr 
items entering into their design. were Z. R. Hutchinson, South St. Paul, vice- yellow pine stand in U. S.); Arkansas—black The 
Specifications of New No. | Utility Grade bade ne —— sente 


There is published in the supplement a new 
grade, of No. 1 common utility timbers and 
heavy joists, adopted by the association to meet 
the demand for low-cost timber for purposes 








ponderosa pine; Con- 
necticut—chestnut; 
Delaware—walnut; 
Florida — cypress; 


FTC 


requiring no stress values. This grade, it is Georgia—longleaf yel- W 
stated, is practically the same as the No. 1 low pine; Idaho—Pon- of v 
common timber grade included in the 1927 derosa pine; Illinois— ter, 
standard specifications. The specifications for walnut; Indiana— com} 
this grade of No. 1 common, sizes 3x8-inch and waite om Ctyptens of been 
larger, follow: sere cir dn with 
ROUGH SIZES.—For faces 6-inch and less, walnet (from a beam Fede 
standard rough width or thickness shall in first Union Pacific into 
be not less than %-inch off of nominal; for a tinT ka); K unla 
faces greater than 6-inch, standard rough mae SS Sepeuay} See the 
width or thickness shall not-be less than tucky — cherry (from a 
%-inch off of nominal. an article of furniture conc 
DRESSED SIZES.—For faces 6-inch and mate years age); Lew- = 
less, standard dressed width or thickness isiana—longleaf yellow — 
shall be not less than %-inch off of nominal; pine (typical of Lou- trad 
for faces greater than 6-inch, standard isiana); Maine—white petit 
dressed width or thickness shall be not less oak; Maryland—white and 
than %-inch off of nominal. oak; Massachu- Pa 
No. 1 common utility timbers and heavy setts—elm (from one 
joists will permit of sound, encased and pith president; H. J. Bruer, Minneapolis, secretary. of the elm trees that lined the streets 
knots not exceeding in size one-quarter the The new board of directors includes E in Plymouth); Michigan—maple; Minnesota 
width or face in which it appears, measured Dobson, L. E. Streator, G. M. Stewart, A. West- sng ME san or epee yellow 
against the nominal dimension; unsound lund, Minneapolis; D. L. Glenn and Leonard pine; pans pale lia ontana—cedar; Ne- V 
knots if not more than 1-inch in diameter on . ' braska—walnut; Nevada—mesquite; New 
f Lampert, St. Paul. Hampshire—elm (from a tree planted by —_ 
aces 6-inches and less, and 1%-inches Vari P P ider 
on faces greater than 6-inch; wane ‘arious speakers voiced confidence in 1936 Daniel Webster on the old Webster home- 
not exceeding 1%-inches on one corner one- business progress, and predicted that trade stead); New Jersey—oak; New Mexico—white TW 
third the length of the piece, or the equiva- would exceed that of 1935. spruce; New York—ash; North Carolina— Sof 
, ; . pine; North Dakota—“Badland” cedar (from Sou 
ent on two or more corners; shakes and the sane enarened br ©. BR. Recaevett. $668- We 
checks not extending more than one-sixth ” * 84): oe eee nor wae Ohio is known oe the pak 
ge mage no Rage Bh ge enna re Asks That Orders Bear Distribu- a ae eee ee cee Sou 
worm holes well scattered; sap stain and . : ay , i 
seasoning checks; no restrictions as to dens- tion Statement = Rg nny TPB Pe 2 ap — 
ity nor amount of sap. _ Denver, COLo., a — - present cedar; South Carolina—poplar; South Dakota T 
: " time our organization is working to secure -—Pponderosa pine; Tennessee—white oak; Ha 
Prepare for Moisture | Content Recom the co-operation of wholesalers and manufac- Texas—yellow pine; Utah—aspen; Vermont— Sou 
mendation turers in printing our distribution statement rock maple; Virginia—yellow pine; Washing- _ 
Secretary H. C. Berckes reports that more on their order forms,” said Allan T. Flint, —— kane hiner Wiyattian atee te we 7 
than a thousand samples of lumber items pro- secretary, Mountain States Lumber Dealers’ ‘uijaing 60 years old). G 
duced by subscriber mills have been forwarded association. _ i wa FD 
to the association by inspectors for testing as The association’s office is asking its members Among the lumbermen who supplied ma- Sof 
to moisture content, in pursuance of recommen- to request that orders be written on blanks terjal for the map are Hallack & Howard Lum- we 
dation of the grade committee at its October having the distribution statement printed on per Co., Denver, Colo.; Lord & Bushnell Co., We 
meeting. These samples have been weighed, the back; or, if the salesman does not have Chicago, Ill.; Cobbs & Mitchell (Inc.), Cadil- Cal 
dried, and recorded to establish the moisture such an order blank and until such time as oy. Rare “tlhe ; Soi 
- J : “yeagg: lac, Mich.; Winton Lumber Co., Minneapolis, No! 
content of all pieces thus far received. No con- new order forms are printed, a tie-in such as itis: tinsie Rando’ Teckson, Miss. No: 
clusive results have been reached, he said, but the following could be made on their forms: S RP 4 Iders’ Supply C Sa a. F “N 
it is anticipated that, as a result of the studies “We evidence our policy of dealer coopera- anta Fe Builders Supply Co., santa Be, N. 
. : : ae M.; Kilpatrick Bros., Oklahoma City, Okla.; Ha 
being made, the staff will be in a position to tion by approval of and adherence to the dis- , : 2? , Sot 
make recommendations to the grading com- tribution statement adopted by the Mountain Warren-Lamb Lumber Co., Rapid City, S. D.; No 
mittee at its annual meeting, relative to any States Lumber Dealers’ association.” Morrison-Merrill & Co., Salt Lake City, Utah ; " 
changes which may be deemed essential in the This endorsement could be made in writing, West Coast Lumbermen’s Association, Seattle, 


moisture content limitations. 
The board of directors also have approved 


by rubber stamp, or by use of printed stickers, 
Secretary Flint points out. 


Wash.; Moore, Keppel & Co., 
¥a3 


Ellamore, W. 
C. C. Collins & Co., Rhinelander, Wis. 
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7 CaliforniaRedwood (== 
ive alitornia KNeQwoo 
Sax Faawersco, Cause, Dec. 28—The fol- || JUST LET US DEMONSTRATE... 
30 th lowing information is summarized from the ; . : i ia 
‘ reports of 19 mills to the California Redwood We'll appreciate an opportunity to show you the sort of values we're delivering 
——— \ssociation for November: in Shortleaf Dimension and Mouldings—our specialties. We also supply Ceiling, 
ec the —Redwood— White Flooring, Siding, Finish, small Timbers and other items which never fail to ag 
agin eed Feet B tay men he Foot satisfy. All No. | and Better stock is kiln dried—No. 2 and No. 3 items are ‘ 
Po gee Production ..... 33,187,000 age 3,890,000 Dowicide treated. We know we really have something to offer you in good 
d po Shipments ...... ae ie See} 3,477,000 stock and superior service—and hope to hear from you. 
bed the Plant use ...... 2,647,000 § 85 708,000 ; 
he map Orders— 
as ex- Received ..... 27,456,000 86 3,057,000 
S Om BORE cscs 27,446,000 2,820,000 
acra- Stock on hand. .267,767,000 11,660,000 
, Saat Detailed Distribution of Redwood 
caring Shipments Orders 
e State Northern California*... 9,836,000 11,746,000 
930, the Southern California*... 4,753,000 6,358,000 
the pu- WORE i.cwewsesseonne 191,000 233,000 
oll i 2 Perr r rrr er 7,364,000 5,558,000 
OLLOWS : PORE: ‘Kcvcsccveyexase 3,617,000 3,561,000 
ive ma- 
2 num- Ee ere 25,761,000 27,456,000 
; sawed *North and south of line running through 
f 3-ply | San Luis Obispo and Bakersfield. 
heavier +Washington, Oregon, Nevada and Arizona. 
in each tAll other States and Canada. 
al.” It 
€ com- i 
ever, it Will Not Attend NRA Meet 
omplete. , 
oresent- [Special telegram to AMERICAN LuMBERMAN ] a 
Wasuincton, D. C., Dec. 30.—Maj. G. L. Fx lll ty 
st typ- Berry has again asked the National Lumber < ' 
> (from Manufacturers’ Association to attend his in- XN a 
tensive dustrial council meeting to be held on Jan. 6. YN SS 
—black The association, however, will not be repre- we AO En Pat I 
— om sented. 
rado — 
3 Con- ° ° OU'LL find it altogether to your interest to let Tremont supply your requirements in 
oes FTC Charges Price Conspiracy Y Long Leaf and Short Leaf Yellow Pine; Oak or Beech Flooring; Cypress and the 
atte on Butter Tubs Hardwoods—Oak, Gum, Tupelo, Elm, Beech and Hickory. Our wide variety of items, 
af yel- WaAsHINGTON, Dec. 30.—Six manufacturers dependable standards of quality and prompt, reliable service make Tremont Mixed Cars 
a of woodenware used in the packaging of but- a real help to you in your business. 
nols— ter, and the trade association of which these 
og companies are the principal members, have TREMONT LUMBER COMPANY, Rochelle, La. 
pone = been served by the Federal Trade Commission 
ao with a complaint charging violation of the 
» hon Federal Trade Commission Act by entering : ; ; 
Pacific into agreements to fix uniform prices, and with uniform prices, terms and discounts at which prices, discounts and terms. The respondents 
); Ken- unlawful price discrimination in violation of tubs were to be sold; by co-operating with one also are charged with discriminating in price 
(from the Clayton Act. Since September, 1932, these another in enforcing and maintaining prices, between the different purchasers of their prod- 
rniture concerns are alleged to have executed an under- terms and discounts; by exchange of informa- ucts by allowing certain favored customers 
); Lou- standing, agreement, combination, or conspiracy tion through the association. The companies lower prices than allowed to others. 
’ yellow among themselves, and with and through the are charged with having organized an asso- The companies are ordered to appear on 
f Lou- trade association, to restrict and suppress com- ciation which has acted as a clearing house for Friday, Jan. 17, to show cause why an order 
—white petition in the sale of butter tubs to jobber statistical information, including daily reports to cease and desist from the practices alleged 
—white and creamery customers—by agreeing to fix as to the quantity of butter tubs sold and the should not be issued. 
achu- 
Om one 
ota National Production, Shi d Ord 
mest ational Froduction, Shipments an rders 
ws Rw Wasuincton, D. C., Dec. 30.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Dec. 21, and for fifty- 
ted by one weeks ended that date, covering mills whose statistics for both 1935 and 1934 are available; also percentage comparison with statistics for 
home- identical mills for the corresponding period of 1934: 
—white TWO WEEKS: Av. No Production Percent Shipments Percent Orders Percent 
‘olina— Softwoods: Mills 193 of 1934 1925 of 1934 1935 of 1934 
. (from EE Rn cccnceubicencsesnntneunenens 110 62,701,000 155 55,572,000 139 60,133,000 160 
t, 1883- pe OORT Te ee 201 206,473,000 153 162,256,000 117 218,175,000 137 
4 th Western Pine........ 107 79,036,000 197 74,435,000 101 94,157,000 118 
> California Redwood.. 14 17,718,000 137 13,768,000 147 14,517,000 203 
Arc or Southern Cypress.... 12 3,671,000 179 5,064,000 153 5,027,000 115 
Vvania— Northern Pine....... 7 120,000 pi 3,002,000 68 3,724,000 90 
ar = Northern Hemlock.........2.csccccccccceves 15 4,617,000 317 1,527,000 144 1,717,000 172 
—white — ———————— eenicieeten stein ane ert at aa 
Dakota Petal GOTEWOOES .ccccccccccccccscceseccece 466 374,336,000 162 315,624,000 117 397,450,000 135 
> oak; Hardwoods: 
mont— Bomemern MarGweeGs® ....cccccvccsccsccesses 687 16,142,000 148 12,884,000 108 14,742,000 90 
ashing- Nowrtinerm TRAPGWOOGS. 2. cccccccccccccesccccces 15 3,829,000 195 2,768,000 162 3,928,000 153 
Btn Tote) HMarGwWoods 2... cccccccecscvcccsccceese 83 19,971,000 155 15,652,000 114 18,670,000 98 
EE Tere eer rT re ee 534 394,307,000 161 331,276,000 117 416,120,000 133 
FIFTY-ONE WEEKS: 
ed ma- og er 146 1,504,234,000 1814 1,597,521,000 189 1,618,722,000 139 
d Lum- eae lesa Ane A eee SORA 201 3,927,876,000 115 4,036,598,000 126 4,158,301,000 126 
ell Co SE En eee eters eeerensenersorerees*: im 2,633,651,000 140 2,477,935,000 133 2,543,111,000 137 
=n Galas Weleeek.. 7. eee ce. 15 356,598,000 106 360,660,000 117 374,004,000 133 
_ Cadil- es WEEE... -..cocctcccocaoeuvess 15 107,435,000 190 137,802,000 123 124,313,000 119 
eapolis sn cos nneiendaueschethae 7 93,068,000 124 92,120,000 85 88,332,000 86 
Miss. : Northern Hemlock.........+.+++++eeeeeeees: 20 101,962,000 174 79,737,000 137 81,439,000 149 
Fe, N. is ccscinnibmakienhis 617 8,724,824,000 125 8,782,373,000 129 8,988,222,000 181 
: H 
Okla. ; ee Wctacete ne a nee 114 514,150,000 119 521,660,000 134 520,376,000 129 
S. D.; Northern Hardwo0ds........ceececeesccesecee 20 94,551,000 117 104,591,000 143 108,981,000 150 
ron Total hardwoods ...ccccccccsoccccccvcccecs 134 608,701,000 118 626,251,000 134 629,357,000 132 
re W. Grand totals ....... eocecoveces gecccccescne 631 9,333,525,000 125 9,408,624,000 129 9,617,579,000 131 
, *Recent reports estimated. fUnits of production , 





There were no bats in the belfry, but there were undreamed-of possibilities 
going to waste in this attic which typifies thousands scattered throughout 


the nation 
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To prove that garrets may become rooms attractive to guests, look at the 
picture above, and then glance back at the room as it was before being 


remodeled 


Dressing Up Attic Stairways Makes Good Business 


Too frequently home owners dress up and 
improve the entire house, until they reach the 
stairway leading to the attic. At this point 
they cast a rather guilty look up the yawning 
incline, close the door quickly, and say to the 
remodelers: “Well, ah, we'll not bother with 
this now. Some other time. Don’t use it much, 
anyway.” And, thus, another otherwise thor- 
ough job of renovating a residence is left unfin- 
ished. It’s like dressing oneself up in new 
finery, and neglecting to comb the hair. 

There is every reason to believe that enter- 
prising lumber dealers could stir up some busi- 
ness by promoting campaigns against treach- 
erous and unsightly garret stairs in their com- 
munities. The feature which can be stressed 
in such a movement is the negligible cost con- 
nected with the project. A small quantity of 
lumber, some paint and wallpaper will usually 
be all that is needed to accomplish decided 
results. The point is illustrated by two of the 


accompanying pictures taken in the thirty-five- 
year-old Chicago house remodeled by the maga- 
zine Child Life. See how barren of beauty and 
thoroughly uninviting in appearance the upper 
hall and flight of steps are in the original state. 
Now glance at the same layout as it appears 
today. A new and safer guard rail around the 
open stairs, a painted hall and steps, and a 
sprightly-patterned wallpaper accomplished the 
miracle of transformation. An odd piece of car- 
peting, a small table, a picture and new window 
curtains are the finishing touches. No one need 
be ashamed to escort guests up this stairway! 
Closely associated with the attic stairs, of 
course, is the attic itself. Here is an even 
greater opportunity for structural change that 
will bring business to a lumber dealer. Insulat- 
ing, for instance, is still a fairly new process, 
and the sale of the various products on the mar- 
ket offers an excellent opening for lumber yards. 
In transforming an attic into usable space, one 
of the first and most practical 
improvements which can be 
made is its insulation against 
heat and cold. If the insulating 
material is a wallboard type, the 
walls and ceiling are sealed at 
the same time, and, if one of the 
many good “filler” varieties is 


Not a particularly pretty sight is it 
—at left, and yet this unimproved 





attic stairs and hall are very pleas- 
ing compared to many that exist 
But look here—at right. Fairy god- 
mothers in the guise of carpenters 
and decorators wielded 
magic tools with the result seen 


have 


All photos copyright by 
Rand McNally & Co. 


used between the rafters, it can 
be encased with plaster-board 
or a similar material. This ac- 
complished, the new room is 
ready to be papered or painted 
at the preference of the owner. 

Just as pictures always write 
a stronger story than words, so 
is the case with the photographs 


included in this article showing the “before and 
after” views of the attic in the Child Life mod- 
ernized home. Formerly a boy’s room and 
storage catch-all, it was hardly a place to be 
proud of. There are thousands of garrets all 
over the country which offer the same oppor- 
tunities for transformation. Now look at the 
lovely bedroom complete with twin beds, vanity, 
reading lamps adjustable to any height, rug 
and small table. Can you believe that this 
gracious guest room is merely the full utiliza- 
tion of space that previously was practically 
wasted? Note how simple structural alterations 
reduced the sharp incline of the side walls as 
they stretched up to the roof, and how the ceil- 
ing was lowered so as to broaden it and improve 
the contours of the whole room. The walls now 
meet the ceiling smoothly with a single dip. 
The woodwork is a gleaming white to add fur- 
ther light and airiness. In brief, an ugly duck- 
ling was groomed into a gorgeous peacock! 


De CURL or ete 


ee ene ee ee 


Ra 


Por 
picture 
ment 
servat 
and 

One 
depicts 
half-cl 
home, 
the fa 
good 
growt 
slashi 
stretc 

Ac 
Use,” 
fertile 
ways, 
are C 
nity 
ability 
by t 
part 
timbe 
and 
prom 
forest 





19386 


at the 
being 


‘SS 


re and 
- mod- 
n and 
to be 
sts all 
oppor- 
at the 
vanity, 
t, rug 
t this 
itiliza- 
tically 
‘ations 
ills as 
e ceil- 


iprove 
Is now 
e dip. 
d fur- 
duck- 
*k! 





cl tag eS 


‘Ape ats tat 


ne ihes be ot Beier ON 


oe CM en 


January 4, 1986 


Rational Land Use Shown by 
Resettlement Projects 


PorTLAND, OreE., Dec. 30.—Two contrasting 
pictures are painted by officials of the Resettle- 
ment Administration, to illustrate forest con- 
servation work in two new projects in Oregon 
and Washington. 

One picture, labeled “Wrong Use of Land,” 
depicts a barren, poverty-striken farm, with 
half-clad, half-educated children, a shack for a 
home, and poor, hilly roads intervening between 
the farm and markets, community activities and 
good schools. Around this farm lies second- 
growth timber land, perpetually endangered by 
slashing fires; or bare, cut-over hills and valleys 
stretched on either side, entirely unproductive. 

A contrasting picture, labeled “Rational Land 
Use,” shows the same family resettled on a 
fertile farm, close to markets and good high- 
ways, a good school and good neighbors. They 
are completely rejuvenated, active in commu- 
nity work, and getting a new thrill out of their 
ability to pay taxes. The old home, purchased 
by the Resettlement Administration, is now 
part of a region set aside for the growing of 
timber. The shack is razed, fences removed, 
and the well filled in. Reseeding operations 
promise to turn the barren fields into rich, green 
forests. 


Projects in Oregon and Washington 


Two demonstration areas, calculated to shift 
the first picture out of the way to make room 
for the second, have been set up in the Pacific 
Northwest. 

The Washington State project involves 
around 283,000 acres of cut-over and burned 
over land in northeastern Washington, lying in 
an area roughly 20 by 60 miles, in Pend Oreille 
and Stevens counties. Rich forests once clothed 
the whole area, but they were cut clean, years 
ago, leaving only barren, gullied hills dotted 
with bare snags. 

About 230 scattered farm families, most of 
them residue from the old lumber days or home- 
steaders who expected the area to build up, 
will sell their holdings to the Resettlement 
agents, and move to other regions, where 
schools, roads and markets are better. In this 
move they will have the aid of the Resettlement 
Administration, and arrangements are pending 
whereby they will be able to borrow enough to 
establish themselves in self-sustaining situations. 

The Oregon project involves 66,000 acres of 
burned over and second growth timber land, 
privately owned and county owned, in the Ore- 
gon Coast Range Mountains. Tracts in Tilla- 
mook, Lane, Yamhill and Lincoln counties are 
included. Isolated farms are adjacent to or 
checkerboarded amongst tracts of Siuslaw Na- 
tional Forest land, State forest land, O & C 
grant land repossessed by the Federal Govern- 
ment, and other land formerly open for home- 
steading but withdrawn from public entry by 
the Taylor Grazing act of 1934. Most of the 
area is too steep for successful agricultural use, 
arable tracts consisting usually of a few acres 
along a creek bottom. However, the region is 
well adapted for timber production, being well 
watered, well drained, and sufficiently fertile. 
Around 150 families will be resettled from this 
area. 


Areas Unable to Bear Fair Share of Taxes 


Tax delinquencies are high in both project 
regions, and roads and schools have been diffi- 
cult to keep up to standard. Tax expenditures 
per family are often ten times the taxable value 
of the land, and unpaid taxes have further in- 
creased the load carried by other parts of the 
various counties. Many of the residents of 
both regions have been on the relief rolls. 

Both areas are popular for recreational use, 
as numerous swift streams tumble down the 
gullies, and fish and game are abundant. 

Development plans, as forwarded to head- 
quarters in Washington for approval, include 
reseeding of bare portions, building well graded 
roads for careful fire protection, conservation of 
wild life, and ultimate production of sustained 
timber yields. It is recommended that all Fed- 
eral land ultimately be given a forest reserve 
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status, and combined under one management. 

The projects are well advanced. Options 
signed several months ago, are being taken up, 
and title work is beginning. Checks will be is- 
sued as soon as titles are cleared, so that the 
exodus from the conservation area should be- 
gin almost immediately. 





Resigns as Association 
Manager 


{Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WASH., Jan. 2.—Major David T. 
Mason has tendered his resignation as manager 
of the Western Pine Association, to become 
effective some time in February. He will en- 

ter the private forest engineering business. 





Enjoy Christmas Party 


Loncview, WaAsH., Dec. 27.—Approximately 
fourteen hundred children of Weyerhaeuser 
Timber employees gathered at the Longview 
Y. M. C. A. Sunday for the company’s third 
annual Christmas party. The party was held in 
two “shifts,” one in the afternoon and the other 
in the evening, to accommodate parents work- 
ing in the daytime or at night, respectively. 
Art Harris presided as master of ceremonies 
during a program that preceded the distribu- 
tion of gifts, which included toys and more 
than fifteen hundred pounds of candy. Chief 
Dan McMenomy, of the Weyerhaeuser fire de- 
partment, headed the committee in charge. 
Speakers included Harry Morgan, assistant 
general manager of the Weyerhaeuser plant, 
and Sid Lewis, another company official. 





Puget Sound Plywood Plants 
Raise Wages 


[Special telegram to American LuMBERMAN] 

Tacoma, WasH., Dec. 30.—A wage increase 
of 5 cents an hour was announced here today 
by two plywood plants employing approximately 
eight hundred men. The bonus, effective Jan. 
1, was announced by the Wheeler-Osgood Sales 
Corporation, and the Oregon-Washington ply- 
wood plant. The minimum pay has been 50 
cents an hour since last August, and the aver- 
age hourly wage is estimated at 62% cents 
without the bonus. Plywood and door trade 
has been brisk throughout the fall and winter, 
plant managers said in announcing the bonus. 
Although other plants did not make similar 
announcements, it is considered probable that 
the bonus will be general throughout the in- 
dustry. 


The Convention Season and a 
Look Into the Future 


(Continued from Page 19) 
digestion from overeating, we offer the 
gentle reminder that fears pass quickly 
and that the pains resulting from mistakes 
make themselves felt after the mistakes 
are made. Can the industry as a whole 
prevent the establishing of new yards 
whose only reason for existence is an ab- 
normal and temporary market based upon 
preceding lean years? Probably not; for 
this is the kind of super-control to which 
the industry objects. What is left, then, 
is education; instruction in the meaning 
of capital investment in terms of volume, 
in the meaning of percentage handling 
costs in terms of mark-up and in fact in 
all the fundamentals of cost accounting in 
terms of actual sales. 

Surely no one can remember a time 
when associations were more important 
or carried a greater responsibility. 
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Dependable. . 


Don't overlook Sallis in connection with 
your plans for meeting the Short Leaf 
needs of your community this year. 


Our two fine modern plants can at all 
times deliver to you promptly, the sort of 
stock your customers want in Yard and 
Shed items—eased edge Dimension, Floor- 
ing. Ceiling, Siding. Finish, Mouldings, 
Casing, Base, etc. 


All of our Shed Stock is expertly kiln 
dried in our four up-to-date steam d 
kilns. Air dried items are Lignasan treate 
to prevent stain. 


Our timber is from the famous Central 
Mississippi region—noted for its excellent 
Short Leaf. 

We'll be glad to hear from you—to 


quote on your needs and to tell you about 
our facilities for serving you well. 


SALLI 
LUMBERCO., 
BRANDON. MI55 














ire us for quotations on 


Southomn Hardwoods 
CHAPMAN & DEWEY 


LUMBER COMPANY: MEMPHIS 


Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 





Special department handling export lumber shipments 








NONE BETTER -- 


WHY SHOP AROUND --- BUY A TRIAL CAR 


OCKWOOD 
OAK FLOORING 
SOFT TEXTURE UNIFORM COLOR 
Ask for Stock and Price List 


GEO. C. GRIFFITH STAVE CO. 
1750 Ry. Exch. Bidg. ST. LOUIS, MO. 
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Here's What's New— 


- - - for Increasing Sales 


Dramatizing Paint Quality 

A specially designed blistering machine has 
been devised by the Marietta Paint & Color 
Co., Marietta, Ohio, to make it possible for 
lumber and material dealers to dramatically 
present in their own show windows and their 
own sales rooms the difference between good 
paint and poor paint, a good paint job and 
poor paint job. It demonstrates particularly 
the effective manner in which the Marietta 
company’s new product, “Peel-kill,” prevents 
any good paint from peeling, even under se- 
vere conditions. This blistering machine is a 
part of the Marietta lumber dealers’ sales plan 
for 1936, full details of which will be sent to 
readers on request to the company. 

x* * * 


Help in Selling Western Pines to 
Farmers 


“Farm Uses for Western Pines” is the title 
of a new booklet which has been published by 
the Western Pine Association as an aid to 
dealers in presenting the value of lumber—par- 
ticularly Ponderosa, Idaho white and sugar pine 
lumber—to farmers. Plentifully illustrated, by 
photographs and sketches, this 16-page booklet 
will be of interest to any lumberman selling the 
farm trade, and sample copies will be mailed 
free on request to the association at its head- 
quarters in the Yeon Building, Portland, Ore. 

As an indication of the scope of the publica- 
tion the following list of headings will be help- 
ful: The Need for Better Building; Picking a 
Plan; the Mid-West Farm Building Plan 
Service; Why Use Wood?; Selecting the 
Kind of Wood; How the Western Pines Are 
Graded; Uses for Western Pines; Painting 
the Western Pines. Among the illustrations, 
besides the various interior and exterior pic- 
tures of farm buildings and sketches of various 
pieces of equipment, are four unretouched 
photographs of typical Ponderosa boards in 
C Select, D Select, No. 1 and No. 2 common 
grades; the purpose of these pictures, it is ex- 
plained, is to give the farmer an understanding 
of what he may expect in each grade, so that 
he may more advantageously plan his buying to 
suit his own requirements. 


* * * 


Booklet Sells Quality in Fence 


A brilliant “hit” was scored a few months 
ago by the Pittsburgh Steel Co., of 737 Union 
Trust Building, Pittsburgh, Pa., in publica- 
tion of its 120-page “Ready Reference Fence 
Guide,” for the company announces that it has 
been “swamped” with requests for copies, and 
that 2,000 agricultural teachers are using it as 
a text-book in their classes. The Pittsburgh 
company now further states, however, that the 
supply still is ample, and that dealers may ob- 
tain copies enough for themselves and all their 
salesmen, simply by sending the request to the 
above address. It is well worth the careful 
reading of any dealer selling fence, for it is a 
well-written description of the various proc- 
esses of manufacturing steel, the manner in 
which wire for fence is drawn, and the quali- 
ties demanded of steel for use in fences—the 
kind of material that is particularly helpful 
in persuading farmers to demand something 
more than a low price in the fence they buy. 
In addition to this the book contains a quantity 
of information on general subjects of special 
interest to farmers, and this section is a valu- 
able publication in itself. 


Folder Describes Insulating Lath 


A brilliantly illustrated folder describing the 
features and installation of its Weatherwood 
insulating lath has been published by the 
United States Gypsum Co., of Chicago, and 
copies are available to dealers on request. Par- 
ticularly the value of its steel reinforcing and 
its tongue-and-groove matching in assuring a 
smooth plaster surface that will not crack, are 
presented in this folder. 

* * * 


No Flies on This Company 


In January, when so far as the North is con- 
cerned only the hardiest of flies are abroad in 
the land, comes the Cincinnati Fly Screen Co. 
to open its campaign of protection against the 
pesky insects. This company manufactures the 
“Zip-in” fly screens, which, though new to the 
trade and different in their application, already 
are making a favorable name for themselves. 
Needing no frames, and only a screwdriver for 
installation, these all-bronze screens may be 
zipped-in to place, as the name implies, and 
just as easily zipped out for cleaning or stor- 
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age. They come in handy packages which are 
also used for orderly storage. Complete infor- 
mation about this product may be obtained by 
writing the Cincinnati Fly Screen Co., Gest 
and Evans Streets, Cincinnati. 


* * * 


Time to Get Busy on Posts 


Much fence will be sold this year to farmers, 
the Keystone Steel & Wire Co. is assured, and 
that means that there will be also a tremendous 
sale of fence posts. The Keystone company, 
which sells both the well known “Red Top” 
and “Aluminum Stripe” steel fence posts, feels 
that it is at the “top of the heap” with these 
two leading brands, and has developed an in- 
teresting sales arrangement which it is “itch- 
ing” to reveal to any AMERICAN LUMBERMAN 
reader who will write to the Keystone Steel & 
Wire Co., Department M, Peoria, II. 


* * * 


Dealers Like Packaging Plan 


It is gratifying to learn that lumber and ma- 
terial dealers have taken most kindly to the 
announcement by the Archer-Daniels-Midland 
Co., in a recent issue of the AMERICAN Lum- 
BERMAN, that this Minneapolis manufacturer 
was Offering its polymerized linseed oil “Pol- 
Mer-Ik” sealed in cans ranging in size from 
pint to five-gallon capacities. It is a strong 
indication that when something better in mer- 
chandising is offered, the lumber dealer is not 
slow to take advantage of it. Others not ac- 
quainted with the firm’s products may obtain 
complete information by writing the Archer- 
Daniels-Midland Co. at Minneapolis. 


Presents Features of Red Cedar Lumber 


“No attempt will be made to prove western 
red cedar the best material for all construc- 
tion, but rather to apply and demonstrate its 
advantageous adaptation where its natural per- 
will give 


formance convincing results and 
enviable service.” 

The italics are ours, 
but the words are 
quoted from an_  en- 
lightening and inspiring 
booklet which has been 
issued by Western Red 
Cedar Lumber, 5566 








J. E. MACKIE, 
Seattle; 


Manages Promotion of 
Red Cedar Lumber 





Stuart Building, Seattle, 
Wash. A unit of the 
Western Red Cedar 
Lumber Information 
Series (series T-D), this 
booklet describes how 
western red cedar grows, 
tells of the workabil- 
ity, strength, pliability, 
weight, grain, texture, odor, color, gluing, nail- 
ability, ability to stay in place, insulating prop- 
erties, durability, paintability, permeability, se- 
cretions, and resistance to chemicals, also the 
manner in which it may be seasoned and the 
extent of shrinkage. Furthermore, it supplies 
definite and specific data on these points, and 
offers a summary of the many uses to which 
this splendid species may be advantageously 
applied. It is beautifully printed and amply, in- 
telligently illustrated, a booklet that will be 
valuable to any lumber retailer or other dis- 
tributor. Copies may be had by AMERICAN 
LUMBERMAN readers on request, if they enclose 
business letterhead or card. 

As the booklet explains, Western Red Cedar 
Lumber is an organization composed of the fol- 
lowing prominent manufacturers : 

Aloha Lumber Co., Aloha, Wash.; Bratlie 








EE 


Bros. Mill Co., Ridgefield, Wash.; William 
Hulbert Mill Co., Everett, Wash.; McMaster 
Lumber & Shingle Co., Marysville, Wash.; E. 
C. Miller Cedar Lumber Co., Aberdeen, Wash.; 
Seattle Cedar Lumber Manufacturing Co., 
Seattle; Snoqualmie Falls Lumber Co., Sno- 
qualmie Falls, Wash.; St. Paul & Tacoma 
Lumber Co.; Tacoma; Weyerhaeuser Timber 
Co., Tacoma; Whatcom Falls Mill Co., Bel- 
lingham, Wash.; Willamette Valley Lumber 
Co., Dallas, Ore. 


The manager of the organization is J. E. 
Mackie, wood technologist and structural engi- 
neer, who formerly was on the staff of the 
National Lumber Manufacturers’ Association 
until Western Red Cedar Lumber was formed 
a year ago. The readability of this booklet, 
and the “solid meat” contained within its pages, 
evidence the thoroughgoing manner in which 
he is making information on western red cedar 
lumber readily and interestingly available to 





° WESTERN RED CEDAR LUMBER 


INFORMATION SERIES 


ve 
caneaemnenen 
.?) 











ie Sak rab At a 





January 


the buy 
quoted 

group 

problem 
It is al 
other h 
provem 
should 


An 
it talks 
tinental 
describ 
intends 
Beside: 
and fi 
galvan. 
ucts, a 
tunitie: 
1936. 
reader 


N 


Inc! 
buyer: 
conte! 
buildi 
sion | 
well 
those 
what 





The 


}, 1986 


ich are 
2 infor- 
ined by 
., Gest 


sts 


irmers, 
ed, and 
iendous 


ERMAN 
steel & 


an 


id ma- 
to the 
fidland 
Lum- 
icturer 
“Pol- 
. from 
strong 
1 mer- 
is not 
ot ac- 
obtain 
rcher- 


er 


illiam 
faster 
h.; E. 
Vash.; 
 Co., 

Sno- 
coma 
imber 

Bel- 
Imber 


3, &. 
engi- 
f the 
iation 
1rmed 
oklet, 
ages, 
which 
cedar 
le to 





. January 4, 1986 


the buying public; and the paragraph already 
quoted reveals the sensible viewpoint of this 
croup of manufacturers in approaching the 
problems and opportunities of sales promotion. 
It is an attitude that will bear emulation by 
other lumbermen, and promises a marked im- 
provement in public approval of wood that 


should be utilized. 
*x* * * 


Fence Sales Program 


Announced 


An interesting booklet—interesting because 
it talks profits—has been prepared by the Con- 
tinental Steel Corporation, Kokomo, Ind., to 
describe the money-making plan by which it 
intends to help dealers push sales during 1936. 
Besides a complete line of high quality lawn 
and farm fence this company manufactures 
galvanized roofing and other sheet metal prod- 
ucts, and believes that there are great oppor- 
tunities to sell its entire line to farmers during 
1936. Copies of the booklet will be sent to 
readers on request to the company. 


--- for Better Production 


No Guesswork on Moisture 
Content 


Increasing importance is being attached by 
buyers to the exact detesmination of moisture 
content of the wood they buy, whether it is 
building lumber, shop lumber, hardwood dimen- 
sion or other items, and therefore retailers as 
well as manufacturers of lumber—particularly 
those who pride themselves in supplying exactly 
what the buyer needs—will find as a valuable 
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part of their equipment a device that accurately 
and unfailingly measures the moisture content 
of wood. 

It is the “Evapercenter,” manufactured by 
the Humidity Control Co., subsidiary of the 
National Dry Kiln Co., Indianapolis, and has 
been made remarkably simple in operation. As 
the illustration shows, it consists of a balance 
the beam of which is scaled in percentages. At 
one end of the beam is a hanger to receive a 
test sample of the shipment in question; it 
will accommodate an 8-ounce piece of wood, 
permitting the testing of an entire cross-section, 
thus assuring that the result will be really con- 
clusive and typical of the entire piece, the 
entire shipment. 

With the test sample in the hanger a special 
envelope is hung, as shown, at point “0” on the 
scale, and then the envelope is filled with coun- 
terbalancing material (such as iron filings) 
until the beam is in balance; it makes no 
difference what either the sample or the coun- 
terbalance weighs. Both sample and envelope 
are marked for identification; the envelope 
with its carefully measured load is placed “on 
file’ and the sample is baked until it is bone 
dry. Then both sample and envelope are placed 
on the balance again and the envelope is moved 
to the right until once more the beam balances, 
when the reading on the scale will show exactly 
what the moisture content of the test sample 
was when it was first placed on the “Evaper- 
center.” There is no calculating to do, no hg- 
ures to juggle—one need only read the marking 
on the scale where the envelope (representing 
the test weight) balances the bone-dry weight 
of the sample. The device accurately measures 
moisture contents up to 200 percent; particu- 
larly important, it is accurate in measuring in 
the 4- and 5-percent range, where mistakes of 
only 1 or 2 percent are fatal to continued busi- 
ness. For fine woodwork must be right. 





The Evapercenter accurately measures moisture content of wood, without necessity of resorting to mis- 
take-breeding calculations 





Western Australia Rehabilitat- 
ing Its State Railways 


PertH, WESTERN AUSTRALIA, Nov. 23.—An 
order for 1,000,000 9x4%4-inch, 7-foot ties has 
been placed by the Railway Department of this 
State with its own sawmill, situated at Dwell- 
ingup, some ninety miles from Perth. Since 
the onset of the severe depression in 1930 and 
the serious curtailment of everybody’s earn- 
ings, the Department found itself shorn of 
freight and passengers to such an extent that all 
new construction was ended, and cost of only 
the most vital maintenance was incurred. The 
result of five years neglect has meant rapid 
deterioration of the track, and it is estimated 
that no less than one million ties must be cut 
within twelve months. The return of trade 
finds the Department running great risks with 
its dilapidated railroads, and to expedite the 
work of restoration and reconstruction this mill 
has had to be double-banked. Two shifts are 
working, and between them cutting 10,000 ties 
a week. To accomplish this, logs to the extent 
of 1300 loads (780,000 super feet) must be 
brought to the mill landings every week. It has 
meant tremendous organization of the bush, and 


here, as with Millars Co., several American 
tractors are supplementing horse hauling, and 
contractors on other areas are contributing to 
the quantity. There has never been such an 
order given to an Australian sawmill. It has 
made the private sawmiller envious. This mill 
is one of a number owned by the Government 
of the State, in competition with the private 
millers, but, as all are paying their way today, 
the taxpayer does not feel disposed to question 
the policy. 





Loadings of Revenue Freight 


A report of the car service division of Asso- 
ciation of American Railroads shows that reve- 
nue freight loadings for the two weeks ended 
Dec. 21, 1935, totaled 1,214,771 cars as follows: 
Forest products, 57,058 (an increase of 1,540 
cars above the amount for the two weeks ended 
Dec. 7) ; coal, 266,638 cars; grain, 58,348 cars; 
livestock, 26,204 cars; ore, 11,695 cars; coke, 
15,961 cars; merchandise, 307,931 cars, and 
miscellaneous, 470,936 cars. The total loadings 
for the two weeks ended Dec. 21 show an in- 
crease of 7,211 cars above the amount for the 
two weeks ended Dec. 7. 
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“ELCO” BRAND VS 
MIXED CARS 
YARD AND SHED STOCKS 
Criginal Old-Growth Shortleaf 


Shippers of No. 1 KD ‘‘Eased Edge” 
DIMENSION, Finish, Siding, Floor- 
ing, Ceiling, Squares and Timbers. 
Ours is a 100% Kiln Dried Quality 
Product of extra merchandising 
value. 

Mail or wire inquiries and orders 
given quick attention. 


PROM PT—DEPENDABLE 
ETHEL 
f SERVICE 
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LUMBERCO. 


ETHEL, 
MISSISSIPPI. J 
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WILLIAMS & VORIS 
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AMERICAN LUMBERMAN 


Of Interest to Exporters 


European Exports Restricted by 
Agreement 


The meeting of the executive committee of 
the European Timber Export Convention was 
held in Berlin on Dec. 9 and 10 under the 
chairmanship of Carl Kempe. The meeting was 
attended by leading personalities of the Euro- 
pean timber trade, viz.: Carl Kempe (Sweden), 
Jacob von Julin (Finland), Boris Kraevski 
(U, S. S. R.), Krystyn Ostrowski (Poland), 
Franz MHasslacher (Austria), Leon Korner 
(Czechoslovakia). It began by establishing the 
fact that the countries partaking had ratified 
an agreement which had been drawn up Nov. 
15 at Copenhagen, Denmark, which thus came 
into force on Dec. 1. By this binding agree- 
ment, the European trade in sawn timber is 
regulated. 

The agreement opens up a new epoch in the 
history of timber trade, as for the first time 
the quantities which may be offered by the 
countries concluding this agreement are fixed. 
This is the result of years of systematic 
work, which at last has brought full success. 
Only Norway, the Baltic countries, United 
States and Canada are not party to the agree- 
ment. The export of these countries, how- 
ever, was estimated and considered by the con- 
vention, 

The total quantity to be exported in 1936, as 
agreed upon by the countries party to the con- 
vention, amounts to 3,850,000 standards of 
sawn softwood, and is divided up between the 
different countries as follows: 


DP teen tebdeeiads os whe saenwe 820,000 
OE 2c iek he auld me bese we aees . 1,005,000 
OS yO SRS er ne a ee 950,000 
ee ns & wa ne whe ke RRO Rae 313,000 
COCMORIOVEREE. 0c bccccwrcscene’s 96,000 
po Te TTT Tee eee eT TE Tee 275,000 
ND, ih rakind Gin Wlevecik aimee eae eee 168,000 
SR i een aeed oe hen ew Kawa 223,000 


TNot yet ratified. 


The figures quoted represent a considerable 
reduction as compared with 1934, the exporting 
countries imposing restrictions upon themselves. 

All contracting parties are convinced that 
this measure will re-establish the balance be- 
tween supply and demand. 

The executive committee was in a position 
to establish that during the last weeks a 
strengthening of prices has already set in under 
the influence of the agreement, and it believes 
that strength will be maintained. 

In order to safeguard the working of the 
agreement, the executive committee will meet 
regularly. Furthermore, the convention will be 
subjected to a current control. In order to 
achieve this purpose, adequate functionaries 
were appointed: J. L. Ekman, manager of the 
Svenska TravaruexportfOreningen, was ap- 
pointed syndic; Dr. E. Glesinger, secretary 
general of the Comité International du Bois, 
secretary to the convention. 





Chile to Rationalize, Re-equip 
Its Lumber Industry 


SEATTLE, WasH., Dec. 28.—An_ extensive 
survey of the lumber industry in the Pacific 
Northwest in all its phases, is being made 
by Senor Guillermo Andrade, lumberman of 
the great republic of Chile on the west coast 
of South America, for the purpose of introduc- 
ing new machinery and materials into his own 
country. He is in the United States on a lum- 
ber mission for the Chilean Government, which 
plans to assist the development of the lumber 
business in that country. The administration 
in Chile plans to make a large Federal outlay 
to purchase equipment and machinery of the 
most up to date character and efficiency re- 
quired for the erection and operation of twenty 
mills at strategic sites in that country. Each 
of the modern Chilean lumber plants, fully 
equipped, will have a capacity of about 20,000 
feet a day. 

The Chilean Government also proposes to 


acquire three vessels of from 2,000 to 3,000 
tons each, to facilitate transportation, in carry- 
ing forward its lumber program. During his 
stay in Seattle, Senor Andrade has made his 
headquarters with Senor Carlos F. Grant, 
Chilean consul here. 





Welcome Restriction of Baltic 
Exports 


Vancouver, B. C., Dec. 30.—Lumber ex- 
porters and millmen in British Columbia regard 
the news from Copenhagen, that the Baltic 
countries are to regulate shipments of lumber 
to Britain and stiffen prices, as the best they 
have had regarding the United Kingdom mar- 
ket in more than a year. British Columbia 
business with Britain has been very good for 
several months past, and the volume of imme- 
diate and prospective orders is very satisfac- 
tory. Prices, however, have not been satis- 
factory, largely due to the Baltic and Russian 
competition. 


Third-Quarter Exports 


WasHIncTon, D. C., Dec. 30.—For the third 
quarter of 1935, according to statistical experts, 
exports of planks, boards and scantlings were 
1 percent below the 1934 quantity, and 18.8 
percent below the five-year average. Exports 
of sawed timber were 12.5 percent larger than 
in 1934, but 14.7 percent under the five-year 
average. Logs and hewn timber exports ex- 
ceeded the 1934 quantity by 37.6 percent, and 
the five-year average by 26.2 percent. Exports 
of wood pulp continued high, increasing 17.1 
percent over 1934, and 128.4 percent over the 
five-year average. 


Spain, Italy and Brazil Hard to 
Collect From 


New Or eans, La., Dec. 30.—Manufacturers 
who are working on export orders destined to 
Spain may have an unpleasant awakening when 
they realize the difficulties facing them in se- 
curing payment for goods and services, ac- 
cording to confidential sources among lumber 
exporters here. Spain, it was revealed, pre- 
sents a market high-walled by dollar-exchange 
difficulty. 

When difficulty first developed in securing 
dollars with which to pay for shipments re- 
ceived in Spain from the United States, a 
waiting list developed, which increased rather 
than decreased. *When the flow of goods into 
Spain showed signs of being checked because 
of the barrier created by the congested chan- 
nels of dollar exchange, use of letters of credit 
was resorted to, a device which served to fur- 
ther delay the liquidation of those Spanish ac- 
counts waiting for American dollars. 

Trade with Spain during recent months has 
been on the basis of letters of credit, and Amer- 
ican lumber export circles here foresee early 
exhaustion of this resource and the creation of 
a situation whereby those now working on 
orders destined to Spain will have their ship- 
ments prepared for forwarding, but no means 
of closing the deal through payment. 

While difficulties in exchange are encount- 
ered in many countries, Italy, Spain and Brazil 
offer the greater disadvantages to the Amer- 
ican export trade, it is stated. In Italy the 
situation is in such a volatile form, due to pos- 
sible issuance of decrees effective without no- 
tice in time for the exporter here to protect 
himself, that the trade is limited. In illustra- 
tion of this condition, export traders here refer 
to the proclamation of an excessively high 
tariff on lumber which became effective on 
such short notice that shipments at sea en route 
to Italy faced the far higher duties on arrival. 
It is even stated that lumber on a vessel in an 
Italian harbor, delayed in unloading one day 
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because of a holiday, was assessed the new and 
higher duty. 

The dollar exchange situation in Brazil is 
criticized in lumber export circles here, it be- 
ing asserted that the State Department could 
secure the payment of sums due and waiting 
to be forwarded to American firms. The Bra- 
zilian Government and exporters there secure 
dollar exchange from the coffee trade, it is 
said, due to the importance of the United States 
as a coffee consuming market. Why, asks the 
trade, should American exporters wait for ex- 
change indefinitely, after waiting two to three 
years, while this means of effecting collection is 
at hand? 





Canadian Furniture Makers 
Seek Higher Tariff 


BuFFALo, N. Y., Dec. 30.—A _ request of 
Canadian furniture manufacturers for an up- 
ward revision of the tariff on imported furni- 
ture has been referred to the Tariff Board for 
investigation and report. A delegation of the 
manufacturers of furniture recently called on 
Finance Minister Dunning, at Ottawa, and 
presented a memorandum setting forth the con- 
dition of the industry and the reasons for 
asking for higher protection. The minister 
decided that inquiry by the Tariff Board is 
merited, and a date will soon be announced 
for the hearing. The manufacturers claim that 
the new tariff schedules will bring about severe 
competition from furniture plants in the south- 
ern States. 


Western Canadian Concern 
Opens Sales Office in East 


MonTrEAL, Dec. 28.—Significant of the gen- 
eral expansion of the lumber industry ex- 
pected as a result of the trade agreement 
between Canada and the United States, 
H. R. MacMillan Lumber Export Co., prob- 
ably the biggest single factor in the industry, 
has opened offices in New York City. Even 
under the $4 a thousand feet tariff, British Co- 
lumbia mills had in recent months been able 
to sell fairly extensively in the Atlantic sea- 
board States, and, with the duty cut in half 
by the agreement, this business should increase 
rapidly. 


PWA Financed Spa Will Use 
Wood Pipe 


Kansas City, Mo., Dec. 27.—Contracts let 
last week for the first engineering aspects of 
a program which will convert the resources of 
Excelsior Springs, Mo., into a mineral water 
resort comparable with any in the world, in- 
cluded provisions for 22,390 feet of pipe lines 
to carry waters from the springs to the hall 
of waters, where all varieties will be available. 
Of this amount, 13,500 feet of wood pipe, banded 
with non-corrosive nickel wire, will be used as 
the most permanent type, within a certain 
price range, in which the mineral waters can 
be transported. The entire project will cost 
approximately $750,000, all but $110,000 being 
financed through the Public Works Adminis- 
tration. 


First Quarter 1936 Loadings to 
Be 6 Percent Above 1935 


WasuincTon, D. C., Dec. 30.—According to 
estimates just compiled by the thirteen Ship- 
pers’ Regional Advisory Boards, freight car 
loadings in the first quarter of 1936 are ex- 
pected to be about 6 percent above actual 
loadings in the same quarter in 1935. It is 
estimated that loadings of lumber and forest 
products will be 16.3 percent larger than for 
the first quarter in 1935. In the first quarter 
of 1935, actual loadings of lumber and forest 
products totaled 304,565 cars, and the estimate 
for the first quarter of 1936 is 354,339 cars. 
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AMERICAN LUMBERMAN 


Consider Rate Changes 


Postpones Gulf-Intercoastal 
Rate on Big Quantities 


[Special telegram to AMERICAN LuMBERMAN] 

WASHINGTON, D. C., Dec. 30.—The effective 
date of the new low rate eastbound tariff on 
lumber on ships of the Bulk Carriers Corp. of 
New York City, for Gulf-intercoastal trade, 
has been postponed until Feb. 2, due to pro- 
tests filed with the United States Shipping 
Board against the low rates provided. It is 
stated at the Shipping Board that the rates 
of this company on lumber are about the same 
as those of other carriers, except on large 
volume. On large quantities, the rates are 
much lower than those of other carriers, and 
these low rates have been protested by com- 
peting carriers. It is stated that the corpora- 
tion, in the meantime, will get in touch with 
other carriers in an effort to reach an agree- 
ment, and failing this the Shipping Board will 
have to make a decision before Feb. 2, on which 
date the rates would become effective if no 
further action were taken. 





Reconsiders Proposed Boost in 
Log Export Rate 


New Orveans, La., Dec. 30.—While the 
Gulf-French Atlantic-Hamburg Range Steam- 
ship Conference had forecast an increase in 
the rate on hardwood logs from the present 
level of 27% cents a 100 pounds, to 37% cents, 
it is understood that the proposal will be re- 
considered. Log exporters to France had pro- 
tested the proposed rate, which would compare 
to a 25 cent rate from North Atlantic ports 
scheduled to run through April. Steamship 
sources indicate that the proposal to increase 
the rate came about from discussion of hard- 
wood lumber rates, there having been some talk 
of an increase, which, however, did not mate- 
rialize. Lumber exporters, it is understood, 
pointed to the lower rate on logs, with a 
resultant move toward bringing the log rate 
up to the lumber rate level. Log exporters, 
however, hastened to make it clear that hard- 
wood logs are not manufactured into lumber 
in France, but go to veneer mills and inte 
items the hardwood mills here are not inter- 
ested in supplying. The Conference is sched- 
uled to take the log rate matter up in a 
meeting Jan. 8. 


Appalachians Get 1|2'/2 But 
Demand 20 Percent Cut 


CINCINNATI, Ou10, Dec. 30.—Although lum- 
bermen of Cincinnati and the Appalachian ter- 
ritory have been notified of a reduction of 

1242 percent in lumber rates to and from Cin- 
cinnati, effective Dec. 21, it is announced that 
they have authorized the Cincinnati Lumber 
Traffic Bureau to continue to fight for a full 
cut of 20 percent. Carl J. Edelmann, secre- 
tary-manager of the Lumber Traffic Bureau 
here, yesterday notified all its members, and 
also members of Appalachian Hardwood Manu- 
facturers (Inc.), of the cut. He said that 
nothing less than a 20 percent cut would equal- 
ize these rates with those given competitive 
Pacific Coast producers. These carriers, he 
said, had cut their rates to New York and 
the Atlantic Coast as much as 18 cents, making 
a blanket transcontinental rate of 72 cents. The 
12% percent cut, authorized by the railroads 
serving the territory east of the Mississippi 
River and north of the Ohio and Potomac 
rivers, would amount to about 4 cents. The 
cut in rates from the Southwest had been 8 
cents, and that from the Mississippi Valley 
mills, 7 cents. These rate adjustments re- 
sulted in inequalities in such primary markets 
as Detroit, Grand Rapids, Chicago and At- 
lantic seaboard points, which were altogether 








unbearable in their discriminative effects, the 
hardwood lumber producers and dealers con- 
tend. Manager Edelmann, who is also secre- 
tary of the Cincinnati Lumbermen’s Club, will 
continue the fight for the full 20 percent re- 
duction in Appalachian rates, as demanded 
last September. 
—_—_— 


Virginia Resists Rate Increase 


RicHMonD, Va. Dec. 30.—H. E. Ketner, 
commerce counsel for the State Corp. Commis- 
sion, has filed with the Interstate Commerce 
Commission a reply to the bill of exceptions 
recently submitted by the Weyerhaeuser Tim- 
ber Co. in the lumber rate case involving Vir- 


49 


ginia railroads, The carriers have asked that 
rates on lumber from Hampton Roads to points 
in Official Territory be increased. The exam- 
iner for the Interstate Commerce Commission 
recommended in his report that the rates be 
not disturbed, and the Weyerhaeuser Co. filed 
a bill of exceptions. The proposed changes 
involve between $300,000 and $500,000 a year 
in increased freight charges to Virginia ship- 
pers. The case will be argued before the Inter- 
state Commerce Commission on Jan. 10. Mr. 
Ketner will represent Virginia shippers. 


PWA Buys Wolmanized Posts 


CrossEtT, ARK., Dec. 30.—The Crossett 
Lumber Co. has been awarded a contract to 
furnish approximately 38,000 Wolmanized posts 
to be used in construction of 70 miles of fence 
in the three PWA projects in the vicinity of 
McGehee and Tillar. 








ATKINS 

Jnr OoAWS 
Lumber Worth Cutting 
Is Worth Cutting Right! 


. ATKINS SILVER STEEL 
Saws, Knives, Tools and Files 
are second to none in cutting 
efficiency. Check your needs 
here: 


Cross-cut Saws and Handles 
Wide Band Saws 

Narrow Band Saws 

Solid Tooth Circular Saws 
Inserted Tooth Circular Saws 
Inserted Teeth and Holders 


Dado Heads, Groovers and 
Cutters 


Barrel and Stave Saws 


Shingle and Heading 
Saws 


Concave Saws 
Gang Saws 

Drag Saws 
Machine Knives 
Swages and Shapers 
Saw Tools 

Saw Gummers 
Saw Guards 

Saw Mandrels 
Grinding Wheels 
Files 

Load Binders 
Car Movers 


Belt Wax 


Send us your orders now. 





E. C. ATKINS AND COMPANY 


460 South Illinois St. 


BRANCHES: 


Atlanta, Ga. Chicago, Ill. 


New Orleans, La. New York, N. Y¥. 
Tenn. 


Seattle, Wash. Memphis, 








INDIANAPOLIS, IND. 
Portland, Ore. 


~~ | yeneinen, 
Klamath Falls, 
Ore. Posia i France. 
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AMERICAN LUMBERMAN 


January 4, 1986 


QUERY AND COMMENT 


Can | Use Wood as Motor Fuel? 


We run a small sawmill, and would like 
to use some of the slabs, which are now 
wasted, to produce gas to run the mill, There 
seems to be a lot of use made of wood waste 
abroad for this purpose, but methods and 
equipment used are not advertised. I should 
greatly appreciate any information you can 
give me on producing gas from wood; also 
list of books dealing with the subject.— 
INQuirRY No. 3237. 


{This Minnesota small-mill operator is cor- 
rect in saying that abroad a good deal of use 
is being made of wood fuel for motors; and 
the practicability of the process is shown by 
the announcement that Italy, as an emergency 
war measure, is moving to employ that fuel 
exclusively. The process was reported to be 
successful by the Standard Lumber Co., of Oak- 
dale, Calif., which had experimented with it in 
1929 in co-operation with the U. S. Naval Sta- 
tion at San Francisco, Calif. This company was 
later taken over by the Pickering Lumber Co., 
of Kansas City. So far as is known, no effort 
has been made to introduce wood fuel on a 
commercial scale in the United States. Pic- 
tures of German wood-burning buses and trucks 
indicate that ordinary cars may be converted 
into wood-burners, by attachment of an oven 
for destructive distillation of the wood, the 
vapors being fed into the cylinders. The AMERI- 
CAN LUMBERMAN has, in fact, a list of no less 
than six German manufacturers of wood-burn- 
ing motor cars. A car of this sort would not, 
of course, have a general appeal; since many 
users might find wood waste about as expensive 
as gasoline.- But to those having abundant 
wood waste, the matter should be of interest. 
The industry might find it worth while to 
co-operate in importing samples of the devices 
used, testing them and reporting results. Doubt- 
less some of the leading motor car manufac- 
turers would be interested and helpful, as any 
reduction of fuel costs tends to favor the use 
of their product.—Ebrror. ] 


WhoWroteFinest Tribute to Forests? 


I have been searching books, reports and 
magazines for the literary work of some 
lumberman philosopher who may have writ- 
ten some beautiful tribute to the use of 
wood—some story or epic in romantic form 
that would bring to the reader an apprecia- 
tion of what Nature has done for man in 
providing him with trees and wood to con- 
tribute to his contentment, happiness and 
prosperity. (The phases of the manufacture 
of lumber from the logging operations to the 
mills, its transportation to the dealer and 
its final assembly into a dwelling, would not 
be subjects of the literary work I am look- 
ing for.) I wish an evolutionary treatise 
that would glorify the trees and their prod- 
ucts, exalting the growth and use of these 
natural resources of wood to the exclusion 
of the other materials that provide com- 
modities of commerce, and all of which have 
been written about by poets in their particu- 
lar fields. Possibly this article I am looking 
for might be called “The Epic of the Trees” 
or “The Story of Wood.”—Inquiry No. 3231. 
[There is of course an abundance of fine 
literary material dealing with the forests and 
their benefits to mankind, and with the use of 
wood for adding to its happiness; personal 
taste would largely govern preference for an 
individual treatment. Among titles of prose 
works that occur to the editor are: “Forests 
and Mankind,” by Charles Lathrop Pack and 
Tom Gill, $3; “A Year in the Wonderland of 
Trees,” Hallam Hawksworth, $1; “Romance of 
Our Trees,” by E. H. Wilson; “Human Side 
of Trees,” $2.50, by Royal Dixon; “The Story 
of the Forest,” by John Gordon Dorrance, 68 
cents; “Conservation Reader,” $1.20, by Harold 
W. Fairbanks; “Our Forests,” $1, by Ben J. 
Rohn; “Getting Acquainted With the Trees,” 
75 cents, by J. H. MacFarlane. 

Under the title “Romance of Lumber,” an ex- 


ceptionally fine series of full-page newspaper 
advertisements was published in 1924 by the 
Retail Lumber Dealers’ Association, of San 
Antonio, Tex. 

Another attempt to exalt the use of tree 
products was made by an editor of the Ameri- 
CAN LUMBERMAN in “Touch Wood,” which tells 
children of numerous contributions by the for- 
ests to their pleasures and comforts. 

Much of the verse of The Lumberman Poet, 
Douglas Malloch, has been written in apprecia- 
tion of the forests and their products; and the 
inquirer has been sent a list of his books of 


ms. 

The beauties of the forests and the enjoy- 
ment of them have been the subjects of numer- 
ous articles in such magazines as “Nature” and 
“American Forests,” and back files of these, 
which doubtless could be consulted at most 
libraries, would provide a rich store of material 
from which to select. 

Readers are invited to express their preference 
among romantic treatments of forests and their 
contribution to human happiness. Of all the 
works of this kind you have read, which one 
had the strongest influence in broadening and 
deepening your appreciation of the forests ?— 


Multiple-Family House Plans Wanted 


We would like to have plans for double 
houses, and four-family apartment houses.— 
INquiIRY No. 3238. 


{A number of plan books in the files of the 
AMERICAN LUMBERMAN, especially those pub- 
lished in the East, contain a few plans for two- 
family homes; but we know of none containing 
plans for four-family homes and apartments. A 
fine booklet on two-family homes, “Better-Built 
Homes for Two-Family Occupancy,” was issued 
by the Curtis Companies, Clinton, Iowa. And 
the American Face Brick Manufacturers’ Asso- 
ciation, Chicago, has published a book of plans, 
also for two-family homes, under the title “Two- 
Apartment and Double House Plans in Face 
Brick.” There is available a rather expensive 
book, $16, “American Apartment Houses of 
Today,” which would doubtless be worth its 
price to anyone figuring on a large job; it has 
300 pages and 344 figures, size 912x124, and it 
may be obtained from the AMERICAN LUMBER- 
MAN, 


Any reader having plans for duplex and 


apartment houses, especially wood construction, 
is invited to send in full information in regard 


Ep1ror. } 


to them.—Ebitor.] 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 





An Improved Method Of 
Seasoning Lumber—For the 
last half dozen years, there 


‘seems to have been less ad- 


vancement in the art of drying 
or seasoning lumber by artifi- 
cial means than in any other 
pertaining to the lumber indus- 
try. In the manufacture and 
finer manipulation of lumber, 
great progress has been made 
in machinery and approved ap- 
pliances, but the dry kiln as 
adapted to drying pine lumber 
in bulk remains substantially 
the same as constructed nearly 
a decade ago. During the past 
few years the idea has gained 
ground that the heated air used 
in a drying room should be 
circulated by some other means 
than the natural action of draft 
chimneys, which, in warm lati- 
tudes, and especially during 
the heated seasons, are unable 
to provide sufficient circulation. 
This has brought the fan or 
pressure blower into requisi- 
tion, and two or three systems 
have recently been introduced 
wherein the hot blast appar- 
atus is the prominent feature. 
The air, however, is heated by 
passing over steam pipes in each 
case, which of course puts a 
limit upon the degree of tem- 
perature attainable. The latest 
theory is that not only is the 
blast apparatus necessary, but 
likewise a regulating device 
whereby the temperature of the 
blast itself may be varied from 
the degree of the outside at- 
mosphere to the point where 
water boils and steam is made. 
Heated air absorbs moisture 
in proportion to its tempera- 
ture, and its ability to carry 





off moisture rapidly and thor- 
oughly depends upon the 
volume in circulation. 

e* e @ 


A New Steam Feed.—A new 
candidate for the attention of 
sawmill owners and operators 
is Clark’s independent steam 
feed. This seems to be a com- 
bination of the steam piston 
feed and the more common rope 
steam feed. 

* ®# @® 


Hardwood Logging Moves 
West and Southwest — The 
progress of hardwood lumber 
manufacture has been steadily 
westward. New York and 
Pennsylvania were once _ the 
principal hardwood producing 
States. Then Ohio was in- 
vaded and largely stripped of 
its available timber. The In- 
diana forests have been ex- 
ploited and nearly exhausted, 
and, coming square up against 
the great savannas of the Miss- 
issippi Valley which extend 
practically unbroken to the 
Rocky Mountains, the west- 
ward movement was checked. 
The stream was divided, one 
part turning to the north into 
Michigan and Wisconsin, while 
the other and larger part has 
trended toward the Southwest, 
extending into Kentucky, Ten- 
nessee, Mississippi, southern 
Missouri, Arkansas and Indian 
Territory. These two divisions 
of the hardwood industry are 
for a long time to come to be 
competitors in the markets of 
the North, though the south- 
ern belt has some most val- 
uable woods which the northern 
has not. Chicago is right at 
the focus of the trade and 


must for an indefinite period 
maintain its position as the 
cheapest general lumber mar- 
ket of the country. 


Seasoning Gum Lumber— 
Some of the very men who 
manufacture gum lumber, judg- 
ing from the letters they write, 
have not yet learned why their 
lumber can not be marketed 
with entire success. They say it 
is beautiful, which is a fact. 
They call it cheap, and it is 
cheap. These two strong points 
in its favor, however, do not 
appear to be sufficient to push 
it into anything like general 
use. People, to a great extent, 
have lost confidence in the lum- 
ber. They believe it will warp 
badly, and have no faith that if 
used for inside finishing it will 
stay in place. This fear is in 
part real and part imaginary. 
The lumber will not stay in 
place if not properly prepared 
and put in place; otherwise, it 
will stay. It has been used on 
the inside of fine residences, 
and has kept in perfect shape. 
The opinion that gum can not 
be seasoned so as to be as well 
adapted for finishing as any 
other wood is a delusion, but 
that it can be so seasoned in 
every dry kiln, we doubt. We 
also seriously doubt that open- 
air seasoning will answer the 
purpose. If the people who de- 
sire to use gum will study its 
characteristics, and then set 
about to treat it intelligently, 
there would be no further 
trouble. The beauty of the 
wood, it seems to us, would 
amply repay any user of it for 
exercising due precaution in 
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THE BUSINESS RECORD 








Business Changes 


ARKANSAS. Hope—Hope Building Material Co., 
owned by Barton-Mansfield Co. of Jonesboro, pur- 
chased by Ozan Graysonia Lumber Co. and the 
stock of the Hope company will be absorbed by 
the Hempstead County Lumber Co., an affiliate of 
the Ozan Graysonia Lumber Co. 

Prescott—Prescott Lumber Co. owned by Barton- 
Mansfield Co. of Jonesboro, purchased by Ozan 
Graysonia Lumber Co.; the Prescott Lumber Co. 
will be absorbed there. 

CALIFORNIA. Montrose—Johnson-Anawalt Lum- 
ber Co. changed name to Anawalt Lumber & 
Materials Co. 

Sebastopol—Colombo Lumber Co. has been added 
to The Diamond Match Co. 

Tujunga—Johnson-Anawalt Lumber Co. changed 
name to Anawalt Lumber & Materials Co. 

FLORIDA. Avon Park—Highland Crate Co. has 
acquired the Ridge Crate Co. and will convert it 
into a wire-bound box plant. 

IOWA. Clearfield—John Anderson Lumber Yard, 
owned by Mrs. Belle Anderson, sold to I. J. Dal- 
bey, who owns a string of Iowa and Missouri lum- 
ber yards, with headquarters at Mount Ayr, Iowa. 

KENTUCKY. La Grange—Duncan & Co. (Inc.) 
succeeded by T. W. Duncan. 

Marion—G. S. James & Son succeeded by George 
A. James. 

LOUISIANA. Elizabeth—A. J. Osterland Co. 
changed name to Osterland & Knight Timber Co. 
and moved to Oakdale, La. 

Southport—Great Southern Wirebound Box Co. 
changed name to Great Southern Box Co.; mail 
address P. O. Box 324, New Orleans, La. 

MINNESOTA. Dalton—Langen Lumber Co. now 
Daiton Lumber Co., L. H. Langen, proprietor. 


MISSOURI. Kidder—Cousins Lumber Co. land 
and buildings purchased at auction by John M. 
Smith & Son, hardware dealers. It is reported 
Smith & Son will stock the yard and add the lum- 
ber business to their hardware line. 

St. Louis—Saeger Lumber Co. changed name to 
Consumers Lumber Co., 508 S. Boyle Ave. 

NEW YORK. Brooklyn—Handy Lumber Yard, 
1257 Nostrand Ave., changed name to Handy Lum- 
ber Service; D. W. Snyder, proprietor. 

NORTH CAROLINA. Potecasi—Lassiter Bros. 
succeeded by E. B. Lassiter. 

Winston-Salem—A. L. Hoover & Co. succeeded 
by Glenn V. Hoover Co. 

OHIO. College Corner—Connersville Lumber Co. 
changed named to College Corner Lumber Co.; 
purchasing department at Connersville Lumber Co., 
Connersville, Ind. 

TENNESSEE, Memphis—Woodruff-Bennett Lum- 
ber Co. succeeded by Woodruff Lumber Co., P. O. 
Box 1082. 

WASHINGTON. Blaine—Morrison Mill Co. leased 
mill to Peace Portal Co-operative Mill (Inc.). 

WISCONSIN. Milwaukee—Builders’ Millwork Co. 
property at 2644 N. Thirtieth St., purchased by 
Carl Miller Lumber Co., who will use the millwork 
site in connection with its several yards here. 


Incorporations 


CONNECTICUT. New Canaan—Harold B. Jacobs 
(Inc.); $10,000. Ernest Green, Jr., an incorporator. 

DELAWARE. Wilmington —Standard Lumber 
Sales Co.; $10,000. Incorporators: M. M. Lucey, 
a Martin and L. 8. Dorsey, all of Wilmington, 

el. 

FLORIDA. Jacksonville—Highland Timberland 
Co. Incorporators: F. M. Burns and W. W. Wimer. 

Miami—Balfour Building & Realty Co. chartered 
by Hugo Shoenbery. 

Miami Beach—cC. J. Bryson (Inc.); building ma- 


terials. C. J. Bryson, 225 8S. W. 62nd Ave., an in- 
corporator. 
Miami Beach—East Coast Millwork & Fixture 


Co. Incorporators: 
and G. L. May. 

IDAHO, Kellogg—Edson-Drummond (Inc.); $25,- 
000; sawmill and logging. Incorporators: Harold 
Drummond and J. R. Edson. 

INDIANA.  Indianapolis—Fuller-Halpin Lumber 
Eo 2117 N. Gale St. Albert EB. Fuller an incorpo- 
rator. 

KENTUCKY. Covington—Kentucky Stave & 
Lumber Co.; $25,000. Incorporators: L. Jay Camp- 
bell, 3470 Whitfield Ave., Cincinnati, and Mayme 
Morrison and Carl Markley, both of 406 Garrard 
St., Covington. Principal offices will be at 145 W. 
21st St., Covington. 

Louisville—Edwards Lumber Co.; $3,000. 
porators: 


E. B. Tait, 209 N. E, 79th St., 


Incor- 
J. W. Edwards, Roy Edwards and G. J. 


Johnson. 
MICHIGAN. Grand Rapids—Fuller Millwork 
Co., 2113 Stafford St., 8. W.; $50,000. 
MINNESOTA. Minneapolis— Bellkote Corpora- 
tion; to operate lumber treating plant. Karl M. 


Leute interested. 

MISSOURI. Flat River—Oak Leaf Timber & In- 
vestment Co. Incorporators: V. C. Shaw, of Bis- 
marck; and Kenneth K. Kirkland, Flat River. 

NEBRASKA. Beemer—Beemer Lumber Co.; $20,- 
000. Incorporators: William T, Fried and Harry 
E,. Stevens. 

NEW JERSEY. Camden—T. 8S. Goslin Lumber 
Co.; $25,000. Care of Edward West, 5648 Federal 
8t 


NEW YORK. Buffalo—Evans Lumber Co., 2007 


Liberty Bank Building; wholesalers. Joseph C. L. 
Evans is president and general manager. 

New York City—Peskin-Gilbert Store Equipment 
Corp.; woodworking. Incorporators: Isador Pes- 
kin, 1088 E. 180th St., Bronx; Joseph Gilbert, 780 
Pelham Parkway, Bronx; and Benjamin Micalow- 
sky, 1548 Bryant Ave., New York City. 

New York City—Universal Wood Products Corp.; 
$20,000; logs, lumber, shingles. Filed by Kasloff 
& Ampel, 150 Broadway, New York City. 

Tompkinsville—Barney Schulman Lumber Co.; 
$5,000. Will operate business in Richmond, Staten 
Island. Care of Barnet W. Schulman, 144 Cebra 
Ave., Tompkinsville, N. Y¥ 


OHIO. Medina—Bennett Lumber Co. Incorpora- 
tors: Carter I. Bennett, Elsie Bennett Wilson, 
Scott Bennett, and Carl H. Wilson. 


OKLAHOMA, Tulsa—Standard Lumber & Manu- 
facturing Co.; $10,000. Incorporators: F. E. Ninde, 
M. B. Ninde, of Tulsa, and J. J. Railey, Antlers, 
Okla. 

OREGON. Grand Ronde—Grand Ronde Hard- 
wood Mills (Inc.); $10,000. Incorporsetors: H. E. 
McCraney, Burt W. Richards, and L. O. Connell. 

Leona—Smith River Lumber & Logging Co.; $10,- 
000. Incorporators: Roy A. and O. Beebe, 

TENNESSEE. Chattanooga—Indian Creek Mine 
& Lumber Co.; $50,000. Incorporators: E. R. Sloan, 
J. D. Morrison and B. C. Young. 

WASHINGTON. Aberdeen—D. & M. Logging 
Co.; Curtis & Front Sts.; $5,000. Wholesale and 
retail. Edward J. Duffy an incorporator. 

Seattle—Sawdust Sales & Service Co.; $1,000. 
Incorporators: Kenneth C. McIntosh, Rufus C. 
Smith and J. P. Adams. 


New Ventures 


Mountain Home—Midwest Stave & 
Heading Co. H. L. Chappelle, O. A. Buttry and 
A. Buttry, interested. 

CALIFORNIA, Lennox—Strawn Lumber 
10411 Hawthorne Boulevard; 
of E. M. Strawn. 


INDIANA. Lafayette—Charles T. Dye and son, 
Charles T. Dye, Jr., have embarked in lumber busi- 
ness here, occupying establishment formerly oper- 
ated by the Lafayette Lumber Co., at 410 N. Third 
St. C. T. Dye, Jr., will act as manager of the 
company, which will deal in millwork and build- 
ing lumber. 

MARYLAND. Thurmont—Miller & Fry; sawmill 
and retail lumber. 


NEW YORK. Brooklyn—Rugby Sash & Door 
Co., 9724 Ditmas Ave.; Albert Devore, proprietor. 

New York City—William Goldman has leased 
premises at 164 Eldridge St. for a lumber business. 

OHIO, North Lewisburg—Murphy Lumber Co. 
of Urbana will open at office and sales room here. 

OKLAHOMA. Sand Spring—W. B. Carpenter is 
opening a lumber yard here. 

OREGON. Sandy—Loop Lumber Co. launched by 
Thomas Scales, Chester Coop and R. F. Esson. 

TENNESSEE. Memphis—Talley Bros., 1110 Un- 
ion Planters National Bank Building; commission 
lumber salesmen, specializing in southern pine, ce- 
dar shingles and western lumber. Thurman Talley 
and C. 8S. (Charlie) Talley interested. 


WISCONSIN. Milwaukee—Arthur Johnsen has 
leased space at 1715 N. 6th St., to embark in lum- 


ber business. 
Casualties 


MISSOURI. Morehouse—Himmelberger-Harrison 
Lumber Co. dimension plant, the hub mill of the 
big lumber manufacturing unit, was destroyed and 
the dry kilns were damaged extensively. Stacks 
of hardwood lumber on shipping platforms were 
saved. The loss, including damage to expensive 
machines in dimension plant, is estimated to be in 
excess of $300,000. Plan rebuilding. 

WASHINGTON. Salkum—Chehalis Mill Co. saw- 
mill damaged by fire, with loss estimated at about 
a a partly covered by insurance; will be re- 
uilt. 

WISCONSIN. Butternut—L. S. Barber & Sons 
Manufacturing Co. sawmill and handle plant de- 
stroyed by fire; warehouse saved. Loss partially 
covered by insurance. Plan to resume operations. 


New Mills and Equipment 


NEW YORK, Stony Brook—D. T. Bayles & Son 
Lumber Co. plan to replace their burned mill with 
a modern mill, equipped with modern electric ma- 
chinery and other latest mill equipment. 

NORTH CAROLINA. Goldsboro—Clinton Lum- 
ber Co. plans lumber mill here. 


OREGON. Port Orford—Trans-Pacific Lumber 
Corp. is increasing the output of its sawmill by 
installing a resaw and other remanufacturing equip- 
ment, to cost about $25,000. A planing mill and 
lath mill are to be added later. 

Warrenton—yYoung’s Bay Lumber Co. mill has 
begun installation of a 9-foot band saw, an edger, 
a trimmer and other equipment to double the 100,- 
000 foot capacity, the improvement costing approxi- 
mately $50,000. 


VIRGINIA. Alta Vista—The Lane Co. is taking 
wor erection of an addition to its woodworking 
plant. 


WASHINGTON. Tacoma—The Northwest Door 
Co. will erect a $20,000 lumber shed. 


ARKANSAS. 


Co., 
under management 
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‘*‘KORRECT BRAND” 


HARD MAPLE FLOORING 
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and manufacture. Our most modern plant, 
years of experience, expert workmanship and 
desire to maintain “‘Korrect Brand’ reputa- 
tion guarantees this superiority. 


Try a car now and always be 
a "Korrect Brand" customer. 


Kneeland - McLurg Flooring Co. 
PHILLIPS, WISCONSIN 
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FLOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


IWWELLAS 


LUMBER COMPANY 


MANUFACTURERS 
MENOMINEE MICHIGAN. 
YO U Sannnneenaenies FOR 


HARD MAPLE — BIRCH 
BASSWOOD — SOFT ELM 
BROWN ASH — HEMLOCK 
SOFT MAPLE—WHITE PINE 
CAN BE PROMPTLY 
FILLED FROM OUR LARGE 
17 WELL BALANCED STOCKS 


VON PLATEN - FOX COMPANY 
IRON MOUNTAIN, MICHIGAN 
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Seattle, Wash. 


RAIL—Shippers are well pleased with the 
volume of orders, greater than in any similar 


period for several years. Prices are firm, 
and some increases have been made, particu- 
larly in flooring, ceiling and drop siding. 
These increases have come about mostly be- 


cause the mills have been stocking up on 
clear car items, with the result that shed 
stocks have been reduced. The local roads 
are buying, and it is understood that eastern 
railroads will shortly be active. It is also 
believed that the rail market has been stimu- 
lated by the placing of large blocks by line 


yards. Wholesalers complain that business 
is poor, but they are optimistic. Clear cut- 
ting is in demand. Kiln dried uppers are 
very scarce. Mill stocks are badly broken. 


Vertical grain flooring is strong and hard to 
buy, resulting in delayed shipment of many 
mixed cars. 


INTERCOASTAL—Business is good for the 
Atlantic Coast shipper. Prices have advanced 


50 cents in the past ten days, and in the last 
thirty-day period the total advance has been 
about $1. Buyers are accepting the higher 


figures. In 
space 


spite of the good demand ship 
is easy, due to lack of general cargo. 
One shipper averred the lumber volume now 
is better than at any similar period in five 


years. He declared that uppers are advanc- 
ing $2 to $3. The American-Hawaiian line, 
and, it is understood, others also, have in- 
creased the rate on shingles loaded on this 


side but originating in British Columbia to 
70 cents. One shipper declared that the good 
demand for lumber comes as a result of fear 
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Market News from Ameri 


crews made demands fora 6-hour day in port, 
and $1 an hour overtime, which were re- 
fused by the Shipowners’ Association of the 
Pacific, to which most of the vessels belong. 
The schooners operate under an agreement 
different from that governing intercoastal 
and offshore steamers. Their crews, paid on 
a monthly basis, work cargoes while in port. 
They have been on an 8-hour basis, with 
70 cents an hour overtime. Recently they 
demanded to be employed on an even basis 
with longshoremen, who work a 6-hour day. 
Owners declare this would mean a $2 in- 
crease. As of Dec. 26, thirty-four vessels 
were tied up by the strike. 


WESTERN RED CEDAR—A representative 
of several mills selling cedar siding declared 
that the market has been better than in any 
similar period for several years. Recent price 
advances are holding. 


SHINGLES—This market is strong, and be- 
lief that prices will advance is widespread. 
Shingle cedar log prices continue high, and 
in some localities have been advanced. Some 
mills are not taking orders because they 
have fair order files and look for a better 
market. One shipper reports No. 1 royals 
very scarce, and No. 2’s in none too ample 
supply. No. 1 kiln-dried perfections are hard 





This Wide Northern Pine Board Comes from Wisconsin 


That Wisconsin still 
has available the genu- 
ine old northern white 
pine can not be chal- 
lenged when a mill can 
turn out boards such as 
that shown in this pho- 
tograph. This was cut 
at the plant of Menom- 
inee Indian Mills, Neo- 
pit, Wis., which during 


recent months has 
sawed and placed on 
sticks more than 1,500,- 
000 feet of white pine. 
The log from which 
this board was cut 
was 60 inches in di- 


ameter and scaled 1,690 
feet. The board was 2 
inches thick, 38 inches 
wide, and 16 feet long. 
The Menominee reser- 
vation has over 125,- 





000,000 feet of virgin white pine; has one description of 40 acres that will cut 1,375,000 feet; and 


has one acre of white pine that will cut 125,000 feet. 


H. W. Johannes, general manager of this 


operation, says it will have 5,000,000 feet of white pine lumber to sell this year in addition to 
25,000,000 feet of hardwoods and hemlock, all of which will be in pile before June 1. 





of strike, better consumer demand, and real- 
ization by the eastern buyer that prices are 
to remain firm. 


EXPORT—Japan and China are both in- 
active. Japanese stocks total about 35,000,000 
feet, about normal, but consumption is slow. 
Chinese stocks are low, but there is little 
demand for lumber. Oriental rates are fairly 
strong; squares to Japan bring $6.25 and 
$6.50; lumber to Shanghai moves at $7, and 
at $7.50 to the northern ports. British Co- 
lumbia has the bulk of United Kingdom bus- 
iness, but American mills are loaded up with 
clear orders for the islands. The European 
Continent, too, is very much in the market 
for clears, but is having trouble getting them. 
The South American market looks better; 
several fair-sized inquiries have come in, 
which probably will result in orders. 


CALIFORNIA—An almost 100 percent tie- 
up is effective on water shipments of lumber 
to California, as a result of a walkout by 
seamen a week ago. The only lumber mov- 
ing to southern ports is on Pacific Steam- 
ship Co. vessels, or possibly on a few indi- 
vidually owned schooners. The steam schooner 





to buy; these come from British Columbia 
for the most part, and the Province is over- 
sold on these shingles. Stocks are lower 
than a year ago at this time, and production 
is curtailed because of weather conditions 
and the scarcity of logs. 


LOGS—With most of the camps down over 
the holidays, it is difficult to determine mar- 
ket levels. No. 1 fir logs continue very 
scarce, and there is considerable complaint 
that supply of logs in general is below nor- 
mal. With current lumber production and 
sales heavy, log input should increase. Bad 
weather just now would make difficulties for 
the mills, 


Tacoma, Wash. 


WEST COAST WOODS—With the lumber 
market continuing unusually active for this 
season, plants throughout this sector are 
operating steadily, and the shutdown for 
Christmas was unusually brief at virtually 
all logging camps and mills. Several plants 
are reported to be intending to go on a two- 
shift basis after the first of the year. Water 
shipments to foreign markets are picking up 


a bit, and there is every indication that 
foreign business, which has been badly hit 
for the last several months, is going to im- 


ve Spokane, Wash. 


INLAND EMPIRE PINES—The large mills 
here report little change in the market situ- 
ation during the past two weeks. Over the 
Christmas holidays, business remained fairly 
quiet, with prices the same as during the 
weeks preceding. There is a feeling that 
demand will begin to increase decidedly after 
the first of the year. Advance orders are 
coming in greater proportion from the At- 
lantic coast and eastern States than from 
the middle West. 


Portland, Ore. 


DOUGLAS FIR AND HEMLOCK—Fir lum- 
ber manufacturers and dealers here are 
pleased with volume of business, and look 
forward to the new year with optimism. The 
railroads are buying in large quantities, and 
scattering orders for yard stock are being 
placed, although business is usually quiet at 
this time of year. Foreign markets have 
shown signs of increasing activity, and al- 
though inquiries slackened during the holi- 
day week, prospects for an increased volume 
of business immediately after the holidays 
are regarded as good. The outlook for the 
early part of 1936 seems the brightest in 
many years. Demand for logs continues ac- 
tive, with red fir prices advanced to $11.50@ 
12.50, and yellow fir scarce and strong at $26 
or more for peelers, for veneer. Logging 
camps in the Columbia River district are idle, 
but some plan on resuming operations Jan. 6 
if the weather continues favorable. 


WESTERN PINES—Pine lumber manufac- 
turers report business active, and the outlook 
promising, all looking for a greater demand 
and better prices after the first of the year. 
Volume of current business is better than 
was expected a few weeks ago. C selects 
and No. 2 common are the items meeting with 
the most active demand. 


SITKA SPRUCE—Spruce lumber is in big 
demand, especially airplane stock, of which 
large quantities are shipped to England, and 
to Continental Europe, presumably with Italy 
as a principal final destination. Demand for 
factory stock, too, continues very gratifying. 


Birmingham, Ala. 


SOUTHERN PINE production has been heav- 
ily curtailed by 10-above-zero weather, snow 
and rains, for logging has been ata standstill. 
Only kiln dry or green stocks can be shipped. 
Demand is rather sluggish, but Alabama 
manufacturers are all optimistic. Their 
stocks are low, and they will probably be 
unable to supply all the stock needed for 
spring consumption. School contracts ready 
for placing in Alabama and Tennessee will 
require more than two thousand carloads, and 
adjoining States have similar programs. Rail- 
roads and car builders are feeling out the 
mills, asking for prices on certain sizes, with 
estimate of stock available. Governmental 
purchasing agencies continue to send in from 
one- to ten-carload lists for bids daily. 
Price levels show little change, except 
that No. 2 dimension has advanced $1, with 
No. 2 flooring dropping to $16.50 for shortleaf 
and to $18 for longleaf. Most mills purpose 
to advance regular stock items Jan. 1 by $1 
to $4. No. 2 common is to go up an average 
of $2. No. 1 common flooring and siding will 
advance $1, with B&better remaining at pres- 
ent levels. Specially-run ceiling and parti- 
tion will advance to $2 over same size and 
grade of 1x4-inch flooring. Timbers in both 
square and sound and No. 1 common are to 
move up $1, while all dense structural grades 
will go up $2.50. Common boards have re- 
mained around $16, but in new lists will be 
on an $18 base. No. 3 common will stick 
around $13 to $14.50 for 1x6- to 1x12-inch, 
$12 for No. 3 flooring, and $11 for drop siding. 
No. 3 common dimension ts to be $10, and 
roofer rejects, $10.50 or $11. Heart timbers 
are strictly special now. Production of kiln 
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dried timber has been forced upon the mills 
to fill Government orders specifying “air sea- 
soned six to eight months, or kiln dried,” and 
since no mills carry heavy timbers in stock, 
these have to be kiln dried. For many months 
after the PWA and WPA started handling 
the buying, lists all carried invariably No. 1 
longleaf or dense shortleaf or dense struc- 
tural grades, but these have changed from 
80 percent heart longleaf and other upper 
grades, to No. 2 or No. 1 common shortleaf— 
so lower grades are moving better. 


Norfolk, Va. 


NORTH CAROLINA PINE—A very heavy 
snowstorm visited this section and the entire 
South Dec. 22, followed by bitter cold 
weather. Most mills had stopped logging 
and sawing until after Jan. 1 and the rest 
have been put out of business regardless. 
Water shipments have been held up, for rivers 
and streams are frozen, and the upper Chesa- 
peake Bay has begun to form ice, and rail 
movement is also under difficulties. Some 
lumber has been sold, however. Reduced 
freight rates from the Southeast went into 
effect on Dec, 12, and it is reported that some 
reduction will soon apply from Virginia 
Cities to Official and other territories. Both 
sellers and buyers have been expecting bene- 
fit from the reductions. Though mills are 
entitled to receive more for their stock, 
present seasonally low demand and competi- 
tion on low freight rates from far-off States 
are against any advance. 


Cincinnati, Ohio 


HARDWOODS—Neither demand for nor price 
level of Appalachian hardwood has changed 
much in the past ten days, although there 
has been a marked stiffening in the price 
views of wholesalers and other sellers. Price 
inequalities which have been bothering mer- 
chants much for several months are disap- 
pearing. Sap and red gum, which were 
being offered at cut prices, are strengthen- 
ing, quotations being up $2@3 on the aver- 
age. The trade is busy with inventories, and 
many inquiries received are being made to 
establish values for inventory purposes. How- 
ever, dealers say that an unusual number 
of bona fide inquiries are arriving. The 
trade is optimistic and looks for good Jan- 
uary, February and March business. 


Warren, Ark. 


ARKANSAS SOFT PINE—The usual holi- 
day lull is less than seasonal, business so 
far this month running almost 50 percent 
over December last year. Demand has been 
so well sustained that the average mill has 
had no opportunity to level up its assort- 
ments. The mills have been pleasantly sur- 
prised to have most orders marked for 
prompt shipment, although they could book 
a large volume of business for deferred ship- 
ment. Yet, in most instances, orders other 
than regular contract business are not being 
accepted for shipment beyond four to six 
weeks. Inventories show stocks have been 
reduced from 10 to 25 percent this year, the 
heaviest reduction having been made in those 
of upper grade items, most of which are now 
in very limited supply, especially wide finish 
in all thicknesses, and 3- and 4-inch B&better 
edge grain flooring. Production has averaged 
45 to 50 hours a week this year, against 18 
to 25 hours last December under the Code, 
when production was limited to less than 30 
percent capacity. Recent sales cover prac- 
tically all items on the list, and include more 
B&better finish, casing, base and flooring 
than is usual at this time of year, also heavy 
sales have been reported of B&better short- 
length stock worked largely into special 
items. Recent sales have cleaned up prac- 
tically all the No. 3 boards, which were in 
surplus for several months. Some mills re- 
port having to kiln dry No. 3 boards to take 
care of urgent orders. In fact, mill opera- 
tors manifest more optimism than at any 
similar time for several years, due to present 
demand and the outlook for further expan- 
sion in lumber consumption during the first 
part of the new year, which will meet much 


lower mill inventories than for several years. 
Reports indicate that most of the pine mills 
will continue to operate on a 40- to 48-hour 
weekly basis, owners hoping to prevent the 
piling up of any surplus stocks of conse- 
quence. 


SOUTHERN HARDWOODS—Demand has 
been better than most operators expected, 
so stocks of many staple items have been 
reduced. Some mill owners had intended 
building up their stocks to take care of 
spring trade, but demand has been so well 
sustained that they have had little oppor- 
tunity to do so. Inventories will show less 
dry stock available at most mills than at any 
time for several years. Recent orders from 
flooring manufacturers have covered prac- 
tically all dry stock that will be available 
for shipment during the coming month. Most 
operators are reluctant to sell very far ahead, 
being firmly convinced that prices will ad- 
vance from $3 to $10 during the next three 
or four months. Log inventories are hardly 
up to normal, due to wet weather the past 
60 days, limiting logging operations in river 


~ Kansas City, Mo. 


SOUTHWEST MARKET—Buying byretailers 
has been virtually at a standstill during the 
past fortnight, as a result of the holidays, but 
there has been some business originating in 
Federal projects which has bolstered sales 
volume considerably. While most retailers 
now have completed their inventories, orders 
for replenishments probably will not be 
placed until after Jan. 1, and manufacturers 
and producers were marking time until the 
expected rush of business begins. There was 
an abundance of inquiry regarding shipment 
at advanced dates this spring, but scarcely 
any of this business is being placed, in view 
of uncertainty regarding prices. Market ob- 
servers generally believed that prices would 
skyrocket, since the trend has been upward 
throughout the fall months. This belief, 
coupled with an optimistic outlook for the 
building industry, is responsible for the 
heavy run of inquiries. Favorable weather 
and increased Government work were decid- 
ing factors in brightening the building out- 
look here last week. Normally construction 
is at a low ebb at this period. Apparently 
there was an extension of the Federal dead- 
line for public works projects, since several 
firms here were notified their bids were ac- 
cepted as late as Dec. 20. One retail supply 
distributor said that contractors were hav- 
ing difficulty in figuring their bids rapidly 
enough to get in on all the business. 


INDUSTRIAL—Year-end industrial busi- 
ness was very good, although somewhat lim- 
ited as to origin. Furniture manufacturers 
and automobile body plants were virtually 
the only buyers, but their purchases were so 
large that other buyers were scarcely missed. 
Railroads have placed some heavy buying 
schedules in line with car repair programs 
announced recently. Most millwork plants 
were down for a holiday overhaul, and buy- 
ing from this source was limited. 


SOUTHERN PINE—Output of southern pine 
mills increased last week as logging condi- 
tions improved. Sales volume fell off, but 
prices held firm. Inventories have disclosed 
some shortages in mill stocks, and mark-ups 
are expected shortly. Mills have received 
many inquiries regarding deferred shipments, 
but few have accepted orders on this basis. 
Industrial business was good, with lower 
grades in best demand. 


HARDWOODS—Recent rainy weather has 
limited production to such an extent that 
prices have been forced upward without op- 
position from buyers. The chief buyers were 
automobile and furniture manufacturers, al- 
though other industrial buyers are beginning 
to show interest in acquiring spring stocks. 


DOUGLAS FIR—Heavy construction items 
for public works projects were in good de- 
mand in this immediate trade territory, these 
projects being rushed to completion through 
the winter months, Shed stock was being 
bought actively in eastern markets at firm 
prices. There was persistent inquiry for quo- 
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is now ready and we shall be 
glad to send you samples, 
prices and full particulars. 
LUMBER COMPANIES are 
finding Peacock Wallpaper a 
profitable line to handle. 

WRITE TODAY. 


LENNON 


WALLPAPER. COMPANY, 


\ JOLIET, ILL. 7 
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Widely used by leading woodworking, (ere 
furniture, piano and airplane manufac- 
turers, CASCO GLUE is now available for 
over-the-counter sale in handy packages: 


10c cans for Boys and Boy Scouts 
25c cans for Householders 
1.1b., 5 Ib., 10 Ib. cans for Home- % : 
crafters, Cabinet Makers, Carpenters, 
Body Builders, etc. 
A REAL PROFIT OPPORTUNITY 


CASCO is a profitable, worthwhile item... widely 
advertised... with hundreds of thousands of sam- 
pies being distributed annually to glue users. 


Ask your jobber about CASCO — or write us for complete information 


THE CASEIN MFG. CO. OF AMERICA, INC. 
350 Madison Ave., Dept. 136 -K, New York, N.Y. 


GENUINE BANGOR 
SLATE “The Best Roof 


In the World”. 


Bangor is a town of about 1400 homes. 
All but two are roofed with slate. 

Many of the roofs are 70 years old. A 
majority are 40 to 50 years old. Not a 
single one of these roofs has ever been 
replaced. 

Why not recommend and sell Genuine 
Bangor Slate for your good work. 

Prices, samples, and sales plan on appli- 
cation. 


NORTH BANGOR SLATE COMPANY 


Established 1863 BANGOR, PA. 
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tations on some large buying schedules for 
deferred shipment. 


WESTERN PINES—Current production was 
readily absorbed, in spite of the dullness of 
general trade and the lack of interest by 
millwork plants down for the holidays. Prices 
were firm and tending higher, since supplies 
are somewhat scarce. 


SHINGLES AND LATH—Shingles are in 
limited supply here, and prices are mounting 
slowly. Lath demand has fallen off with 
the seasonal drop in residential building, but 
prices have shown no change. 


Houston, Tex. 


Last week building permits in Galveston 
ran over $50,000; Houston permits jumped to 
$225,000 and contracts are being let for a 
school building and repair program amount- 
ing to approximately $3,500,000, while many 
small southern Texas towns and cities had 
heavy increases in permits during the past 
two weeks. Repairing of a number of build- 
ings, damaged in the recent flood in Houston, 
will cause considerable new work to start 
at once, while the city is planning a ten 
million dollar bond issue to straighten and 
deepen Buffalo Bayou. Contract was let last 
week for a new causeway from the mainland 
to Galveston Island, which will require a 
large quantity of piling and form lumber. 
The Pan American Oil Co. let a large con- 
tract last week for another unit addition to 
its big refinery at Texas City, which will 
require at least a million feet of lumber. 


SOUTHERN PINE—Buying has been un- 
usually brisk for the pre-holiday season. 
Orders for material to be used in the erec- 
tion of PWA school houses are being placed 
rapidly and there continues a heavy demand 
for residential building. Mills have been able 
to even up their stocks and have reduced 
odds and ends materially. Therefore as a 
rule they are in a position to handle mixed 
car orders to better advantage than they 
were some ninety days ago. Their stocks, 
however, are very inadequate to supply the 
demand expected immediately after the first 
of the year. Some of the keener buyers have 
already placed, or are placing, orders, fore- 
seeing an advance in prices shortly after 
Jan. 1. The majority of yards have run their 
inventories down to the very limit, in order 
to have small year-end inventories, thereby 


(Continued on Page 62) 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Dec. 30.—The outstanding 
topic for discussion in trade-circles, in which 
manufacturers, wholesalers and retailers are 
taking part, and in the solution of which all 
appear to be vitally interested, is the call to 
restore the standards of practice in the mar- 
keting of lumber through regular channels, 
from manufacturer through to the retail yards, 
that prevailed prior to the Code. Your cor- 
respondent has just been privileged to scan 
through a sheaf of forty letters just received 
from manufacturers of maple flooring, and in 
nearly if not quite every case, the writers pledge 
their loyalty to ethically sound merchandising 
practices. Similar letters have been received 
by the New England Wholesale Lumber Asso- 
ciation from leading producers of oak flooring, 
and from shippers of western pine who seek 
business at eastern centers. A joint retail- 
wholesale committee from the Massachusetts 
trade is now working to bring together the bet- 
ter features of the National, Northeastern and 
New England “distribution statements,” with a 
view to evolving standards of practice that 
shall govern transactions in this section. When 
a standard is finally adopted, it is proposed to 
set up a non-partisan board to receive and act 
upon complaints of unethical practices and to 
give publicity to its findings; to establish a 
joint committee to classify the wholesale and 
retail dealers under the definitions as adopted; 
also to set up a committee to contact the pro- 
ducers and advise them as to the ethical status 
of wholesale and retail units. There is no 
attempt to establish fixed prices for lumber 
items, but most distributions are lined up 
against all secret rebates, split commissions or 
the allowance by mills of the wholesale com- 
mission to a buyer who does not perform any 
of the wholesale functions. This type of un- 
ethical practice traces directly through to mar- 
ket price demoralization for both the wholesale 


China Clipper Brings Order for Kiln 


JACKSONVILLE, FLA., Dec. 30.—The Moore 
Dry Kiln Co., of this city, is quite proud of 
the fact that on the first flight of the China 
Clipper from Manila, P. L, to the United 
States, it brought to this company a letter 
which enclosed an order for the installation 
of another of the famous Moore dry kilns in 
the Philippines, This order, mailed Dec. 2, 
came over on the first flight of the China Clip- 
per from Manila and was received at Jackson- 
ville, Fla., on Dec. 10, just eight days later. 
Company officials say a Manila letter formerly 


required 30 to 45 days. 

This air mail order was placed by Philip- 
pine Lumber Manufacturing Co. of Manila, 
which will use a modern, high-powered Moore 
cross-circulation kiln for the drying of green 
Philippine mahogany. The Moore Dry Kiln 
Co., located here and at North Portland, Ore., 
has built and installed dry kilns for drying 
lumber, timbers, cooperage, veneers etc., in 
all lumber producing countries of the world, 
including Australia, China, South America, 
Mexico, Canada, Jugo-Slavia, France and India. 





Philippine Lumber Manufacturing Co. 
MANILA, P. I. 





Form (66-5C-01-35 








Messrs. houre Dry Kiln Company 
Jacksonville, Florica 


Use Se Ae 














A reproduction of the envelope that brought to the Moore Dry Kiln Co., on the first flight of the’ 


China Clipper, an air mail order for a dry kiln, to be shipped to the Philippines 


and retail units. It is as demoralizing to retail 
as to wholesale distribution. The natural field 
of the wholesaler is unethically invaded, while 
the retail dealers in any community are hope- 
lessly handicapped if one of their competitors 
is stocking his lumber at 8 percent under nor- 
mal market prices. Members of this joint com- 
mittee have informed the writer that, as the 
industry is rapidly moving out of the depres- 
sion, the time is ripe for a real house cleaning, 
to the end that the lumber industry may join 
as promptly as possible in the restoration of 
normal trade activities, along promising lines. 


Protest Disclosure of Wholesale Prices 


As the date—Jan. 1—approaches when the 
import duty on Canadian lumber is reduced 
from $4 to $2 a thousand feet, buyers and 
sellers are applying caution in arranging their 
delivery dates. They have also taken exceptions 
to the reported action of the United States 
Bureau of Customs in instructing Customs offi- 
cials at each port of entry to forward extra 
copies of each entry direct to the ultimate con- 
signee, thus disclosing to the consignee the 
price at which the lumber is billed by the mill 
to the wholesaler distributor. A flood of letters 
of protest have been addressed to the secre- 
tary of the Treasury and to the chief of the 
Bureau of Customs, the writers taking the stand 
that such action would be an unwarranted 
interference by the Government with the orderly 
channels of business. A letter from the Treas- 
ury Department dated Dec. 23 to Secretary 
W. W. Schupner, National-American Whole- 
sale Lumber Association, declares that no 
such instructions have been issued to represen- 
tatives at ports of entry. This official com- 
munication closes with the statement, “and it 
is not believed that such a practice will be 
adopted.” Based on the old theory that “where 
there is smoke there is fire,” it is the com- 
ment of trade leaders here that these vigorous 
ge by the industry have had the desired 
effect. 


WEST COAST FIR AND HEMLOCK.— 
When returns are available, receipts by 
water for December will not greatly exceed 
six million feet, a figure that is about Decem- 
ber average for the past five years. Orders 
for mill shipment have been booked quite 
freely through December, one yard schedule 
for a round million feet being placed as 
recently as Thursday, and another for a sim- 
ilar amount being on the verge of closing 
on Friday. Retail yard trade has tapered off 
during the past week of below freezing tem- 
peratures, and this decline is reflected in 
the sharp drop in the call for the smaller 
lots at the distribution yards. Wholesale 
offices are accepting new business with ex- 
treme caution, as the mills have full order 
files and all are calling for advances of $1 
to $2 in the f.a.s. prices at the mill docks. 
An exchange of wires on Saturday with a 
local firm’s Seattle office, definitely stated 
that the mills were deluged with orders, that 
it was difficult to get definite quotations 
from them, and that those mills confident- 
ly expect the dimension market to hold at 
“dollars higher” through January and Feb- 
ruary. One wire pointed to a probable “run- 
away market,” due to a sharp increase in 
the flow of orders from interior points, light 
stocks at the mills, and a sharp drop in the 
log supply that will not be overcome for two 
to three months at best. Vessel space is 
scarce, and the rate holds firm at $12.50 a 
thousand. The mill discount from List 32 
has dropped from $12.50 to $11.50, and several 
of the larger mills went to $11 on Saturday. 
Mill advances on boards have forced local 
c.i.f. prices to dealers to $24.50 for No. 1; 
$23.25 for No. 2, and $21.25 for No. 3, in the 
8- and 10-inch widths. 


EASTERN SPRUCE.—The price list holds 
firm, and the demand is seasonably active. 
The mills are well supplied with yard and 
industrial orders. A good number of boats 
have been loaded and their arrival at New 
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England ports is timed so that they will 
not be entered at the Custom house until the 
new year opens. The base price of 2x3- and 
2x4-inch scantling delivered at Boston rate 
points is $32, with 2x8 at $34 @ 36, 10-inch 
at $36 @ 37, and 12-inch at $38 @ 40. Dry 
boards are well sold up, with the 6- and 7- 
inch lots held at $33 @ 34, and the 8-inch 
$1 higher. Random covering boards, 5 inches 
and up, sell at a range of $26 @ 28, with 
most sales at $27. Bundled furring strips are 
$27 @ 29. Offerings are not heavy. 


LATH AND SHINGLES.—The market for 
eastern spruce lath is very active, with de- 
mand coming from points well beyond its 
usual field, such as Philadelphia, Baltimore, 
Pittsburgh and Cleveland, forcing the base 
Boston price from $3.75 to $4.25 for the 1%- 
inch, and from $4.25 to $4.50 for the 15¢-inch. 
For a brief period following the World War, 
lath were shipped from Maine mills to Cleve- 
land buyers at a delivered price of $17— 
a level that was never reached before or 
since. Eastern white cedar shingles are in 
good demand, but show no price changes. For 
the West Coast red cedars, demand is strong, 
offerings greatly restricted and prices higher 
but unsettled. Many mills will not accept 
orders for straight cars of Perfections or 
No. 1 XXXXX, insisting that an equal amount 
of the 16-inch Nos 2 and 3 be included in the 
order. That production has been and still is 
far below requirements is chargeable to a 
very scant log supply. Each order for mill 
shipment all-rail is subject to mill approval as 
to price and percentage of each grade. Local 
stocks of waterborne lots at the storage 
yards are still limited to the Nos. 2 and 3 
grades of 16-inch, and these sell nominally 
at $3.93 and $3.68 respectively. 

PINE* BOXBOARDS.—Sales of round edge 
are seasonally slow, though a few standard 
lots have found a market at a range of $14 
@ 16 f.o.b. the mill yard. There is pressure 
to move accumulations of sub-standard stuff, 
much of which moves by truck direct to the 
buyer. Sales in this class f.o.b. have been 
put through as low as $11. For the square 
edge inch box, the range is from $22 to 27, 
with an occasional lot of extra wide at 
premium figures. 


NEW YORK, N. Y. 


“Business is taking the bit in its teeth, and 
is going ahead in spite of all obstacles it has 
encountered, and simply because the public 
has been accumulating real needs that must be 
supplied.” Thus spoke a prominent local retail 
dealer as he scanned his monthly totals and 
reminded the writer that business booked had 
shown almost unbroken monthly increases since 
early spring. This particular concern has a 
payroll that is 25 percent greater than one year 
ago, and is moving 25 to 35 percent more lum- 
ber. The inventory is low, but the turn of 
the year will see the bins rapidly filling, and 
the vacant spots on the yard will again be piled 
high with new and bright lumber. Home build- 
ing—particularly in the suburbs—is coming 
back rapidly, and the significant feature is 
that the speculative builders find a ready mar- 
ket for modern homes in the $5,000 to $10,000 
class as fast as they are completed. It is a 
clear reversal of conditions existing one year 
ago, and it is current comment in the trade 
that home buyers appear to be able to finance 
their purchases much better than formerly, 
both through the aid of Federal insurance and 
the helpful attitude of the loaning banks as 
they extend aid to the owners. The Federal 
housing propaganda has served many good 
ends, not the least among which is the wide- 
spread desire it has created in the public mind 
for home ownership. It has made the public 
home minded, and the banks are finding ways 
and means for gratifying its desire. 

December has brought the lowest inflow of 
lumber of the year from the mills, with land- 
ings from West Coast cargo ships almost at 
a standstill, and rail deliveries at a low level. 
This situation will be reversed in January as 
the yards get by the inventory period. The 
wholesale offices handling West Coast fir and 
hemlock report free ordering of yard schedules 
to come forward in the early spring to round 
out yard stocks. Said one prominent distribu- 
tor, “We are having some difficulty convincing 
some of our customers that the f. a. s. cost of 
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both boards and dimension at the mills is fully 
$1 higher than in early December. Unsold lots 
coming in today are at a lower cost level and, 
where there is pressure to sell, holders are 
inclined to forget all about the cost of replace- 
ment and fail to reap the benefit that should 
come to them from transactions in a rising 
market.” This particular dealer showed keen 
interest in what he was pleased to term the 
“kick-back” that is following in the wake of 
that drop in transcontinental all-rail rate from 
90 cents to 72 cents. The eastern roads fought 
this rate drop vigorously, for it would make 
a deep cut in the areas they were able to 
profitably serve with back-haul deliveries. They 
are now calling for an equivalent cut in back- 
haul rates from Atlantic Coast terminals, in 
an effort to restore their freight volume. 
January is to be a busy month in local asso- 
ciation circles, with the closing week featuring 
three important annual gatherings. The North- 
eastern Retail Lumbermen’s Association will 
hold the center of the stage from Tuesday to 
Thursday, inclusive, with the dealers from 
New York and all of the New England States 
converging on the Hotel Pennsylvania, where 
an elaborate program will draw almost two 
thousand members and guests. This event will 
be preceded on Monday by the annual gather- 
ing of the Intercoastal Lumber Distributors’ 
Association when, in addition to the usual busi- 
ness routine, plans will be perfected and ways 
and means provided for the service activities 
of this young but vigorous organization. Fol- 
lowing the retail convention will come the 
annual of the Northeastern Lumber Manufac- 
turers’ Association, probably at the New 
Yorker. J. J. Farrell, of Poland, N. Y., is 
president of this organization, and Edward W. 
Treen is its executive secretary. One of the 
major activities of this group is the establish- 
ment and standardization of grade definitions 
to cover all varieties of hardwoods and soft- 
woods produced in Northeastern territory, and 
much progress has already been made toward 


this end. 
Buffalo, N. Y. 


Lumbermen are engaged in taking inven- 
tories, or will be within the next few days, 
as are owners of industrial plants. Conse- 
quently a trade lull has set in. An unusual 
run of cold weather, together with frequent 
snowfalls, has brought about acurtailment of 
building. Most wholesalers and retailers re- 
port a more optimistic spirit among buyers. 


HARDWOODS—tTrade is about at a stand- 
still, owing to holidays and inventorying, but 
increased buying is expected soon after the 
beginning of the new year. Stocks of con- 
suming concerns are generally low, and will 
need to be replenished. Mill prices are hold- 
ing steady, and some items are scarce and 
quite firm. 


WESTERN PINES—The market is steady, 
and because of the shutdown of producing 
plants for the holidays, or in many cases 
longer, is expected to remain so. Retailers 
are not inclined to add to their stocks, but 
are generally of the opinion that they will 
need to buy a good amount before spring. 


NORTHERN PINE—Demand is at a mini- 
mum, because of the season, but the outlook 
is regarded as favorable to increased buying 
shortly after retailers and other buyers com- 
plete inventories. Building work has been 
interfered with lately by cold weather and 
storms, but there is a good program of work 
outlined for the coming spring. Millmen are 
maintaining prices firmly. 


Baltimore, Md. 


NORTH CAROLINA PINE—Inquiry has 
held up remarkably well, with most of the 
yards fairly busy. With the new arrival of 
snow and penetrating cold, the requirements 
are naturally held in abeyance to some ex- 
tent. Competition is keen, and retailers 
claim that their margins of profit are nar- 
row. Stocks are adequate for current wants. 


DOUGLAS FIR—The business in fir has 
undergone a fairly steady expansion since 
the restoration of normal conditions at pro- 
ducing points, though the threat of further 
labor troubles holds out a possibility that the 
movement may again become more or less 
impaired. The requirements of users of lum- 
ber have undergone some further expansion. 


























DAVENPORT 
HOTEL 


Spokane, 
Washington 
Complete hotel and 
dining service. In- 
formal. 600 
rooms, outside, 
Fireproof. 
Rates and 
prices are most 
moderate. 


LOUIS M. DAVENPORT, President 
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Lumbermen of 
the Northwest. 




















HOTEL BENSON 


PORTLAND'S 


Most Distinctive 
Hotel 
Conveniently lo- 
cated to Banking, 
Business and 
Amusement Cen- 
ters of City. 


All rooms with 
bath, $2.50 and up. 


R. K. KELLER 
and W. E. BOYD, 
Managing 
Directors 


ROSS FINNEGAN, 
Manager 
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Distributors are maintaining assortments 
perhaps at a more liberal level than before. 


LONGLEAF PINE—The movement has con- 
tinued quite active, especially for this time 
of year, and distributors are able to book 
an impressive number of orders. The inquiry 
has continued good and stocks are being 
taken up with something like freedom, with 
price firmness noted. 


HARDW0OODS—The business in hardwoods 
has kept up better than might have been ex- 
pected, though local yards have noted a defi- 
nite seasonal easing off in demand. At least 
some of the exporters report a good foreign 
business, with buyers disposed to place 
orders on an acceptable basis. 

SASH AND DOORS—The sash and door 
trade has been kept fairly busy right up to 
the end of the year, though cold weather and 
heavy snow may be expected to slow it up. 
There are reasons for expecting further 
progress, with construction work proceeding 
on a relatively large scale. 
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In 1936, with this slogan, Stanley 
is advertising to your customers 
their complete line of hardware 
for all types of doors. Write for 
your copy of the 32 page booklet. 
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Harold Harris, manager of the J. E. Harris 
Lumber Co., has been named vice president 
of the Business Men’s Club of Wynne, Ark., 
to serve during the ensuing year. 


E, H. Chapman of Memphis and Milton 
Craft of Marked Tree, Ark., of the Chapman- 
Dewey Lumber Co., joined a party of triends 
at Conway, Ark., for a few days duck hunting. 


Andrew Gennett, president Gennett Lumber 
Co., Asheville, N. C., has been re-elected presi- 
dent of the Asheville Chamber of Commerce 
for 1936, after serving in that position during 
1935. 

J. B. Bunn, lumberman of Osceola, Ark., 
grand master of the Grand Lodge ot Arkan- 
sas, Free and Accepted Masons, presided over 
the 94th annual session, held in Little Rock, 
recently. 

Webster-Superior Co. has announced the re- 
opening of its plant at Superior, Wis., and 
will resume manufacture of the famous “Web- 


ster Built Furniture” in all its up-to-date 
designs. 
Tenafly Lumber & Supply Co., Tenafly, 


N. J., has announced that after Jan. 1, 1936, 
all its activities will be concentrated at its 
original site, corner of West Kailroad Ave. 
and River Edge Road, in Tenafly. 


J. L. Leslie, of the Leslie Lumber Co. of 
Pine Bluff, Ark., was slightly injured recently 
in an automobile accident near Pine Bluff. Mr. 
Leslie and his son were leaving on a hunting 
trip when the accident occurred. 


Earl Jones, T. J. Gilstrap Lumber Co., 
Bentonville, Ark., and Mrs. Jones, are enjoying 
farm life at their country home on Highway 71, 
a few miles west of town. They have sold 
their house in Bentonville. 


Z. K. Thomas, general manager Southern 
Lumber Co. of Warren, Ark., recently do- 
nated a car of dressed lumber, valued at $1,000, 
to Arkansas College at Batesville, Ark., to be 
used in erecting bleachers and a grandstand 
on the athletic field. 


Announcement has been made that the name 
of the Wholesale Sash & Door Association 
(Inc.) has been changed to National Associa- 
tion of Woodwork Jobbers (Inc.) The asso- 
ciation will continue to occupy its former offices 
at 28 East Jackson Boulevard in Chicago. 


P. C. Barton, pioneer Jonesboro, Ark., resi- 
dent, and well known lumberman, recently 
celebrated his 79th birthday anniversary at 
his home there. Open house was held in the 
afternoon and at six o’clock Mr. Barton enter- 
tained his children and grandchildren at din- 
ner. 


Ed Bornman, president of the Bornman 
Lumber Co., Clarksdale, Miss., recently was 
elected president of the Clarksdale and Coa- 
homa amber of Commerce. Mr. Bornman 
has been active in civic affairs and is widely 
known for his interest in community better- 
ment. 


Among the visitors to Chicago during the 
Christmas season was Fred Larkins, of Cincin- 
nati. Mr. Larkins enjoys a wide acquaintance 
in the lumber industry, and his many friends in 
Chicago were glad to learn that he is doing well 
in his commission lumber business, which 
steadily is increasing in volume. 


At a recent meeting of the state planning 
board, held in Little Rock, Ark., on motion 
of F. W. Scott, general manager Union Saw- 
mill Co., of Huttig, the organization voted 
to appoint a committee to study advisability 
of making a survey of county governmental 
costs for presentation to the next legislature. 
Mr. Scott stated the cost of operating county 


government in Union county had been cut 
over 50 percent through the operation of the 
salary act. 


Ralph Hill, Memphis, secretary-treasurer 
National Oak Floormg Association, recently 
addressed the Maivern (Ark.) Kotary Ciub. 
He talked about iumber, stating that there had 
been a seventeen billion foot production of 
lumber this year, and that the lumber indus- 
try was on its way up and out of the depres- 
sion, 

Lumbermen will continue to play an impor- 
tant part in 1936 in the work ot the Champer 
ot Commerce in Aberdeen, Wash. At the 
recent election of new directors the following 
members of the industry were elected: E. K. 
Bishop, widely known Grays Harbor lumber- 
man, and Kobert ingram, sales manager E, C. 
Miller Cedar Lumber Co. 


J. D. Tennant and S. M. Morris, vice presi- 
dent and general manager, respectively, ot the 
Long-Bell Lumber Co., returned to Longview, 
Wasn., Dec. 23, from Kansas City, Mo. ‘hey 
were optimistic over business conditions in the 
Midwest. Mr. Tennant predicted “a reason- 
able increase” in business for the lumber in- 
dustry during 1936, He said that buying of 
lumber is above normal for this season, and 
that purchasing in other lines appears to be 
holding up well. 


An announcement has been made by the 
H. E. Brown Timber Co., Sandpoint, Idaho, 
that arrangements have been made with the 
Bockmier-McCoubrey Sales Agency, Spokane, 
Wash., to handle the sale of the commercial 
stocks of the first named firm and the McFar- 
land-Brown Lumber Co., also of Sandpoint. 
The H. E. Brown Timber Co. manufactures 
Idaho white pine lumber, The Bockmuier-Mc- 
Coubrey agency was recently organized and 
has offices at 302 Standard Stock Exchange 
Building, Spokane. 


A new concern just making its bow to the 
lumber trade is the Evans Lumber Co. (Inc.), 
of Buffalo, N. Y. In the initial announcement 
of the company, Joseph C. L. Evans, president 
and general manager, says: “We are 100 per- 
cent wholesalers and have no financial connec- 
tion or hook-up with any retail yard.” The 
company plans to build up its lumber and sash 
and door departments so as to serve the retail 
lumber dealers in carload lots direct from the 
mills or, in smaller amounts, from its dis- 
tributing yard, which it hopes to have fully 
stocked by Feb. 1. 


Asbra Brittian and Richard Thompson, who 
have bought many walnut trees around Kyana, 
Ind., recently found a rare specimen of a wal- 
nut burl in some lowland timber they have pur- 
chased. While burls usually grow out of the 
tree roots just above the ground or are found 
on the end of a thick branch growing from 
the first limb of the tree and resemble long 
handled gourds, this particular one grew 
around the tree three or four feet from the 
ground and will weight about a ton. The tree 
was about six inches in diameter above and 
below the burl, but where it had grown through 
the burl was only about two inches thick. 


Leonard Hammond, who for two years has 
had charge of the Hammond Lumber Co.’s 
redwood operation at Samoa, Calif., has re- 
turned to the San Francisco office as vice 
president in charge of sales. H. W. Cole suc- 
ceeds Mr. Hammond at Samoa, after devoting 
much time for two years to the California 
Redwood Association as president. Mr. Cole 
formerly was in Crannell, Calif., as general 
manager of Little River Redwood Co. before 
that concern was bought and merged with the 
Hammond Lumber Co. George W. Gorman, 
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until recently sales manager of the Hammond 
firm, now represents that company’s sales in 
the coast counties and Sacramento territories 
south as far as San Luis Obispo. 





Home Building Heavy in Kansas City 


Kansas Clty, Mo., Dec. 30.—From the 
standpoint of residential building, this city and 
vicinity form one of the brightest spots in the 
nation, according to Jos. E. Sanders, Jr., sales 
promotion manager of the Insulite Co., Minne- 
apolis, when he was here recently for a con- 
ference with local contractors and architects. 
In proportion to its population, Mr. Sanders 
said, Kansas City is showing a much greater 
gain than the larger eastern cities in home 
building. He announced that his company is 
increasing its personnel in this area in antici- 
pation of a big increase in building activity 
during 1936. 


Two Retail Yards Ave Absorbed 


Hore, ArkK., Dec. 30.—Retail yards of the 
Hope Building Material Co. and the Prescott 
(Ark.) Lumber Co. have been purchased by 
the Ozan-Graysonia Lumber Co., which has its 
headquarters here. The stock of the first- 
named yard will be absorbed by the Hempstead 
County Lumber Co. here, which is an Ozan- 
Graysonia affiliate. The Prescott stock will 
be absorbed by the Ozan-Graysonia unit located 
there. 

The Hope Building Material Co. and the 
Prescott Lumber Co. were owned and operated 
by the Barton-Mansfield Co., of Jonesboro. 








Finds Northwest Products Gaining 
in Favor Abroad 


Tacoma, WaAsH., Dec. 28.—Axel Oxholm, 
manager Pacific Forest Industries, of —Tacoma, 
who has just returned from a trade extension 
tour of five months through twenty-eight coun- 
tries of Europe, northern Africa and the Levant, 
reports an increasing interest in the forest 
products of the Pacific coast throughout the 
territory he covered. Mr. Oxholm said that 
the Pacific Northwest timber products were 
superior to products of other countries that he 
found on the markets of north Africa. Most 
of the competing products, he said, were from 
Europe. Although little lumber is being shipped 
to that district at present, he stated that the 
higher quality of lumber free from knots is 
recognized abroad. “The further development 
of Pacific Coast export trade in Europe de- 
pends upon our combined efforts in trade ex- 
tension,” Mr. Oxholm declared. He added that 
he meant by this that producers of a particular 
product or series of products must exert their 
foreign trade extension efforts as a body, to 
prevent ruinous individual competition and to 
insure that none be eliminated from his oppor- 
tunities. Mr. Oxholm stressed that close co- 
operation with the tariff authorities in Wash- 
ington, D. C., is essential in working out 
equitable bilateral trade treaties. He believes 
this policy will be advantageous to many indus- 
tries in this country, and that a survey of the 
facts will adjust most of the difficulties. 

—_——““ 


Way Down South 


M. L. Fileishel, president Putnam Lumber 
Co., Shamrock, Fla., was a business visitor to 
trade circles in Jacksonville this week. Mr. 
Fleishel has his home in Jacksonville, but 
spends most of his time at the mill in Shamrock. 

J. S. Farish of Albermarle County, Virginia, 
visited in Jacksonville, Fla., during the holi- 
days. He formerly was manager of the Jack- 
sonville office of the Southern Pine Association, 
and during the days of the code was trans- 
ferred to the Suffolk, Va., office. 

Mark Goforth, prominent lumberman of 
Lenoir, N. C., has been named chairman of the 
Board of Commissioners of Caldwell County. 

W. E. Houser was a recent visitor in Lake- 
land, Fla., in connection with the setting up of 
a Federal timber survey, to be handled by some 
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two dozen inspectors operating out of the city. 
Mr. Houser, who is in charge, made known 
that the survey will cover the entire State, 
south of Lake County’s northern border. 

The Brooks-Scanlon Corporation, Foley, 
Fla., sponsored a personal appearance of Santa 
Claus, Dec. 24, at the Foley Theater, as in for- 
mer years. Several hundred children of the 
company’s employees, were guests for the 
occasion. 

R. W. Vermillion of Jacksonville, Fla., has 
been named as Southeastern representative of 
the perishable division of the Freight Container 
—— of the Association of American Rail- 
roads, 





Brothers Form Commission Firm 


With the beginning of the new year, the 
Memphis lumber fraternity will be increased by 
the addition of Talley Bros., who will open an 
office in the Union Planters National Bank 
Building as commission lumber salesmen, spe- 
cializing in southern pine, cedar shingles and 
western lumber. Thurman Talley has been in 
the commission lumber business since Decem- 
ber, 1921, for the past eighteen months having 
been located in Paris, Tenn. Charlie Talley, 
his brother, has had twelve years’ experience 
as a lumberman, for the past six years having 
been associated with the Five Points Lumber 
Co., a retail lumber concern at Jackson, Tenn. 
The new concern will cover west Tennessee, in- 
cluding Memphis, west Kentucky and a few 
points in southern Illinois. 





Takes Over “Chicago Commission 
Lumber Business 


Lawrence Somerville, who for a number of 
years has been a salesman at the Chicago 
office of the Weyerhaeuser Sales Co., has taken 
over the business of the McDonnell Lumber 
Co., formerly operated by the late John Mc 
Donnell, and in his new capacity will sell the 
products of the Diamond Match Co. and the 
St. Paul & Tacoma Lumber Co. He is located 
at 720 North Michigan Avenue. 

“Larry” Somerville needs no introduction 
to dealers and other buyers in the Chicago area, 
for he is well known and well liked, and his 
many friends will be pleased to learn that he is 
thus established in his own business. He has 
a good sales record, and a reputation for know- 
ing his western woods. 





Hymeneal 


LAKE-GORDON—Everett J. Lake, head of 
the Hartford Lumber Co., Hartford, Conn., was 
married Christmas Eve to Mrs. Lewis E. 
Gordon at the bride’s home in Hartford. Mr. 
Lake was governor of the State from 1920- 
1923, and succeeded his father in the owner- 
ship of the Hartford Lumber Co. He grad- 
uated from Harvard in 1892, where he had 
made an enviable reputation as fullback on 
the varsity football eleven. Ten years later 
he entered politics, and served in the as- 
sembly, the Senate, and as Lieutenant Gov- 
ernor. Following the ceremony, Mr. and 
Mrs. Lake left for Florida where they will 
spend the winter. 


STRAUSS-ROYAL—Edwin Nelson Strauss, 
who is in charge of the retail division of the 
Malvern Lumber Co., Malvern, Ark., was mar- 
ried to Miss Lois Royal at Wynne, Ark., Dec. 
20. The bride was a member of the Wynne 
High School faculty. Mr. Strauss is the 
eldest son of Mrs, Eva Strauss, and the late 
Edwin N. Strauss, Jr. 


TARVER-ALLEN — George Tarver, mana- 
ger of the Ward Lumber Co., Overton, Tex., 
was recently married to Miss Cara Sue Allen, 
daughter of Mrs. A. H. Allen of Arkadelphia, 
Ark. The ceremony was read at Kilgore, Tex. 


BEISSE-LASHER—The engagement of Miss 
Katherine Lasher, member of the office staff 
of the Weyerhaeuser Timber Co., Longview, 
Wash., to George Beisse, chemical engineer 
- Ss Longview Fibre Co., was announced 

ec. A 





Wirtnout the mulberry tree of Japan we would 
not enjoy the luxury of silk; and it is the im- 
pregnation of wood fiber that mercerizes cotton 
and makes rayon. 
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Representing Leading 
Mill Producers of 


PONDEROSA PINE 
YELLOW PINE 
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RED CEDAR SHINGLES 
OAK FLOORING 
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Loaded in wooden cars with 
wooden doors—lined throughout 
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LUMBER MARKET REVIEW 


Southern Pine Inquiries Indicate That Buyers Feel 
Market Will Soon Advance 


Southern pine sellers are decidedly bullish as to market 
prospects. The mills have below-normal stocks, and in 
many sections of the South the smaller mills have had to 
shut down because of recent severe weather. Demand, on 
the other hand, gives signs of early expansion. Home build- 
ing and Government-financed projects are accounting for 
heavy consumption in the South itself. While business in 
the middle West is in its seasonal doldrums, there are many 
inquiries for forward shipment at present prices; but they 
find the mills reluctant to book ahead on a rising market. 
Many producers have marked up their higher grades, and 
recently the lowers have been taking on more strength as 
the surplus of these has been absorbed. 


Severe storms along the Atlantic seaboard have disorganized 
trade in North Carolina pine—production and air seasoning, 
shipping and consumption being almost at a standstill. New 
rates from competitive mills in the Southeast have made diffi- 
culties for Carolina mills, but the latter are likely soon to get 
relief through reductions in their own rates. 





Arkansas Soft Pine mills report business considerably above 
normal for this season. There continues a widespread demand 
for shed stocks especially, and mill assortments of these are 
low and broken; but the mills are operating actively to prepare 
for the spring demand, which inquiries for forward shipment 
assure them will be good. Recent severe weather in the South 
has greatly curtailed the output of small mills, a fact that 
perhaps explains why larger mills have recently been able 
to dispose of their troublesome surplus of No. 3 commons. 


With Stocks Low and Demand Exceeding Production, 
West Coast ls Marking Up Prices 


West Coast bookings in the two weeks ended Dec. 21 
were 37 percent above those for the comparable period of 
last year, and considerably above production. Stocks at 
the mills have been depleted during the year, and order files 
built up, while continued active production is threatened 
by a shortage of logs, which may become acute if bad 
weather is encountered. 


In the rail trade, the usual year-end slackening in demand 
is not so apparent, for line yards have been placing some 
orders for large lots for spring stocking up, and there has 
begun a stream of scattered orders from distributors who 
find their assortments low and who sense that the market 
will be stronger for at least the next few months. Buying 
for Government-financed heavy construction is becoming 
more active, and the railroads are making numerous in- 
quiries for track and car-building items. Prices of kiln 
dried uppers are definitely stronger. 


Domestic water business is under severe handicaps. On 
the Atlantic coast, a severe storm has greatly slowed down 
consumption and distribution. In the California trade, a 
seamen’s strike has practically stopped shipments—but the 
pre-strike movement to that market was heavy. Eastern 
prices have been marked up in accordance with mill ad- 
vances. Buyers are a bit hesitant, waiting to see what the 
effect of increased imports will be on prices; but most of 
them have fairly large needs and are optimistic as to vol- 
ume of housing and other construction early in 1936. 


Voluntary restriction of exports by European countries 
introduces a new factor into the foreign market, but so far 
the United States and Canada have not joined, and it is 
doubtful whether the agreement can be maintained failing 


their adherence. Of Northwest November exports, 
two-thirds went from British Columbia, Japan taking about 
half the American total, and Canada getting the bulk of the 
Chinese orders. Canada and Japan have not yet settled 
their tariff controversy. 


Many Western Pine Buyers Hesitant Over Possible 
Effects of Tariff Cut; Wanted Items Firm 


Demand for western pines has slackened seasonally, but 
during the two weeks ended Dec. 21 remained 18 percent 
above last year’s level. Middle West yards are believed to 
be holding back their orders until after the first of the year, 
and the eastern territory affected by lower rates is buying 
better. The items in best call are No. 2 commons and C 
selects and these are firm in price because the mills have 
only moderate stocks; but they have a surplus of D selects, 
and of Nos. 3 and 4 commons, and concessions are said to 
be obtainable on these grades. Buying has been largely for 
current needs, because tariff revision has made many dis- 
tributors doubtful as to the course of prices, but their stocks 
are therefore low and they should soon be in the market for 
their spring requirements. 


Northern Pine, Hemlock and Eastern Spruce Sell in 
Good Volume for the Season 


Northern pine mills remain down, and demand is show- 
ing improvement, having reached 90 percent of last year’s 
during the two weeks ended Dec. 21. To date this year, 
shipments have almost equaled production, and some items, 
already scarce, may be difficult to buy before new stock is 
ready for market. Northwest yards have been placing some 
orders for future delivery; but, because of present bad 
weather, those in the Niagara area have deferred entering 
the market until after the first of the year. 


Business in northern hemlock is seasonably quiet, but in 
the two weeks ended Dec. 21 was 72 percent larger than 
last year’s. Mill stocks are larger than at the first of the 
year, but prospects for spring business are considered good. 
Quotations remain as recently revised. 


The larger spruce manufacturers of the Northeast are 
holding their prices firmly, because dry stocks continue scarce 
and smaller mills are down for the winter. Heavy receipts of 
Canadian random are expected early in the new year, but 
shippers point out that this lumber could not have moved over 
the $4 tariff barrier to sell at current level on this side of 
the line, and encourage no hopes of a cut in delivered prices. 
The Maritime product is said to be in improved demand in 
the English market. 


Manufacturing Consumers of Hardwood Active; Build- 
ing Lines Preparing for Spring Pick-up 


Curtailment of southern logging by bad weather is add- 
ing to the strength of hardwood prices. There is available 
a fair total volume of hardwood, but many items, especially 
higher grades, are becoming more difficult to secure, and 
their prices are being steadily marked up. Both automo- 
bile and furniture manufacturers, as well as miscellaneous 
industrial users, have been operating actively. Flooring 
factories are reported to be taking a lot of rough stock in 
preparation for good spring sales, and millwork plants show 
more inclination to enter the market. Following a stiffen- 
ing in mill prices and continuation of present ocean rates, 
foreign buyers temporarily withdrew from the market, but 
are reported to be re-entering it with some orders at ac- 
ceptable prices. 


Statistics, Page 43 — Market Reports, Pages 52-56 — Prices, Pages 59-61 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. 


o. b.. mill sales prices on southern pine to the Southern Pine Lumber 


Exchange, New Orleans, La., for sales made in the period Dec. 19-24, but, where prices for this period were not available, prices for the 
month to “a have been inserted and distinguished by asterisk: 
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1x5&10 ... 53.25 *52.62,12 ....... 62.75 57.17|1x6 ...... 16.94 16.65.16 ....... $0.30 88.96,16 ..ccce. ie 5x12—12x12*29.89 24.00 
WESTERN RED CEDAR NORTHERN HARDWOOD DOUGLAS FIR 
‘ Following are prevailing quotations f. o. b. {Special Air Mail to American LumBerman] 
Seattle, Wash., Dee. 27.—Prices for red _ 
cedar siding in mixed cars, new bundling, 8 Wanses, Wis, C8 BETEEES REewoREe: _ Seattle, Wash. Dec. 28.—Current —- 
to 15 Sect, & OB mi, are: Enews om PAG Om Ges Gee ee | Sie ee tee ae een geen ee ee 
Beveled: Siding, %-inch 4/4 seeeses 45.00 36.00 80.00 24.00 18.00 trade appear below; and straight-car prices, 
Clear “ae “BY” | 5/4 .....+.-. 50.00 41.00 33.00 26.00 19.00 | depending on the items, are from $1 to $3 
ee $25.00 $23.00 $20.00 | 6/4 ........ - 55.00 48.00 40.00 30.00 19.00 | less: 
DEE snseeepuneian 29.00 25.00 22.00 | 8/4 ......... 60.00 53.00 43.00 32.00 20.00 Vertical Conte, Bicone 
+ Baap hye 30.00 27.50 24.00 Basswoor— r. 938 _ om 
Clear Bungalow Siding, %-inch 4 .ccccce. 60.00 60.00 40.00 26.00 18.00 | 1x4” .....-ccccccccescee rye) k 
neni e ‘ $40.00 EE aisha ice 65.00 55.00 45.00 28.00 20.00 Flat Grain Flooring 
Re Tibaggebhidadpotededninennnean: 60,00 SE Sidehennd - 68.00 58.00 45.00 28.00 20.00 b D 
a ee cceens -+ 75.00 65.00 55.00 30.00 20.00 ° Ree ae’ 
TOR: o'ktnshed ee eenseeenw coe ewaucere 60.00 10/4 EERE: 0.00 80.00 65.00 43.00 ee : TREE CEST CTC EC Ce + +4 =e yy 
inish, B s2 48, 8-18’ ME cunave c+ 95.00 85.00 70.00 48.00 ..... | 126% -c-ceeeceeeeeeceeee . . . 
a a a. we aceere 22 63.00 45.00 $2.00 22.00 ::..: Ceiling 
or Rough Key stock, ste: No. 1 and ities. $65; or on BE inca ben came aie ee $22.50 $20.50 $16.00 
bee MOY) 1S scam ewalvad eek $45.00 | STade, FAS, No. 1, $55 6/4 EE GY cciascabedandinnans 24.00 22.00 16.00 
1x10" ibahetde sowtexeemdack been eee asa 50.08 better, $70; or on grades, AB, 486; No “ tye Drop Siding, 1x6” 
oY ee . o. oO. oO. 21. 
1x14” aieiaddhmesianieil aspetceebhnalakanie 70.00 Harp Maptep— FAS Sel Com Com Com et ny Sveneinss st ouets 50m +5500 +o5 80 
XID” ccc cc cece sess eeeseeeeseseessseoce e 
OS reer coccee coccccccccccoce 80.00 Hr eee e300 H+ 40.08 ae-08 14-08 Common Boards and Shiplap 
1X20" | ence ee eeeeneeeteeeneeereeeces 90.00 6/4 ........ 72.00 67.00 47.00 34.00 17.00 1x6” 1x8” 1x10” 1x12” 
UXSSRBEY” on cc ccccccccccccccccccccccces 95.00 yy seeeee 77.00 62.00 652.00 34.00 18.00 zo. } man seeeas a -00 = - ry + eee 
? 8/4 esees 77.00 62.00 52.00 84.00 18.0 ©. 2 wseeeeeeee . ; 
eee ee ne #20. 00 | 8h cee 90.00 75.00 60.00 35.00 encag fe pobbecebte 10:00 11:00 11:00 11:00 
TEE” kcesisedseianunmntsnieecekeaa ae ; ¢ ‘ ‘ aetna No. 1 Common Dimension 
Discount on Mouldings 6-20, Odd Lengths 12/4 7 ar "11000 36:00 76:00 40:00 1222: 12” A ~ 
= . 16/4 -150.00 135.00 105.00 ..... ..... | 2x 4” ...$19.50 $20.00 $21.50 $22.50 $21.50 
Series 8000— No.1Com No.3 No.3 | 2X 6” --- 19.00 19.00 19.50 20.50 20.50 
Listing under $8.......ccccccccccccces 64% | sopr Eum— AS & Sel } ned Com | 2X.8” ... 18.50 19.50 20.00 21.00 21.00 
Listing $3 and over.......cescccccceee 59% rv * Pega 29.00 24.00 18.00 | 2x10” . 20.50 21.00 21.50 22.00 22.00 
Series 7000— 5/4 ........ 42.00 80.00 24.00 $0.00 | 2x12” ... 22.50 22.50 22.50 23.50 23.50 
SS PT OPER NT 64% — Bopetee . 43.00 31.00 24.00 320.00 | 2x4”, 8’, $20.50; 2x4” 10’, $21.50. 
EAOEI GO BE OOO. 6 ccccccccccccceoes 59% 10/4 cocccce ‘ $5.98 + +4 28.08 20.00 | prandom—No. 2, 2x4”, $15; No. 3, $10. 
Clear Lattice, 5/16”, 4 to 16’ | hee 49.00 33.00 eee No. 1 Common Rough and/or Surfaced 
4/4 iastow) No, 2&Btr.—$28. ss 
1G” Jcccccccccccees ececcccees : bey ‘¥ 33 — : a 1 No.3 No.8 | **10¢ planks 20 and shorter and 4x12",, 
Bo Sn -: 3) | Boge Buw— Bas Com Com Com | 20th aa’ to gO. 2c cccccccecceces Nee 
subieenguiriaranihcst Dems R CNN wenn ie > ie 6 lh URE Oe BS  pepeeesennnennonrenoens | 1 
6/4 paiewae 75.00 vente 0.90 33.00 18.90 
WEST COAST LOGS 10/4 1.221225.90.00 [2221 78:00 40:00 ..... 
12/4 .....++.100.00 ..... 85.00 45.00 30.00 RED CEDAR SHINGLES 
Senttie, Des. 27.—Average prices of logs No.1 No.2 No.8 Seattle, atin mee - ine pate ye at 
are as follows: Brrcen— AS Sel Co Com Com average prices received for red cedar shingles 
Fir: No. 1, $22@24; No. 2, $1417; No. 3, 4/4 peiaewon 60.00 50.00 40.00 29.00 18.00 | sold direct to the trade, the average being 
$10@i2; peelers, No. 1, $28@31; No. 2, $21@24. BIE cccceses 65.00 55.00 43.00 32.00 18.00 | obtained from actual sales reported by many 
Geter: Sningle, Jose, Us jumber ‘owe. pis, | 8/4 2200000 $000 70:00 68:00 40:00 19:00 | Royals 
a oe 990.56. 10/4 wees. d 30.00 75.00 70.00 40.00 aa 1-24" 4/2 SEE ne eee Te 4.00 | 
; obehepinhs: : t ee See ec ceapaaneoncaonge Sa 
[Special telegram to Amertcan LumBermMan] i ocooelay r+ ety} 113.38 See, uae . ac 
, Portland, Ore., Dec. 30.—Log market quo- Oe nedians © BE00 66.00 BE.G0 neces cccoe | Jol? BIB cccccccccccccccvcccccccs $3.20-3.35 
a ee SR BS BR iv cccccccesseseswxeesees 2.35-2.40 
Red Wire bis woeikee 20; No. 2, $15; No. 3, $10. our MAPLE— ras oo com com on on ies neu bekaia een 1.80-1.90 
Cedar: Shingle logs, $13, 5/4 i222. 65.00 45.00 40.00 26.00 18.00 | 1-167 5/2 ..........cccee cece eeeeee $2.80—2.90 
Hemlock: ‘+. 2 and 3, $8 98-58 6/4 ...e+e0++ 65.00 60.00 45.00 81.00 18.00 | 2-16” 5/2 ....... ee eeeeees eeeeee +++ 3.10 
Spruce: No. 1, $21; No. 2, $16; No. 8, $11. 8/4 ......40+ 70.00 65.00 50.00 81 t TEE dS0spetessccccseestecceve BE 














60 
WESTERN PINES 


Following f. o. b. mill prices on actual 


sales were reported to the Western Pine 
Association by members during the period 
Nov. 18 to 30, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
5 /4x8” 6/4x8” 
Se.ects, S2 or 4S— _ 1x8” & wdr. wdr. 
C Select RL...... $43.54 $58.25 $52.21 
D Select RL...... 34.94 46.00 wee 
SHop, 82S— No. 1 No. 2 
BP caseedosdensoeoaeneeeuws $28.16 $20.80 
GPE sar ichetenseseveeereenus 27.35 20.86 
Commons, S82 or 4S— No. 2 No. 3 
eae eet ie $22.85 $19.45 
of. Se ae errr 27.58 19.86 
ee a eg errr re $13.90 
Idaho White Pine 5&6/4x8” 
SELEcTs, S2 or 4S— 1x8” & wadr. 
ST Ct Mh v40bs bees cen ons $54.98 $76.25 
ft eer 41.82 ones 
Commons, S2 or 4S— 
Colonial Sterling Standard 
Se. caxeréineseewonee $36.74 $29.92 $22.38 
BED. 2600bhetedennes 64.41 39.86 26.44 
Wereees, C/G, WWI cc coccececcsoeceus $17.60 
Sugar Pine 
1&8” 5/4x8” 6/4x8” 
SELEctTs, S2 or 4S— & wadr. war. war. 
eS > ae $73.00 $70.00 $70.25 
C Select RL...... 68.08 63.00 60.00 
D Select RL...... 53.00 even 46.75 
Snop, S28S— No. 1 No. 2 No. 3 
ee ckenenoeenenede $41.77 $26.07 rea 
Se ateseteeeséser 42.15 26.35 $17.75 
Oe Kieeatedaconed 54.98 29.77 19.00 
Larch—Douglas Fir 
DPOOUEOM TUG. Be BEG. ccccceceecsoeeees $22.10 
DP: De, 2 CD ecenaceccemueeein 21.49 
MOGTGG, NG. BS, BEOPS 1Eb cc ccccccescece 20.26 


Flooring, vert. gr. C&Btr. 4 RL........ 36.26 


GEORGIA ROOFERS 


Following is a condensed summary show- 
ing the average prices f. o. b. Georgia Main 
Line on dressed roofers, random lengths, re- 
ported by twenty mills for the week ended 





Dec. 26: 

TS stsaseanvin 14.20 
i eee, a *$10.50 re 13.70 
SES. cauenceces 14.12 REGE asctvavees *14.50 


*No sales reported; price is for week ended 
Dec. 19 


ARKANSAS SOFT PINE 


Following are average sales prices, these 





f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas Soft Pine 
mills during the week ended Dec. 28: 
Flooring 
Edge grain— 38-inch 4-inch 
sxe xevmaeen eee wake $59.00 $58.00 
Dh 2 Decheeverentastecess'ee nal 51.00 
ek Di ckieksawetesceneeboecwake 35.00 32.00 
Flat grain— 
DEE wnenesectakeoennae 39.00 38.00 
NO. 1 wcccccccceccccceccsccces 34.00 33.00 
eS eee eer 25.00 25.00 
Ceiling & Partition 
_ B&better No.1 
Ci Ti. otbees «t.denag header $29.00 $26.50 
oy SO eee 36.00 32.00 
Boston Partition, }4x4.......... 32.00 30.00 


Drop Siding, 1x6 
No. 117 No. 116 


PO owes tisavexendawen nen $32.00 $36.00 

Lis: Mee¢iestehetaanbesabaands 30.00 32.00 

> DT scentnaneesnecateeneuesas 25.00 26.00 
B&better 


Finish, Cusmaet, 


4 5 1 12 
4/4 ...$42.00 $50.00 $43.00 $44.00 $50.00 $70.00 
5/4 ... 63.00 68.00 64.00 64.00 68.00 80.00 


Casing eS. Base, B&better 


, b 8 
a re $50.00 $55.00 $51.00 $52.00 
BD etevseecens aia rate 51.00 52.00 

Moldings Discount 
Listed at $3 and under.........cccccccce 47% 
Me sebdbsudadedscnestiinndnes ecuuwed 42% 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
Boards, S4S, No. 1..$34.00 $32.00 $35.00 $50.00 
No. 2.. 18.00 18.50 19.00 26.00 
No. 3 12.50 13.50 13.50 13.50 
Shiplap, GQ. Tce cose She Bee eeee 
No. 2.. 17.50 18.50 19.00 eee 
No. 3 12.50 13.50 13.50 13.50 
Dimension, 848, 16-Foot 
; yo. 1 No, 2 
2x D Svubbes hia ed blenkbanenwee $25.50 $21.00 
Se Me Sida ik didn. bia @otiee aoa an eek cade 23.50 18.00 
SS ee are 25.50 20.50 
DE awadeacdabin ed sdbaakad wanda 27.00 22.00 
Dd. bebtnekdsauediioncesa banned 31.00 23.00 
Lath, %x1%, 4-foot 
Dn pave sundeeeec ened ees este eueeecee $3.80 
BO &bbvnees 6s onébuee 4beR awa ee tee 3.00 


AMERICAN 
OAK FLOORING 


Following are current quotations on oak 





flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, 
13x2%” }¥x1%” %x2” %x1%” 
Clr. qtd. wht....$89.00 $70.00 $57.00 $45.00 
Clr. qtd. red.. 72.00 62.00 49.00 45.00 
Sel. qtd. wht. 61.00 52.00 45.00 39.00 
Sel. qtd. red..... 54.00 47.00 40.00 39.00 
Clr. pln. wht 62.00 52.00 49.00 40.00 
Cie. Dim. FOG. 57.00 50.00 45.00 40.00 
Sel. pln. wht. 50.00 39.00 40.00 34.00 
Sel. pln. red..... 48.00 42.00 37.00 36.00 
No. 1 com, wht.. 43.00 33.00 33.00 30.00 
No. 1 com. red.. 42.00 35.00 32.00 30.00 
No. 2 com......- 27.00 25.00 17.00 17.00 
1%x2” %x1%” x2” 
Clr. qtd. wht....$67.00 $65.00 $75.00 
Clr. qtd. red.... 62.00 60.00 66.00 
Sel. qtd. wht.... 53.00 51.00 53.00 
Sel. qtd. red.... 53.00 51.00 52.00 
Clr. pln. wht.... 55.00 52.00 57.00 
Clr. pin. red.... 53.00 52.00 52.00 
Sel. pln. wht.... 50.00 48.00 48.00 
Sel. pln. red.... 49.00 47.00 43.00 
No. 1 com. wht.. 46.00 37.00 40.00 
No. 1 com. red.. 46.00 37.00 36.00 one 
No. 2 com....... 25.00 24.00 ane omwe 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
}#-inch stock, $8; for %-inch, $4; for %- and 
fe-inch, $4.50. 

Chieago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }#- 
inch stock, $6; for %-inch, $3; for %- and 
fx-inch, $3.50. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills 
report the following prices realized f. o b. 
flooring mill basis, during the week ended 


a First Third 
Oe ocsennaneawe $64.87 $45.02 





Second 
$56.80 


LUMBERMAN 
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WESTERN SITKA SPRUCE 


[Special telegram to American LumMBERMAN] 
Portland, Ore., Dec. 30.—The following are 
prices for mixed carlots prevailing today: 





a 20.00 Factory stock— 
x pide dee e 
Pret +1600 A/4 weeeeeee $26.00 
1x5—11” 7 =a 29.00 
55.00 6/4 32.00 
Bevel Siding— BIE. cccsecccd EEE 
— and snes SE Skane tac 36.00 
a= BEE Siecaecs 36.00 
Eee a re 4.00 
SSE Ree 32.00 Green 
Oe eee 25.00 box ..$12.50@13.00 





CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands, were reported by 
’ - West, statistician, of the Board of 
Trade, for the four weeks, Dec. 2 to Dec. 28, 
inclusive, and for the year to date, Jan. 1 














to Dec. 28, 1935, with comparative figures 
for the corresponding periods of 1934: 
Receipts 
: Ship- Above 
Lumber— Receipts ments Shipments 
Dec. 2 to }19s6 104,981 34,555 70,426 
Dec. 28 1934 75,145 21,139 54,006 
Inc. or Dec..... +29,836 +13,416 §+16,420 
Jan. 1 to Etty 1,239,219 395,776 843,443 
Dec. 28 1934 15,753 297,287 618,466 
Inc. or Dec...... +323,466 +98,489§+224,977 
Shing les— 
Dec. 2 to 11935 10,556 12,934* 2,368 
Dec, 28 §1934 7,975 6,735 1,240 
Inc. or Dec...... +2,591 +6,199 §—3,608 
Jan. 1 to 11935 220,652 212,998 7,654 
Dec. 28 51934 163,847 152,562 11,285 
Inc. or Dec...... +56,805 +60,436 §—3,631 


§Last figure in each group gives difference 
between 1935 and 1934 net receipts. 


*Shipments exceeded receipts. 





Salt Lake City Body Names Heads 


Satt Lake City, Uran, Dec. 30.—H. LeRoy 
Frisby, credit manager of the local branch 
of the Anderson Lumber Co., Ogden, Utah, was 
elected president of the Salt Lake Lumber- 
men’s Club at the organization’s Christmas 
party. A turkey dinner preceded the event. 
Mr. Frisby succeeds R. W. Frank. Other 
officers elected for the coming year were: 

Vice-president—Adrian D. Kopps, Langton 
Lime & Cement Co. 

Secretary—A. S. Hays, Morrison-Merrill & 
Co. (Inc.). 

Treasurer—Carl Burton, McFarland Lum- 


ber & Hardware Co. 
__ 


Memphians to Install Officers 

Mempuis, TENN., Dec. 30—Harry B. Weiss, 
newly elected president of the Lumbermen’s 
Club of Memphis, will be inducted into office 
at the next regular meeting Jan. 9 at Hotel 
Peabody. Frank A. Conkling is the retiring 
president. Other officers elected on Dec. 14 
will be installed at this meeting, and annual 
reports will be heard. 


Ontario Groups Celebrating Holiday 


The lumbermen of Toronto celebrated Christ- 
mas this year with a lumbermen’s dinner on 
Friday, Dec. 20. The event was held in the 
Granite Club, through the courtesy of H. A. 
Leak, a member of the club and chairman of 
the Wholesale Lumber Dealers’ Association. 
In former years, the annual Christmas dinner 
has been under the auspices of the Wholesale 
association. This year, the wholesalers invited 
the retailers to share the responsibility, and 
they entered into the affair energetically. The 
attendance numbered 120 lumbermen. ; 
Leak presided, with A. R. Stinson, Toronto, 
president of the Ontario Retail Lumber Deal- 
ers’ Association, sharing the honor. The chief 
event of the dinner was an excellent address 
by Rev. W. J. Johnston, of Eglinton United 
Church, Toronto. 

The Essex County Lumber Dealers’ Asso- 





LUMBER CLUB ACTIVITIES 


ciation held a “goodwill” turkey dinner on 
Dec. 19 at the Hotel Norton Palmer, Windsor, 
Ont. Arthur W. Osborne, of the Sandwich 
Lumber Co. (Ltd.), Sandwich, Ont., president 
of the association, occupied the chair. 


Club Chooses New Officers 


EvANSVILLE, INp., Dec. 30—Paul W. Luhr- 
ing, of the Luhring Lumber Co., was elected 
president of the Evansville Lumbermen’s Club 
at the annual dinner meeting held Tuesday 
night, Dec. 17, at the Vendome hotel, here. 
Other officers chosen were: Joseph W. Walt- 
man, vice-president; Frank C. Storton, secre- 
tary and treasurer; Elmer D. Luhring, William 
S. Partington and Charles Wolflin, directors. 


Prepare for Prospective Visit 
by Retailers 


TacomA, WaAsH., Dec. 27.—Everett G. 
Griggs II, president Tacoma Lumbermen’s 
Club, has appointed a committee consisting 
of Charles B. Hurley, Karl F. Richards and 
Grant Hellar, to arrange locally for a pros- 
pective visit by members of the Northwestern 
Lumbermen’s Association. The visit of the re- 
tailers, tentatively set for the latter part of 
January, also will include stops in Seattle and 
Spokane, it is understood, 


Hoo-Hoo Club Makes Children 
Happy 


MINNEAPOLIS, Minn., Dec. 30.—In place 
of its regular meeting, the Twin Cities 
Hoo-Hoo club’s last session was turned into 
a Christmas party for children of the Aug- 
ustana Mission here; held at the West Hotel. 
Phil Phillips and Mrs. Phillips were co-chair- 
men of the committee on arrangements. The 
gargantuan Christmas tree, shipped from Clo- 
quet, was furnished by the Minnesota Farm 
School and cut by the Focte Lumber & Coal 
Co. T. T. Jones as Santa Claus, distributed 
the presents, each child receiving several. 
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AMERICAN LUMBERMAN 


Following are f.o.b. mill prices of southern hardwoods, from mills in Texas, Louisiana, Mississippi and Alabama: 


os. Figured Red, 6/4 FAS..... 


34.00 


Gum— 8/4 FAS..... 36.00 

4/4 FAS..... 80.00 10/4 FAS 44.00 

4/4 No. 1 & 12/4 FAS.... 47.00 
 “peerres 39.00) 4/4 No.1&Sels 23.50 

5/4 No.1&Sels 25.00 

Qtrd. Red Gum— | 6/4 No.1&Sels 26.00 

4/4 FAS..... 58.00| 8/4 No.1&Sels 26.50 
4 PAS. ..s< 59.00) 10/4 No.1& 

6/6 DAS. . ss 59.00 a eee 33.00 

8/4 FAS..... 62.00] 12/4 No.1& 

4/4 No.1&Sels 33.00] Sels ...... 37.00 

5/4 No.1&Sels 36.00 

6/4 No.1&Sels 38.00] Plain Sap Gum— 


8/4 No.1&Sels 
‘/3 13 to 17” 


4/4 No.1&Sels 
5/4 No.1&Sels 
6/4 No.1&Sels 
4/4 No.2 Com 


5/8 No.1&Sels 
4/4 No.1&Sels 


6/4 No.1&Sels 
4/4 No. 2 Com 
5/4 No. 2 Com 
6/4 No. 2 Com 
4/4 No. 3 Com 


Qtrd. Sap Gum— 


4/4 FAS..... 30.00 
5/4 FAS..... 33.00 





5/4 No.1&Sels 2 





Qtrd. Black Gum— | Plain White Oak— 


AB 5 eee ‘ pag .00 4/6 +33 & Up 68.00 
freee. aA wreoea. Min 

474 No1&Sela 2100 2 he ee pret 
8/4 No.1&Sels 25.00} 374 FAS..... 51.0 

4/4 FAS 59.00 

Tupelo— oe Fas ae $7.00 

AB tcce 1.00 

4/4 13” & Up 8/4 FAS..... 88.00 

passa - 32.00 1/2 No. 1&Sels 20.00 

Me FAG: sess 5/8 No.1&Sels 23.00 


3/4 No.1&Sels 26.50 


4/4 FAS 25.50) 4/4 No.1&Sels 30.00 
5/4 FAS 27.00 | 5/4 No.1&Sels 34.00 
6/4 FAS..... 27.00 | 6/4 No.1&Sels 43.00 


5/8 No.1&Sels 8/4 No.1&Sels 54.00 


4/4 No.1&Sels 17.00] 5/8 No.2 Com 15.50 
5/4 No.1&Sels 19.00] 4/4 No.2 Com 18.50 
6/4 No.1&Sels 20.00) 5/8 No. 3-A.. 9.50 
4/4 No.2 Com 12.00] 4/4 No. 3-A.. 12.00 
5/4 No.2 Com 12.50] 4/4 No. 3-B.. 8.50 
6/4 No.2 Com 12.50 

4/4No.3Com_ 7.50| Qtrd. Red Oak— 


4/4 FAS..... 


63.00 
Qtrd. White Oak— | 4/4 No.1&Sels 42.00 








0 |5/4 No.1&Sels 31.00 





5/4 FAS..... 54.00;10/4 No. 1 & 

/4 FAS..... 58.00 Bele 2.0. 39.00 
8/4 FAS.. 67.00}12/4 No. 1 

5/8 No.1&Sels 21.50 Bele ..ccce 46.0% 


4/4 No.1&Sels 28.50|4/4 No. 2Com 16.50 
5/4 No.2 Com 19.00 
6/4 No.2 Com 20.00 
8/4 No.2 Com 21.00 


6/4 No.1&Sels 36.00 
8/4 No.1&Sels 47.00 


5/8 No.2 Com 15.50 
4/4 No.2 Com 17.50 
5/8 No. 8-A.. 9.50 | Poplar— 

4 No. 3-A.. 11.50 ‘s 
4/4No.3-B.. 8.50 Vv Pal a wile 
Mixed Oak— es 8 
4/4 Snd Wy. 17.00 4 13 © ine 
4/4 No. 3-A.. 11.50 Bads 4.00 
4/4 No. 3-B.. 8.00]474 Fas.. 2!) 5400 

nll 8/4 FAS..... 77.00 
Magnolia 4/4 Cir. Saps 41.00 
4/4 FAS..... 42.001474 Saps & 

5/4 FAS..... 43.00] ‘Sels ...... 34.00 
6/4 FAS..... 44.00 8/4 Saps & 

8/4 FAS..... 45.00] ‘Sels ...... 45.00 
10/4 FAS 53.0014/4 No.1Com 26.00 
12/4 FAS 61.00}3/4 No.1 Com 35.00 


4/4 No.1&Sels 27.00|4/4 No.1 Com 





4/4 FAS..... 73.00 | Plain Red Oak— 5/4 No.1&Sels 30.00 (Bung) .. we» 40.00 
4/4 No.1&Sels 49.00| 6/8 FAS..... 37.00|6/4 No.1&Sels 31.00|4/4 2-A C 
4/4.No.2 Com 24.0014/4 FAS..... 50.00|8/4 No.1&Sels 32.00] (B waa) .. .-- 30.00 


F.O.B. MILL PRICES OF SOUTHERN HARDWOODS 


4/4 No. 2-A. 18.60 ,6/4 ....... 30-20-12 

4/4 No. 2-B. 12.60/8/4 ....... 30-20-12 
— Hickory— 

4/4 FAS..... 42.00 4/4 FAS..... 46.60 

ee Bence 47.00 8/4 FAS.. 56.00 

8/4 FAS..... 50.00 


4/4 No. 1&Sels 26.00 
8/4 No.1&Sels 36.00 
4/4 No.2 Com 12.00 
8/4 No.2 Com 15.00 


oo) Pope F._=. 


4/4 No.1&Sels 25.00 
5/4 No.1&Sels 27.00 
8/4 No.1&Sels 31.00 
4/4 No.2 Com 13.00 
5/4 No.2 Com 14.50 








4/ Pec 1 
_ y Seewelee -24-14 
Beech, Leg BRum—| 5/4 °° °° °°: 36-26-16 
5/8 ....0ee 30-20-10) 674 10.0... 36-26-16 
ee «009.604 38-23-13 ONS cs cn 37-27-17 
eee 41-26-13 
| epee 41-26-13 Oe. Smee. 
Be ecard 45-30-15| , jos Bus ae as.aa 
Cottonwood— Plain Sycamore, 
4/4 13 to 17” Log 

Box Bds.. 63.00)5/8 ....... 28-18- 9 
4/4 FAS..... 28.00|4/4 ....00- 29-19-11 
4/4 No.1&Sels 20.00|5/4 ....... 32-22-12 
4/4 No.2 Com 15.00|6/4 ....... 33-23-13 
Soft Elm, Log be oo 

Run— ere 37.00 
oS peaeeeeae 30-20-10 44 No.1&Sels 27.00 
eae ast: 30-20-11|4/4 No.2 Com 14.00 
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Abesto Mfg. Co............. 
Alderman & Sons Co. D, W... 
Allis-Chalmers Mfg. Co...... 
American Logging Tool Co... 
—e Lumber & Treating 
Pons eed Steel & Wire Co.. 
Anaconda Copper Mining Co.. 
Angelina County Lumber Co. . 
Angelina Hardwood Co....... 
Antrim Iron Co., ...........- 
Archer-Daniels-Midland Co.. 
Arkansas Lumber Co........ 
Arkansas Soft Pine Bureau... 
Armstrong Cork Products Co 
Associated Lumber Mutuals... 
Atkins & Co., E. C 


Babcock Co., W. W., The.... 
Balsa Wood Co. Inc., The... . 
Barber Asphalt Co., The...... 
e De Noquet Co.......... 
B. C. Spruce Mills, Ltd... ... 
Bell Lumber Co........-.... 
OS 
Bentley Lumber Co., J. A.... 
Biles-Coleman Lumber Co... . 
Bloedel Donovan Lbr. Mills. . 
Bonth-Kelly Lumber Co., The. 
Bradley Lumber Sales Co..... 
Bratlie Bros. Mill Co........ 
Brown & Co. Geo.C......... 
Co De 
Buck, Frank R. & Co........ 
Builders Commercial Loney -- 
Burton-Swartz Cypress Co.. 


The 
Celotex Co., The............ 
Certain-teed Products Corp. - 
Chapman & Co., A. D....... 
Chapman & Dewey Lbr. Co.. 
Christiansen Co., 
Cincinnati Fly Screen Co. 
Cisar Brothers.............. 
Clane Co., See 
Clay Equi yment RES 
Clover Valley Lumber Co... 
— Lumber & Creosoting 
Conroe Lumber Corp........ 
Continental Steel Corp....... 
Coronado Hotel ............. 
Crater Lake Lumber Co...... 
Crosby Lumber & Mfg. Co.. 
Crossett Lumber Co......... 


16 


14 


13 


12 
49 


16 


16 
55 


67 


67 
37 


53 
69 


45 


56 


Crowell & Spencer Lbr. Co., 
Ltd 


Siueie saree awa cekeue 14 
Davenport Hotel............ 55 
— Stark & Brown Cypress 
Dierks Lumber & Coal Co... ae 


Disston & Sons, Inc., yy 
a Pont de Nemours & 


TE nabbed cite w has ddneibione 
BG vckscusevedicneees 
Enterprise Co, The.......... 68 
Ethel Lumber Co............ 47 
Exchange Saw Mills Sales Co. 41 


Firestone Tire & RubberCo.. 2 


Flexible Steel Lacing Co...... 68 
Florida-Louisiana Red Cypress ™ 
EPs ee 

are 


Ford Motor Company........ 
Fordyce-Crossett Sales Co. . 

Fordyce Lumber Co......... 4 
Frantz Manufacturing Co.... 
Frost Lumber Industries, Inc.. 4 


Gilchrist-Fordney Co........ 41 
Glidden Co., The............ 
Grasselli Chemical Co., The... 
Griffith Stave Co., Geo. C. 45 
Henderson-Molpus Co....... 43 
Hill-Behan Lumber Co....... 


Hines Lumber Co., Edw...... 
Holland Lumber Co . ae 


Hollenden, The.............. 

Holley-Terrell Lbr. Co., ...... 37 
Holt Hardwood Company nie 2a 
Holt Lumber Company...... 10 
EEE 47 
Hotel McAlpin.............. 

Hotel. Presidemt..........00%. 68 
SS ee 68 
Hotel Whitcomb............ 

Huss Lumber Co............ 56 


International Harvester Co... 
BUG FORO GR. 2.00 ccccescees 


Jackson & Tindle, Inc........ 
Jackson Lumber Co.......... 
Jeffreys-McElrath Mfg. Co... 
Johns-Carroll Lumber Co..... 
Johns-Manville.............. 
Johnson Lumber Co., 
Jones Lumber Co............ 


Kent Machine Co........... 
Kerry & Hanson Flooring Co.. 
Keystone Steel & Wire 

King & Thurston............ 
King Lumber Co., The....... 


12 


Kinzel Lumber Co ....,..... 
Kinzua Pine Mills Co........ 
Kneeland-Bigelow Co........ 16 
Kneeland-McLurg Flooring Co. 51 
Kurth Lumber Mfg. Co...... 
Lacey Co., James D.......... 16 
Lackey Lbr. Co., 8. E........ 
Lennon Wallpaper Se 53 
Libbey-Owens-Ford GlassCo.. 70 
Lindsey Wagon Com ~~. 67 
Long Lake Lumber Co....... 
Love Wagon Co............. 
Lowe Brothers Co., The..... 
Lumbermen’s Credit Assn... . 
Lumbermen’s Mutual Casualty - 
Mateey & Dict. ........ 2.5% 56 
Manhattan Rubber Mfg. Div. 

of Rabestos-Manhattan, Inc. 
Marietta Paint & Color Co. 10 


Mathieu, Limited, J. A....... 
Mauk Seattle Lbr. Co.,....... 
Meadow River Lumber Co... . 
Menominee Bay Shore Lbr. Co. 
Menominee Indian Mills..... 4 
Meridian Lumber Co., Ltd.... 14 
Metropolitan Building Co. . 
— Lumber 


Milcor Steel Co. ........... 
Mills Lumber Co. of Ga., Inc. . 
Miner Saw Mfg. Co., J. H.. 
Moore Dry Kiln Company. .. 
Mumby Lumber & Shingle Co. 
National Dry Kiln Co........ 
National Lead Co........... 
Nelson & Co., Gilbert........ 
Nicholson File Co........... 
North Bangor Slate Co...... 
Northwestern Cooperage & 
6c 65:65 4suee0.n0 


O’Brien Varnish Co., The.. 
Oconto Company............ 
sar. “agen Railway & Timber 


ee 


Ozark Oak Flooring Co., Inc. . 


Peavy-Moore Lbr. Co....... 
Peavy-Wilson Lumber Co... . 
Pittsburgh Plate Glass Co.... 
Pittsburgh Steel Co.......... 
Polson Lumber & Shingle Co. . 
Putman, Chas E 


Ranetite Mfg. Co............ 
a. “adianennee Underwriting 


ee 


Red Cedar Shingle Bureau. ... 


67 


69 


Red River Lumber Co., The.. 3 
Rib Lake Lumber Co........ 
Richard Shipping Corp....... 
Robbins Flooring Co........ 
Roddis Lbr. & Veneer Co.... 
Roofers Group Page......... 
gl 
Ruberoid Co., The........... 


St. Moritz Hotel............ 
Sallis Lumber Co............ 
Samson Cordage Works...... 
Sawyer Goodman Co......... 
Seal-All Clip Co............. 
Schuette Co., Wm........... 
Sewall, James W............ 
Shevlin Pine Sales Co........ 4 
Shimer & Sons. Inc.,S.J..... 
Sisalkraft Co., The.......... 
Smith, Inc., H. ere 
Smith Lumber Co., Ralph L.. 
Solvay Sales Corporation Laan 
Soule Steam Feed Works..... 67 
Southern Lumber Co......... 4 
Southern Pine Ass’n 
Spain & Co., H. M.......... 
Spokane Pine Products Co... 
Standard Lime & Stone Co. 
Stange Lumber Co.......... 
Stanley Works, The......... 
Stephenson Co., I 
Stevens, Chicago, The........ 
EEE 
Sumter Lumber Company, Inc. 


Taylor Hotel, Wm........... 
Thunder Lake Lumber Co. . 
Toledo Guaranty Corp., The.. 
Tremont Lumber Company... 43 
Trout Creek Lumber Co...... 
Twin City Lbr. & Shingle Co. 6 


16 


56 


68 


Vanlandingham, Walter...... 57 
Von Platen-Fox Company.... 51 
Webster Lumber Co., H. E... 

Weidman Lumber Co........ 51 
Wells Lumber Co., J. W...... 51 


Western Red Cedar Lumber.. 7 
Weyerhaeuser Sales Co....... 
White River Lumber Com “aed 


Wier Long Leaf Lumber 41 
Williams & Voris Lbr. agg Beri 47 
Winton Lumber Sales Co..... 

Wisconsin Land & Lumber Co. 16 


Wisconsin-Michigan Lbr. Co. . 
Wisconsin-Michigan Page... . 
Wood Conversion Co........ 


Yawkey-Bissell Lumber Co’. . . 
Zimmerman., F, M 


Directory of Products Advertised in AMERICAN LUMBERMAN will be found on following two pages. 
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(Continued from Page 54) 


reducing their taxes. The sawmills are ex- 
pecting very rapid advances in January. 


SHINGLES AND LATH—tThe shingle mar- 
ket has strengthened very considerably dur- 
ing the past two weeks, and higher prices 
may be expected soon after the first of the 
year. Many of the British Columbia mills 
are endeavoring to move all the stock they 
have on hand before the quota is applied. 
The mills that have been making low prices 
are fast moving their stocks. Lath continue 
in good demand, with prices firm. 


HARDWOODS—The holiday season slowed 
up buying very materially, but the manu- 
facturers are quite optimistic. Stocks of 
many items are very low, and prices will no 
doubt advance rapidly when buying starts. 


New Orleans, La. 


TIDEWATER CYPRESS—It is expected 
here that a general advance in cypress prices 
will be effected during the first part of Janu- 
ary, the mark-up probably ranging from $1 to 
$3. Business has been quite brisk, it being 
stated that the December sales were much 
better than anticipated; cypress mills in Flor- 
ida are doing a big business. Dry cypress 
stocks are becoming depleted. Local users of 
No. 1 shop are experiencing some difficulty in 
obtaining that grade, so No. 1 common is 
bought instead. Selects are also reported mov- 
ing. Weatherboard and bevel siding have 
been enjoying a good call, and there has been 
experienced a very big demand for 4-foot 
lath. One factor reports having sold ten to 
twelve carloads within the current month. The 
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demand for cypress shingles has been good. 
Inquiries are plentiful and. prospects bright. 


HARDWOODS—Exporters almost uniformly 
report dullness in the market. Some grades 
of oak, particularly inch, are being held for 
better prices by sellers who feel that the mar- 
ket should be stronger. Hardwood ocean rates 
have been carried over into the new year. 


Jacksonville, Fla. 


SOUTHEASTERN MARKET —The lumber 
industry in the Southeast is in a much 
stronger position than for some years past, 
with sales and production well up from de- 
pression lows and substantially above last 
year’s levels. Pine, cypress and hardwoods 
have shared in the general improvement. 
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A—Northern Pine 
B—Northern Spruce 
Bl—Weast Virginia Spruce 
C—Northern Hemlock 


SOFTWOOD LUMBER 


Wyqsengin-tiiehigan Huss Lumber Co........ ft I—North Carolina Pine 

Cl—West Virginia Hem- esd ad Jackson Lumber Co..... © Schuette Co. Wm ats 

lock Yawkey-Bisseli Lbr. Jeffreys-McElrath ee oe 
D=w-Nertherm Co@arp 8 8=—§ CO, ..ccccccccccccess ac ee e Jj—¥Fir 
Antrim Iron Co.......... abc E—Southern Yellow Pine Johns- Carroll Le bryce aeons p< 
Bay De Noquet Co....cd —Cypress King & Thurston....... e M—Western Red Cedar 
Christiansen Co., C. a Algorman & Sons Co., King Lbr. Co., The...... e N-—Western Hemlock 

inénbeenietaennes ac nbtneeenecavedes 

Hines Lbr. Go. Baw. abe Kurth Lumber Co....... . O— Port Orford Cedar 


Lackey Lbr. Co., S. E...e 


ee ce ae. oS Sieeee hates ae B C Spruce Mills, Ltd...k 
Be “pesensreegsooees acd Arkansas Lumber Go...e we oe See Bloedel Donovan Lbr. 
Holt Lumber Co...... CG Bell Libr, Co....ccccccse e Mills Lbr. Co. of Ga. Mills ...cccceccccece oJ 
Jackson & Tindle, Inc.abe Bentley Lbr. Co., J. A..e RE i fe ee a Booth-Kelly Lbr. Co.....j 
cerry & Hanson Flooring Bradley Lbr. Sales Co....... e Peavy-Moore Lbr. Co.. "e Bratlie Bros. Mill Co. “im 
cnipevkdnastabbenan’ abd Bruce Co., EB. L.....+0® Peavy-Wilson Lbr. Co..e Crossett-Western Co.....j 
Kinzel Ba, GR. cescvas ac Burton-Swartz Cypress ee ee Exchange Sawmills Sales 
Mathieu, Ltd., J. A...abk ager aieetsae atrs neat: ft Smith. Inc.. H. Dixon...e Ri snes nee aoibedebnwe jkmn 
Menominee Bay Shore Chapman & Dewey Sumter Lumber Co., Inc.e Hill-Behan Lbr. Co......3 
“eevee acd Lumber Co....... was Tremont Lumber Co...ef seqnese Lumber Co. 
Menominee Indian Mills..abed Clancy Co., Leon........ @ rout Creek Lumber Co.e C.D. wee escesccceees jin 
Northwestern Cooperage Colfax Lbr. & Creo- Vanlandingham, Walter ....e Mathieu; Ltd., J. A....abk 
& Lbr. Co., The..abcde seer e Wier Long Leaf Lbr. Co.e Mauk Seattle Lbr. Co.jmn 
Oconto Company....... ced Conroe Lumber Co...... 6 G—Arkansas Soft Pine Mumby Lbr. & Shingle 
Rib Lake Lbr. Co....acd Crowell & Spencer Lbd. Caddo River Lbr. Co....¢ CO. cccecsecccccsces n 
Roddis Lumber & Ve- Co., Ltd., The........ ©  Grossett Lbr. Co......-. & Ostrander Railway & 
2) Sere aaesed ac Dibert, Stark & Brown Dierks Lbr. & Coal Co. .g Timber Co..........+.. j 
Sawyer Goodman Co.. ier Cypress Co., Ltd..... ft Fordyce- Crossett Sales Polson Lumber & 
Shevlin Pine Sales Co.. Ethel Lumber Co....... S A wee Shingle Co......... 
Stange Lbr. Co........ oe Exchange Sawmills Sales westres Ny ha Smith Lbr. Co., Raiph 
Stephenson Co., I....abced NG saath de bead eeied ad Frost Lbr. ,*® KUR | ere eee ee 
Thynder Lake Lbr. ee Florida Lovisians ee J Tum Sky Lae. & 
aca a Dal ypress eR FRR Pe. MET Lbr. Go... ile et ce eee eee 
Toledo Guaranty Co. abicl te Lbr. Industries, Vanlandingham, Walter ..j = 
Von-Platen- Fox Co. -ac RSE Western Red Cedar Lumber.m 


Weyerhaeuser Sales Co. 


-® 
ietveeheoneceeenne ajlmrs Henderson-Molpus Co...e 
Wisconsin Land & Lbr. Hill-Behan Lbr. Co.. aun 
Te Geedevasbeseanes acd Holley-Terrell Lbr. Co...... f 


Gilchrist. Fordney Co. 


H—Aromatic Red Cedar 


Bradley Lbr. Sales Co. 7 
Brown & Co., Geo. C... 
Bruce Co., E. L. 


HARDWOOD LUMBER 





OP -:-52 (Hard oe >. © ee ee eet pcm 
Basswood .b e(Hard Cisar Brothers....... meme LBP. CO ccccccccce mn 
Beech ....6 pare m  Dibert, Stark & Brown q Menominee Indian Mills HARDWOOD 
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Chestnut..f Tupelo ...q Exchange Sawmills Sales j§ = Libr. Co. .....-.seeeeees a ee b 
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E. L....abchijimno Maisey & Dion...... adhimng Tremont Lumber Co.. * -ehing Holt Hardwood Co....... e 
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Winton Lumber Sales 
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Hill-Behan Lbr. Co...... 
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Lumber Coe. .cccccses 
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—— Copper Min- 


ee 


phe Sawmills Sales : 
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Kinzua Pine Mills Co. 
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Mauk Seattle Lbr. Co. 
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Shevlin Pine Sales Co.qt 
Spokane Pine Products 
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Winton Lumber Sales 
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ToReee eee eee eee 


Yawkey-Bisseli Lbr. Co. “dmn 


FLOORING 
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as 5 . “ey Floor- 
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mM ie Cooperage & 
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TIDEWATER RED CYPRESS—Prices are 
to be advanced substantially, representatives 
of some of the larger producers have made 
known. The advances will be announced as 
of Jan. 6. Demand has held up unusually 
well through December, and the outlook for 
all types of stock is said to be good. 


SOUTHERN PINE—Seasonal slackening in 
demand has continued. Orders booked earlier, 
however, have kept shipments well above 
the December level of recent years. Busi- 
ness is expected to attain, early in the new 
year, a more nearly normal level than at any 
time since 1929. 


HARDWOODS—Production is well above 
the levels of recent years. Exports to Europe 
and also to Island and South American ports 
have continued active. There has been a 
substantial importation of mahogany logs 
and other items normally received through 
Southeast ports. 


AMERICAN LUMBERMAN 


Memphis, Tenn. 


SOUTHERN HARDWOOD demand _ has 
slowed up considerably, but shipments have 
been exceedingly well maintained, a good vol- 
ume of business having been booked prior to 
the holiday season. Domestic demand should 
continue active, for consuming plants are 
busy. Furniture manufacturers have good or- 
der files and will continue to purchase. Auto- 
mobile manufacturers report good business, 
and their demand should hold up during the 
remainder of the winter. Retail yard demand 
is seasonably slow, but building trades con- 
sumption in the South will no doubt open up 
shortly after the first of the year. Interior 
trim manufacturers have been buying fair 
amounts. Box and crate manufacturers are 
taking moderate quantities. Export demand is 
slow. Buyers in England had purchased their 
requirements before prices advanced, and it is 
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thought that the average English buyer will 
not re-enter the market and pay present higher 
prices for some weeks. Production is rather 
slow, as bad weather has stopped logging in 
many sections, and mills are also down for re- 
pairs. Stocks at mills are fair, but many 
items are scarce. 


Minneapolis, Minn. 


NORTHERN PIiNE—The close of the old 
year finds business in its usual seasonal 
slump. Shipments are light, but considerable 
business has been placed for post-holiday de- 
livery. All mills but one have ceased opera- 
tions, and production is at a low ebb, and 
as mill stocks are much smaller than last 
year’s, there is a consequent shortage in some 
items, which doubtless will become more 
acute. However, the larger mills announce 


(Continued on Page 65) 
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BUILDING PAPER 


Ruberoid Co., The 
Sisalkraft Co., 


CEDAR CLOSET LINING 


area A Lbr. Co. of Ark. 
Bruce Co., L. 
Frost Lumber Industries, Inc. 


CEMENT REINFORCING 
Pittsburgh Steel Co, 


CEMENT 
WATERPROOFING 
Abesto a Co. 
Ranetite Mfg. 


COLORS IN OIL 
National Lead Co. 


CORRUGATED SHEET 
METAL 
Milcor Steel Co. 


FENCE AND FENCE POSTS 
American Steel & a Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 


GATES—Steel 

American Steel Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 


ACCOUNTANTS 

Nelson & Co., Gilbert 
APPRAISERS AND TIMB 
ESTIMATORS _— 


Lacey Co., The James D. 
Sewall, James > 
Spain be bane H. M, 


FINA 
Builders _ —_—- en 
Lembermen’s Credit Prd 


a BROK 
Rieeen Shipping 4 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 


BATTERIES 
iit Tire & Rubber Co. 


ELTS AND oy, pee 
Tenible Steel Fay Be 
Manhattan Rubber fg. Div. 

4 Raybestos-Manhattan, 
ne, 


BRAKE LINING AND 
ACCESSORIES . 
Firestone Tire & Rubber Co. 


CUTTER HEADS 

Shimer & Sons, Inc., S. J. 

poas SET WORKS, ETO. 
ent Machine Co. 


BUILDERS’ SPECIALTIES, ETC 


GLASS 

Dyke Bros. 
Libbey-Owens-Ford Glass Co. 
Pittsburgh Plate Glass Co. 


GLUE—Waterproof 
Casein Mfg. Co., of America, 
Inc., The 


HARDWARE—Builders’ 
Frantz Mfg. Co. 
Stanley Works, The 


INSULATIO. 

wong 2 Cork Products Co. 
Celotex Co. 

Certain-teed Products Corp. 
Johns-Manville 

Standard Lime & Stone Co. 
Wood Conversion Co. 


LADDERS 
Babcock Co., W. W. 


LINSEED OIL 

Archer-Daniels-Mid- 
land Co. 

National Lead Co. 


LOG CABIN SIDING 
Bratlie Bros. Mill Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Red River Lumber Co. 


METAL ACCESS DOORS 
ileor Steel Co. 


METAL CEILINGS 
Milcor Steel Co. 


METAL CORNER BEAD 
Milcor ate Co. 
era Steel Co. 


L LATH 
eal —— Corp. 
Milcor Steel Co. 
Pittsburgh Steel Co. 
NAILS 
American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
Pittsburgh Steel Co. 
OVERHEAD DOOR 
EQUIPMENT 
Frantz Mfg. Co. 
Stanley Works, The 
vant. = 
Gidden Company 
Lowe Brothers 
Marietta Paint & Color Co., 


The 
O’Brien Varnish Co., The 
PLASTER BOARD 
Certain-teed Products Corp. 
National Gypsum Co. 


PLASTER LA 
. nang ote | 


Steel Co. 
pdr Steel Co. 


LYWOOD AND RS 
Hille Behan _: 
Mauk Seattle Lbr. _ 
Northwestern rage & 
Lbr. Co., The 


Red River Lbr. Co. 
Sawyer Goodman Co. 
Roddis Lumber & Veneer Co. 


POSTS—Steel 

American Steel & Wire Co. 
Continental Steel Corp. 
Pittsburgh Steel Co. 


PRICE CARD MOULDING 
Zimmerman, F. M. 


ROOFING CLIPS 
Seal-All Clip Co. 


ROOF COATING—Cement 
Abesto Mfg. Co. 

Barber Asphalt Co., The 
Certain-teed Products Corp. 
Ruberoid Co., The 


ROOFING, SHINGLES 
SIDING—Asbestos, Asphalt 
Barber Asphalt Co., The 
Carey Co., The Phill p 
Certain-teed Products Corp. 
Johns-Manville 

Ruberoid Co., The 


ROOFING—Slate 
North Bangor Slate Co. 


ROOFING—Steel 


Continental Steel Corp. 
Milcor Steel Co. 


MISCELLANEOUS SUPPLIES AND SERVICES 


HOTELS 

Benson 

Coronado 

Davenport Hotel Co. 
Hollenden 

Lennox 

McAIpin 

President 


Whitcomb 
William Taylor 


INSURANCE 
Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 


aulty Co. 
os . ee Underwriting 


OFFICE BUILDINGS 
Metropolitan Building Co. 
OFFICE SUPPLIES 
Buck & Co., Frank R. 
Fisher, S E. 


SAP STAIN PREVENTIVES 
Chapman & Co., A. D. 


DuPont de Nemours Co., Inc., 


Grasselli Chemical Co. 


TIMBER SALES AND 
PURCHASES . 

Lacey Co., The James D. 
TERMITE 
EXTERMINATORS 
Bruce Co., E. L. 


TREATED PRODUCTS— 
Railroad Ties, Poles, Piling 
Timber Products, Lumber, 
Fence Posts 

American Creosoting Co. 


MACHINERY AND EQUIPMENT 


DRY KILNS AND 
ESSORIES 


ACC 
Kiln Co. 


Moore D 
National Dry Kiln Co. 


DRY KILN CONTROL 
INSTRUMENTS 

Moore Dry Kiln 
National Dry Eile Co. 


ELECTRIO MOTORS 
Allis-Chalmers Mfg. Co. 
ELECTRICAL WIRE 

& CABLE 

American Steel & Wire Co. 


FILES 
Nicholson File Co. 


FIRE EXTINGUISHING 
CHEMICALS 

Solvay Sales Corp. 
INJECTORS, VALVES 
STEAM PUMPS, PIPING 
Soule geen en Works 
LOAD 

America pra Tool Co. 


LOGGING EQUIPMENT 
yey Loering Too Co. 
Lindsey Wagon 


LUMBER LIFTS 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


MOTOR TRUCKS 


- Ford 


Co. 
International Harvester Co. 
Studebaker 


PORTABLE SAWMILIS 
Kent Machine Co. 
Miner Saw Mfg. Co., J. H. 


POWER PLANT EQUIP- 
MENT 


Allis-Chalmers Mfg. Co. 
Enterprise Co., The. 


SAWMILL MACHINERY 
Allis-Chalmers nae. Co. 
Enterprise 


Kent Machine’ ca. 
Miner Saw Mfg. 


Nicholson File Co. 


ARK PLUGS 
restone Tire & Rubber Co. 


SASH CORD 
Samson Cordage Works 


SCREENS—Window 
Cincinnati Fly Screen Co. 
SOUND-DEADENING 
MATERIAL 

Celotex Co. 

Certain-teed Products Corp. 
Johns-Manville 

Wood Conversion Co. 
STAINED SHINGLES 
Weyerhaeuser Sales Co. 


WALL BOARD 
Certain-teed Products Corp. 
Johns-Manville 

Wood Conversion Co. 


WALL PAPER 
Lennon Wall Paper Co. 


WALLSEALERS AND 
PRIMERS 


Casein Mfg. Co. of America, 
Inc., The 
National Lead Co. 


WHITE LEAD 
National Lead Co. 


WINDOW FRAMES—Metal 
Clay Equipment Corp. 


 “ Lumber & Treating 
Colfax Lumber & Creosoting 


Crosby Lbr. & Mfg. Co. 
Crossett-Western Co. 
Fordyce-Crossett Sales Co. 
Hill-Behan Lbr. Co. 


WOOD PRESERVATIVES 
Tennessee Eastman Corp. 


STEAM FEEDS 

Soule Steam Feed Works 
TIRES 

Firestone Tire & Rubber Co. 


TRACTORS 
Allis-Chalmers Mfg. Co. 
VENEER DRYING 
MACHINER 

Moore Dry Kiln Co. 


WAGONS—leog 
Lin Wagon Co. 
Love Wagon = Ce. 


WELDING WIRE, 
WIRE Lt 
American Steel & Wire SWire Co. 





64 


AMERICAN LUMBERMAN 








OBITUARY RECORD 








LEIGH R, PUTMAN, 60, died suddenly at 
his home in Evanston, Ill, Dec. 28. As an 
outstanding retail lumber dealer in Fayette- 
ville, Ark., vice president of the Southwestern 
Lumbermen’s Association, for a number of 
years engaged in trade promotion work with 


the Southern Pine Association and as secre- 
tary of the American Wholesale Lumber As- 
sociation, Mr. Putman established over a 


period of years a close connection with every 


branch of the industry and became widely 
known throughout the lumber trade. As a 
speaker he was in demand and was often 


engaged to appear on convention programs 


where his dynamic personality and friendly 
approach to his subject won for him popu- 
larity and an enthusiastic hearing. At the 


time of his death he was vice president and 
market editor of American Builder in Chi- 
cago. Mr. Putman was essentially a family 
man and ‘took great pride in the education 
and development of a daughter and four fine 
sons, all of whom, with their mother, survive 
him. His sudden passing, at a time when 
apparently he was in perfect health, came as 
a great shock to his host of friends, with 
whom the AMERICAN LUMBERMAN joins in ex- 
tending the deepest sympathy to his bereaved 
family. The body was taken to his old home 
in Fayetteville, Ark., for interment and the 
funeral on Dec. 31 was attended by numbers 
of his friends among the lumbermen from 
many sections and by business associates. 


D. STERRITT, 


FREDERICK 75, head of 
the F. D. Sterritt Lumber Co., retail dealers 
at Cambridge, Mass., died Dec. 29 at his 


winter home in Altamont Springs, Fla., where 
he had motored from Cambridge during the 
previous week, accompanied by his wife and 
daughter. Enroute through North Carolina 


his car skidded on an icy road and over- 
turned. While all three were reported as 
uninjured, it is thought that the shock of 


the accident was a contributing cause of Mr. 
Sterritt’s death, though he had not been in 
robust health during the past ten years. 
He was one of the best known and best 
loved personalities in the Boston trade. Born 
in Yarmouth, Nova Scotia, he went to Cam- 
bridge 57 years ago and secured a position 
with the old retail lumber firm of Gale & 
Wood which later dissolved. For many years 
prior to the liquidation, Mr. Sterritt had 
served as general manager and buyer, and 
about fifteen vears ago he started the pres- 
ent yard of F. D. Sterritt Lumber Co. He 


was a trustee of Gordon College, and his eom- 


pany was affiliated with the Massachusetts 
and Northeastern Retail Lumber Associa- 
tions Mr. Sterritt was a member of the 


Cambridge Industrial Association, the Rotary 
Club and the Masons and had been a director 
of the Square & Compass Club of Boston. 
Reuben S. Smith, a brother of Mrs. Sterritt, 
is associated with Mr. Sterritt in the lum- 
ber business. His widow and one daughter 
survive. 

JOSEPH SNIVELY REID, 67, president and 
treasurer Clark Brothers Co., sawmill manu- 
facturers, Olean, N. Y., died at his home in 
3elmont, N. Y., Dec. 20, after poor health for 


the last year. Mr. Reid went to Belmont in 
1892 from Greencastle, Pa., where he was 
born, and started in the pattern department 


of Clark Brothers Co. His engineering ability 
helped him to advance through the various 
departments of the firm until he became its 
president and treasurer in 1923. The concern 
moved its plant to Olean from Belmont in 
1912, and in 1917 Mr. Reid moved to Olean but 
continued to maintain a country home at Bel- 


mont. Mr. Reid devoted much time to 
astronomy, and in his home is one of the 
largest and best equinned amateur observa- 
tories in New York. He was responsible for 
the development of the saw mill machinery 
at Clark Brothers plant. Mr. Reid was a 


member of the American Society of Mechani- 
cal Engineers, and a bank director in Olean. 
Surviving him are his widow, two sisters and 
a niece, 
PETER 
forester of the 
died suddenly 


CAVERHILL, 51, chief 

sritish Columbia Government, 
at his home in Victoria, B. C., 
recently. Hon. A. W. Gray, Acting Premier, 
voiced the regret of the Government and of 
the provincial civil service over the loss of 
one of the outstanding officials. Premier Pat- 
tullo wired his sympathy from the East. He 
had been connected with the forest service 
for twenty years. He represented the Province 
at Empire forestry meets, and took a leading 
part in British Columbia trade missions to 
England, Europe, Australia, New Zealand and 
South Africa. Mr. Caverhill recently finished 
an exhaustive compilation of British Colum- 
bia’s forest resources. Surviving are his 
widow, and a son. 


ZEMRO 


A. PLASKETT, 43, 
investigations at the 


CLYDE 
container 


of 
S. Forest 


surpervisor 
U. 


Products Laboratory, Madison, Wis., died of 
He joined the laboratory 


pneumonia Dec. 24. 


in 1918, following graduation from Purdue 
University in 1917. Mr. Plaskett was put in 
charge of the container studies in 1921, and 
supervised the short courses in box and crate 
construction which were offered by the labo- 
ratory tor many years. Recently Mr. Plaskett 
wrote a comprehensive government bulletin 
summarizing the laboratory’s container find- 
ings. He was studying fiber box construction 
at the time of his death. He is survived by 
his widow, two sons, his parents, a sister and 
a brother. 


THOMAS WILLIAMS, 79, senior member of 
the hardwood lumber firm of Ichabod T. Wil- 


liams & Sons, New York City, died at his 
home in Lawrence, L. I., Dec. 21 of pneu- 
monia. Mr. Williams was a son of Ichabod 


and a grandson of the Thomas Williams who 
founded the family lumber business. Many 
charitable interests benefited by Mr. Wil- 
liams’ philanthropies. He was prominent 
socially, and belonged to a long list of or- 
ganizations. He held offices in several in- 
surance companies, and was a warden in his 
church, Near relatives surviving are his 
widow, a son, two daughters, and a brother. 


GEORGE P. DeLONG, prominent for many 


years in the lumber business of the upper 
Mississippi valley, died recently at Los An- 
geles, Calif., of pneumonia. In 1872, Mr. 


DeLong entered the employ 
Kennedy at Eau Claire, 


of Ingram & 
Wis., and five years 


later went into the retail lumber business 
at Lansing, Iowa. Later he became yard 
manager and vice president of the Wabasha 
Lumber Co., Zumbrota, Minn. He organized 
the Hudson Sawmill Co., Hudson, Wis., in 
1889, and at his death was president Rum 
River Lumber Co. of Anoka, Minn. His 


widow, a son, and a daughter are left. 


JAMES W. GLADDING, 78, business mana- 
ger of the E. C. Atkins & Co., Memphis, Tenn., 
branch, died Dec. 25 in his home. He had 
been ill a few days with ptomaine poisoning, 
which developed into pneumonia. Mr. Glad- 
ding became associated with the Memphis 
branch of E. C. Atkins & Co. in 1887, and for 


the last twenty-eight years was a member 
of the Atkins Pioneer 20-Year Club. His 
widow, a daughter, and two brothers, one 


of whom is Nelson A. Gladding, vice president 
E. C. Atkins & Co., Indianapolis, survive. 


HENRY EUGENE WELCH, 77, engaged in 
the lumber business for thirty-five vears in 
Colorado and Wyoming, died Dec. 8 at his 
home in Franklin, Tenn. In 1897 he went to 
Eagle Mills, Ark., when the mill was being 
built, and was manager of it for many years. 
Mr. Welch was a stockholder in the firm 
when it closed. Later he was employed with 
the Jackson Lumber Co., Lockhart, Ala. Four 
years ago he and his wife moved to Frank- 
lin. His widow and a son survive. 


GEORGE W. CARROLL, 81, retired lumber- 
man, philanthropist and first benefactor of 
Baylor University, Waco, Tex., died at his 
home in Beaumont, Tex., Dec. 14. Mr. Car- 
roll was prominently identified with lumber 
manufacturing in eastern Texas for many 
years, and his name was familiar to lumber- 
men throughout the country. His death 
records the passing of another of the pioneers 
in the great yellow pine industry of the 
South. 


JOHN JACKSON KIDD, SR., 60, head of 
the Kidd & Buckingham Lumber Co., hard- 
wood distributor in Baltimore, Md., died Dec. 
18. When a young man, he worked for the 
late William Cross, well known hardwood 
dealer. In 1906, Mr. Kidd and E. G. Buck- 
ingham formed their company, and the for- 
mer headed it until his death. A son, John J. 
Kidd, Jr., is associated with the lumber busi- 
ness. Other survivors are his widow and 
two daughters. 


PHILIP J. DEERING, 67, president of the 
McDonald Lumber Co., wholesale dealers of 
Portland, Me., died Christmas Eve in a Bos- 
ton hospital following a major operation a 
week earlier. Mr. Deering served in the 
legislature, and as a city councilman for 
many terms. He was active socially in Port- 
land. He leaves his widow, and two children, 
one being Philip J. Deering, Jr., treasurer of 
the lumber company. 


ALEXANDER LAWSON, 79, connected for 
many years with John L. Alcock & Co., hard- 
wood dealers and exporters of Baltimore, Md., 


died Dec. 21. He came to the United States 
from Liverpool. Eng., when young and was 
employed by Mr. Alcock. Mr. Lawson has 


not been active for many years. His widow 
and a sister survive. 

T. L. SHANNON, 53, president of T. L. 
Shannon & Brother Lumber Co. (Inc:), Helena, 
Ark., Shannon Bros. (Inc.), Memphis, and T. 
L. Shannon & Brother (Inc.), Pickens, Miss., 
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died in a Memphis hospital of pneumonia 
Dec. 24. His brother, J hannon, was his 
associate in business. He was considered an 
outstanding lumberman in the middle South. 
His widow, two sons, a brother and one sister 
are left. 


WILLIAM C. BONNER, 61, former exten- 


sive lumber dealer of Arkansas, died in 
Memphis at his home Dec. 24. He went to 
Humphrey, Ark., in 1898, and entered the 


lumber business. In 1905, he and his father, 
J. H. Bonner, operated the firm of J. H. Bon- 
ner & Son Hardwood Lumber Co., and con- 
tinued to do so until 1921. Mr. Bonner was 
a member of the Masons, Shrine and Elks. 
His widow, a daughter and three sons survive. 


AARON W. MUMFORD, wholesale lumber- 
man of Warren, Pa., died Dec. 26. He served 


four terms in the General Assembly of his 
State. He entered the lumber business in 
1906 after spending eight years in educa- 


tional capacities. Mr. Mumford was connected 
with the Warren Planing Mill. He had also 


been president of the town council, and an 
associate judge. Surviving are his widow 
and four daughters. 

JOSEPH SCHMIDT, 29, manager of the FE. 


Benner Lumber Co., Fond du Lac, Wis., was 
one of the three young people drowned Dec. 
22 when a truck in which they were riding 
broke through the ice on Lake Winnebago. 
The trio had a truck belonging to the lum- 
ber company on which a fishing shack was 
being taken to the lake. Mr. Schmidt and 
his friends were trapped in the truck’s cab. 


GEORGE A. LAMMERS, 78, active in North- 
western lumbering for over forty years, died 
at his home in Stillwater, Minn., Dec. 27. He 
was a lifelong resident of the St. Croix Valley 
and with his brother, Albert J., participated 
in timber projects from Wisconsin to Wash- 
ington and British Columbia. He was active 
in church and lodge circles. His widow and 
five sons survive. 


EDWIN WILSON McKAY, assistant traffic 
manager Great Southern Lumber Co., New Or- 
leans, La., died Dec. 21. Mr. McKay formerly 
was traffic manager of the Southern Cypress 
Manufacturers’ Association, and later became 
secretary and general manager of that organ- 
ization. Eight years ago he assumed. his last 
position. His widow, and a son survive. 


oi. 





AUGUST W. JOHNSON, 59, assistant gen- 
eral manager Louisiana Central Lumber Co., 
Clarks, La., died suddenly a few days before 
Christmas. He had been associated with the 
mill group for thirty-seven years. Mr. John- 
son was well known in the southern pine 
manufacturing industry, and had been active 
in the work of the Southern Pine Association. 


FRED TAYLOR, 79, a partner in the D. 
Aitchison Lumber Co., Hamilton, Ont., for 
twenty-five years, died Dec. 19. When 24, 


he entered business for himself, and con- 
tinued until 1900 when he became associated 





with W. J. Aitchison in the above company. 
He retired in 1923. 
J. BE HEARNE, 68, president and general 


manager Patton Timber Co., Ashland, Ky., 
died suddenly at his home in Catlettsburg, 
Ky., Dec. 9. He was well known throughout 
the district. A graduate of the Universities 
of Kentucky and Michigan, Mr. Hearne had 
lived in Catlettsburg many years. 


ALARIC F. HITCHCOCK, 86, president of 
the Willson & Adams Co. (Inc.), Mount Ver- 
non, N. Y., for over twenty years, died Dec. 
20 at his winter home in Daytona Beach, Fla. 
He was one of the founders of the lumber 
firm. Surviving are a sister, a nephew and 
a niece. 


MILES A. VARNER, 65, president County 
Lumber Co., Greensburg, Pa., died suddenly 
Dec. 11. He had been president Somerset 
Lumber Co., Somerset, Pa., twenty-six years, 
and was a banker in that city. His widow 
and three children are left. 


MRS. KATIE W. BRUNS, widow of John 
F. Bruns who for many years was president 
of Heise & Bruns Mill & Lumber Co., Balti- 
more, died Dec. 24. Two sons, one of whom 
is John J. Bruns, operator of a millwork 
plant in Baltimore, and a daughter survive. 


MICHAEL J. McGUIGAN, 81, well known 
timber surveyor of Ashland, Wis., from its 
founding, died Dec. 18. He conducted timber 
surveys for the Weyerhaeuser interests among 
others. Mr. McGuigan was active politically, 
and in Ashland civic affairs. 


FRANK T. HOWE, 43, credit manager 
Hilty-Forster Lumber Co., Milwaukee, Wis., 
for the last five years, died Dec. 20 after a 
short illness. Mr. Howe leaves his widow, 
a son, and his parents. 


WILLIAM KAIPER, 79, former president 
Upholstered Furniture Manufacturers’ Asso- 
ciation and an active producer of furniture 
more than fifty years, died Dec. 26 at the 
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home of a son in Ft. Mitchell, Ky. Two sons 
and seveal daughters survive. 


ROBERT MULNIX W. COOPER, 86, pioneer 
lumberman of Colorado, died recently at his 
home in Gunnison after falling through a 
trap door into the basement at a friend’s 
house. Four children are left. 


WILLIAM W. SMITH, 65, superintendent 
of the shingle department at the Tacoma, 
Wash., plant of the St. Paul & Tacoma Lum- 
ber Co., died Dec. 24, in his Tacoma home. 
His widow survives. 


J. G. REYNOLDS, of the J. G. Reynolds 
Lumber Co., Brantley, Ala., died suddenly of 
a heart attack Dec. . He was a former 
president of the Roofer Manufacturers’ Asso- 
ciation. 


J. CHARLES ECKEL, who recently sold the 
2eisterstown Lumber Co., Reisterstown, Md., 
to Charles A. Forbes of Towson, Md., died 
Dec. 17 of a stroke. Mr. Eckel had retired 
after selling his firm. 





( Cantinned from Page 63) 


they will be able to fill orders, even though 
some items are in short supply. Low grade 
poards and some selects are especially scarce. 
With prices firm, some manufacturers are 
asking premiums on certain items. 


NORTHERN WHITE CEDAR—Business is 
in a seasonable slump. A considerable pro- 
portion of the anticipated new business is 
expected to involve poles, to be used in 
rural electrification programs, although some 
needed replacements on old lines also will 
require considerable stock. Prices of posts 
are firm, with some items in short supply. 


MILLWORK—The holiday lull has finally 
arrived. Heads of a number of plants antici- 
pate a gain in business soon after the first 
of the year. 


RETAIL—During November, 484 retailers 
in the ninth Federal Reserve district sold 
8,676,000 board feet of lumber, compared with 
14,125,000 feet sold in October, and 7,777,000 
in November last year. At 459 yards, stocks 
Nov. 30 totalled 63,137,000 feet, as compared 
with 64,942,000 feet Oct. 31 and 55,191,000 
Nov. 30, 1934. Total sales of all materials at 
484 yards in November totaled $1,000,400; in 
October, $1,748,700, and in November last 
year, $1,142,300. 





(Continued from Page 21) 


positions, Kate Smith, well known radio 
singer; and the argumentative comedy 
team of Tom Howard and George Shel- 
ton. 

It is generally conceded that the 
primary prerequisite for the return of 
sound and lasting prosperity is the stimu- 
lation of home building. It is felt that 
the building trade and the country are on 
the threshold of a great building revival 
and it is to prepare for this revival that 
the conference, the first of its kind, has 
been called. It is expected that more 
than 5,000,000 members of the building 
trades, as well as home buyers, will be 
included in the listening audience .as 
problems and projects of the industry are 
discussed by the authorities best qualified 
to do so. 

On page 9 of this issue of the AMERI- 
CAN LUMBERMAN will be found listed 
the fifty-one NBC stations that will carry 
this program on Monday, Jan. 13, be- 
ginning at 11 a. m. eastern standard time. 





IN A RECENT address to students of the Na- 
tional School of Time Study, Norwalk, Conn., 
in which he discussed working postures as an 
important factor in labor costs, among other 
things, Dean F. W. Shumard said: “If the 
work station requires continual standing on 
concrete or other types of unyielding floors, an 
operator should stand on a fabric mat or on a 
soft wooden sub-platform to counteract the ef- 
fects of vitality-reducing floors.” 


AMERICAN LUMBERMAN 
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How to Figure Costs for Advertising 
‘ In Classified Department 




















WANTED 














nhidnibiiiienadaauiaan H 
Two consecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 

| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 

Seven words of ordinary length make 
one line. 
Count in the signature. Heading 


counts as two lines, 
No display except the heading is 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








THE GREATEST MARKET PLACE 


In the lumber, woodworking and allied 
industries to advertise in, is the Wanted 
and For Sale department of the 

AMERICAN LUMBERMAN, 
Read the Classified ads. Many oppor- 
tunities are offered for Buyer and 
Seller. Best for selling lumber, shin- 
gles, retail yards, business opportunity, 
timber and timberlands, machinery, 
locomotives, cars, rails and equip- 
ment used in logging operations. You 
can get employees, salesmen, employ- 
ment or anything used in lumber and 
allied industries by advertising in the 
Wanted and For Sale department of 
the American Lumberman. 


Send your advertisement to the 


AMERICAN LUMBERMAN. 
431 S. Dearborn St., Chicago, III. 





Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO. Inc. 
Minneapolis, Minn. 








WANTED 











Employees 


WANTED—RETAIL YARD MANAGER 


To manage small branch yard in large city located 
in Western Michigan. Must have experience and 
between 25 and 38 yrs. of age. 

Address ‘’P. 79,"" care American Lumberman. 


OPPORTUNITY FOR AMBITIOUS YOUNG MAN 


Who wants to learn the retail lumber and build- 
ing supply business. Small salary at start but won- 
derful opportunity. Progressive city yard in mid- 
west. Reply in detail giving age, education, experi- 
ence, salary expected and full particulars. 
Address “P. 80,” care American Lumberman., 








Employees 


WANTED: EXPERIENCED MAN 


Capable of supervising production on four cir- 
cular sawmills and estimate and buy stumpage. 
Operations in southeastern Michigan, producing car 
stock and low-grade industrial lumber. Address 
reply stating experience to “P. 99," care American 
Lumberman. 


WANTED—YARD MANAGERS 
Under 40 years of age—proven ability—for good 








foes points—full confidential information first 
etter. 
Address “P, 94,” care American Lumberman. 





WANTED 


Experienced promising young man as bookkeeper 
and assistant to manager in good size Illinois town. 
Splendid opportunity for advancement to right 
person. 


Address “P, 97,” care American Lumberman. 


WANTED 


Wide awake, aggressive manager for yard, medium 
size town surrounded by good farming community. 
Address “R. 25,” care American Lumberman. 


WTD.—YOUNG MAN 25 TO 35 YRS. OF AGE 


Experienced in handling a lot of mixed car orders 
for yellow pine, who has had a lot of stenographic 
experience, to assist generally in handling orders. 
shipments, and sales for a large yellow pine mill 
located in Mississippi. Good location, pleasant 
working conditions, and reasonable salary with 
fine opportunity for immediate advancement. 
Address “R. 31,” care American Lumberman. 


WANTED: YARD MANAGER 
For a good town in south central Minnesota. Must 
be man of experience. able to do general estimating 
work. and a good collector. 
Address “R. 32,” care American Lumberman. 














PLANING MILL SUP’T & ESTIMATOR 


One experienced in handling men. Listing from 
plans and billing into mill. One experienced with 
details of eastern architects. Give age, experi- 
ence and reference. 


Address “P. 98,” care American Lumberman. 





WANTED ENFRGETIC YOUNG MAN 
As Assistant Sales Manager. Selling experfence in 
Hardwoods or Pine lumber would be valuable. 
ATLANTA OAK FLOORING CO., Atlanta, Ga. 


EXECUTIVES—IF YOU CAN QUALIFY FOR 


Positions earning $3,600 or more, our personal and 
confidential service anickly locates suitable open- 
ings. NATIONAT, FXFCT'TIVES ASS’N, 423 Ven- 
dome Bldg., Nashville, Tenn. 








Salesmen 


ASSISTANT MANAGER AND SALESMAN WTD. 


For retail yard where competition is strong, 
who can draw floor plans, elevations and estimate 
residences. 

Address COLORADO, care American Lumberman. 


SALESMEN CALLING ON DEALERS 


Rock wool manufacturer offers good opportunity 
to reliable salesmen well acquainted with lumber 
dealer trade. Make extra earnings or full time 
commission basis. Quality rock wool product meet- 
ing with excellent reception. 

Address “P, 78.” care American Lumberian. 


REPRESENTATIVE WANTED 


Small Oregon sawmill and aut-up plant cutting 
soft-textured Ponderosa pine. wants representation 
in the east and middle west. 

Address “P. 62,” care American Lumberman. 


SALESMEN NOW CALLING ON LUMBER TRADE 


To sell the hardware for overhead type garage 
door. Tn reply state territory covered, experience 
and references. 

F. BLOCKI Co., Sheboygan, Wis. 


WANTED SALESMEN 
For Chicago district, preferably one who has some 
following, also one for Michigan and one for Iowa. 
Address “P.93", care American Lumberman. 




















WANT ASSISTANT MANAGER & SALESMAN 
Who can land business on his own power retail 
yard where competition is very strong. Good posi- 
tion for right man. 





Address “R. 35," care American Lumberman. 








WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn 8t., Chicago. 




















WANTED 


Salesmen 














SALESMEN 


Calling on lumber and coal dealers. Responsible 
large coal company offers splendid commission ar- 
rangement in northwestern Iowa to some good 
salesman who can sell our coal as a side line. 
Address “P. 96," care American Lumberman., 


WANTED: SALESMEN 


For Pacific Coast lumber in 72c territory. . Want 
g0od representation for a good concern. 
Address “P, 37,” care American Lumberman. 


Wanted Distributors 


WANTED: LIVE JOBBERS 


For new and newly styled building products and 
specialties. Must have salesmen regularly calling 
on dealers in territory and be thoroughly reliable. 
State territory covered with salesmen, character 
lines now jobbing and whether truck delivery serv- 
ice to dealers is maintained. 

Address “P. 100,” care American Lumberman. 














Employment 


WANTED—POSITION AS YARD MANAGER 


Assistant in large city yard, Irish Catholic, mar- 
ried, age thirty, ten years heavy and practical ex- 
perience, architectual drafting, estimating and 
selling. Clean record, very best of references. 
Can produce. 

Address “R. 29,” care American Lumberman. 


SASH, DOOR, MILLWORK SALESMAN 


And Estimator, 20 yrs. Exp. selling, wants position 
as traveling salesman. Excellent reference. 
Address “R. 33," care American Lumberman. 


SALESMAN-OFFICE MAN 


Twenty years’ experience sales and service depart- 

ment large millwork manufacturer and in retailing 

millwork and lumber in large city. References. 
Address “R. 36," care American Lumberman. 


BY A YELLOW PINE SALES-MANAGER 


With mill, or wholesaler with mill out-put. Knows 

selling, accounting, office detail. Several years in 

retail. Exceptional record of satisfactory service. 
Address “P. 26,” care American Lumberman. 

















LUMBER & MILLWORK M’F’R’S—ATTENTION! 


An ipdustrious young man wants mill connections 
to sell lumber and millwork to retail trade in New 
England. I am only interested in protected ter- 
ritory. Excellent references can be furnished. What 
have you to offer. 

Address “P. 86," care American Lumberman. 





SALESMAN—SALES MANAGER—OR BUYER 


26 yrs. experience mill, wholesale, retail, all woods, 
principally Pacific Coast export and domestic yard 
stoc car material, factory, industrial. Unusually 
large acquaintance Pacific W. mills. Have 
bought and sold lumber all over U. S. and foreign 
countries. Single—now located Pacific Coast but 
will go anywhere. Fully capable; finest references. 
Address “‘N. 46," care American Lumberman. 


DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBFRMAN, 431 8S. Dearborn St., Chicago, III. 








Lumber and Dimension 


. RELIABLE PARTY 


Wants two good yellow pine connections also Idaho 
pine, fir-shingles. Commission basis. 
Box 123, Bloomington, Illinois. 


3 Retail Lumber Yards 


WTD. TO BUY—FOR CASH—GOING RETAIL 


Lumber and coal yard, no elevator, agricultural 
territory, radius one hundred miles northwest Chi- 
cago. ¢ 

Address “R. 28,” care American Lumberman. 
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FOR SALE 











Electric Machinery 


WANTED 


One each fast feed ripsaw; 12” jointer; 6” jointer; 
single surfacer; sticker: oscillating endless bed 
sander; single and tenoning machine; hollow chisel 
mortiser; chain mortiser; 30” band saw; single 
shaper; variety saw; dado machine; window frame 
machine; belt sander; door clamp machine; routing 
machine: 2 to 3 ton freight elevator; emory grinder; 
turning lathe; and 2 cut-off saws. 

All above machines to be direct motor driven, 
220 volt, 3 phase. 60 cycles, AC current. All must 
Se master machines and in good mechanical con- 

on. 

GRAYSON LUMBER COMPANY, Birmingham, 
Alabama. 


Used Machinery 


WANTED: PORTABLE SAWMILL OUTFIT 
Will buy outright, rent or pay for sawing on a per 
thousand feet basis. 

WOOD TILE CORPORATION, Grand Rapids, Mich. 














WANTED TO RENT—SMALL COMB. SAW 


And Grist mill; motor power. Eastern states. 
Reply to P. O. Box 15, Copake, N. Y. 





FOR SALE 


Lumber and Dimension 


FOR SALE—NORWAY PILING 


About 200 pes. 30 to 50’—250 pcs. 50 to 60’—260 
pes. 60 to 70’—all cut from live timber. 
BRESNAHAN LUMBER CO., Menominee, Mich. 

















TWO CARS MAPLE HEARTS, 3x4, 8 FT. 
9,000 ft. 3x6, 8 ft.; 10,000 ft. 2x6 hearts, 8 to 16 ft.; 


10,000 ft. 4x4, 8 to 16 ft. One car 4/4 hard 
maple No. 3. 

CROSBY HARDWOOD LUMBER CO., Rhine- 
lander, Wis. 





WANTED—DEALERS 


Who want fir and larch dimension in mixed cars. 
Address “R. 27,” care American Lumberman. 


35M 6/4 NO. 1 COM. & SEL. CHESTNUT 


Band sawn, Av. 9-10", 60% 14 and 16 ft., high 
grade. 18 months dry. Priced to sell. 
Address “R. 30,” care American Lumberman. 


Retail Lumber Yards 


FOR SALE—TO SETTLE ESTATE 


Line of 5 yards located in Okanogan Valley in 
Central Washington near great Coulee Dam Project 
—showing a profit. About $30,000.00 will handle 
stock on inventory—terms for real estate to re- 
sponsible party. 
Address “R. 26,” 


FOR SALE—OLD ESTABLISHED YARD 


In Indiana to settle estate. 
Address ‘‘M. 82," care American Lumberman. 


MEDIUM SIZE—LOCATED METROPOLITAN 
District St. Louis—City of 70,000—Best Located in 
City—Coal Could Be Added. 

Address “N. 88” care American Lumberman. 


WOULD YOU BE INTERESTED 


In purchasing a live & paying Lbr., Fuel & Farm 
Implement business? Good cash volume, large ter- 
ritory. Northern Wisconsin. 

Address “‘P. 41” care American Lumberman. 


FOR SALE: AN OLD ESTABLISHED 


Lumber yard, mill and all conveniences, doing a 
good business, well located in a growing suburb of 
Chicago. Reason for selling; getting along in years 
and would like to take it easy. Full particulars 
to bona fide buyers. Principals only. 











care American Lumberman. 























Address “P. 68,” care American Lumberman. 





Business Opportunities 


PARTNER WANTED 


An Experienced Lumber Salesman and Executive— 
or A Chicago Lumber Dealer is wanted by a well | 
established Chicago Wholesale and Retail Lumber 
Company to take the interest of party retiring on 
account of failing health. Bank will finance small 
investment. State age and experience. 
Address “P. 95,” care American Lumberman. 





I HAVE PATENTED SELF LOCKING i 


Clay shingle. Have plenty of raw material. 
finance to manufacture. Middle west. 
Address “R. 34,” care American Lumberman., 


FOR SALE—WELL LOCATED, CENTRAL MISS, | 


Pine operation. Equipment consists of saw mill, 
planing mill, two dry kilns and remanufacturing 
Plant. All modern equipment in good condition. 
Stumpage under contract, additional stumpage 
available for long time operation. Would consider 
sale of lumber inventory. Operation showing good 
profit. Good reason for selling. Details on request. 
Address “P. 57," care American Lumberman. 


FOR SALE: SAWMILL AND GROUNDS 


Composed of well equipped mill, buildings, and 
twelve acres of real estate located at New Wash- 
ington, Ohio. 

THE FARMERS STATE BANK, New Washing- 
ton, Ohio. 











PARTNER WANTED 


To right party with some money will make known 
very unusual opportunity in middle west, to make 
big money in the lumber business. 

Address “P. 53’° care American Lumberman. 





BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read by both the buyers and sellers. 
A quick way to dispose of anything you 
want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





FOR SALE: WOODWORKING PLANT 


Fixtures & Manufacturing Business in Spokane, 

Wash. Established 22 years, good going business. 

Owner retiring; $2,000.00 cash, balance terms. 
Address “P. 43” care of American Lumberman. 





FOR RENT 


Splendid lumber business location; 500x100; front 
Madison Street at 23rd Avenue, Maywood; Indiana 
Harbor and Great Western railroad connections. 
Apply MADISON FUEL AND SUPPLY CO., 2010 
Madison St., Maywood, Illinois. 


Timber and Timber Lands 


CHOICE WHITE SPRUCE TIMBER LIMITS 


In Provinces Manitoba and Saskatchewan, modern 
sawmill, planing mill and other equipment aasces- 
sary for operating. Low Government dues, low 
operating costs and favorable freight rates assure 
profitable operations. Principals only. 

Address ‘“‘N. 72,” care American Lumberman. 











228 MILLION FT. VIRGIN TIMBER 


88% Long Leaf Yellow Pine. Railroad bisects tract. 
Adapted colonization purposes. $8.50 per acre. 
STRODE FARM AGENCY, Palatka, Florida. 


LOOK AROUND AND SEE 





If you have some second-hand machinery, logging | 


equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago, Ill. 







Need : 





















